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Adjusters Rotate 
Daily to Cut 
Down Fur Losses 





Novel System Uses Services of 
Ten Prominent Loss Men to 
Meet Emergency 


FEW HOURS COUNT MUCH 








Immediate Visits to Plants After 
Telephone Communication With 
Fire Patrol 





A unique and splendid example of the 
cooperation that can exist in the fire 
insurance business is being demonstrated 
in the manner in which fur losses are be- 
ing handled in New York City at the 
present time. These losses are not only 
numerous but a few hours make a 
marked difference in the extent of the 
loss. 


Ten of the most prominent adjusters 
in New York City have agreed to put 
themselves at the disposal of the Com- 
mittee on Losses and Adjustments of 
the New York Board of Fire Under- 
writers from early in the morning until 
40’clock in the afternoon up to May 31. 

A schedule has been made out by the 
Loss Committee assigning the adjusters 
to certain days so that every day is cov- 


ered. 
The Plan 


The plan is for the adjuster, on the 
day of his assignment, to reach New 
York as early as possible to be ready at 
8:30 o’clock to place himself immediately 
in touch by telephone with the Fire Pa- 
trol, which furnishes him with infor- 
mation of all the fur losses which have 
occurred since 4 o’clock the day pre- 
ceding. The adjuster then visits the 
premises where the loss has occurred; 
inspects the loss and takes immediate 
action respecting salvaging of stock, if 
necessary. If the stock is to be removed 
to a dressing plant for retreatment, he 
gets in touch with the salvage company 
which, after proper checking in the pres- 
ence of the adjuster, moves the goods 
by van to a plant at Mt. Vernon, N. Y., 
which is doing work for the companies. 
The adjuster then communicates all the 
facts to the Loss Committee of the New 
York Board. 

_ The Fire Patrol has a list of these ad- 
justers and during the day, up to 4 
o'clock in the afternoon, will call the ad- 
juster’s office and notify him of the 


losses. On Sundays and holidays some 


Fire Patrol station is designated where 
the information can be obtained by the 
adjusters. 
Danger Comes Quickly 
The fur is treated and pickled in vats, 
and if in this material too long, in the 
water or in the solution, the skin falls 
off and the fur may fall apart. 
ires frequently happen on Friday or 
aturday nights and if Monday falls on 
a holiday the condition of the stock is 
80 much the worse. 
he fur situation became so bad that 
(Continued on page 23) 























PHOENIX 





Assurance Company, Ltd., 
of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 


















































Increased Dividends 


The Equitable Life of Iowa announces 
a new, increased dividend scale, making the 
already low cost of insurance in “Iowa’s 
Oldest Company” the lowest in its history. 

In 1925, Equitable Life of Iowa payments 
in dividends to policyholders exceeded the 
payments in death claims by 70 per cent. 
AN OUTSTANDING RECORD! 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Home Office: Des Moines 





Founded 1867 











Another Dividend Increase? 


Yes, the fourth successive annual increase. A reflection of general 
prosperity and efficient management. Just part and parcel of our continu- 
ous effort to reduce cost while steadily improving a life insurance service 
that is at all times maintained in the front rank of quality. Nevertheless, 
we do not emphasize dividends. The more essential task for any company 
is to keep its policy contracts level with the public’s needs, and to distribute 
enough of them that the economic affairs of the American people may 
be safeguarded and stabilized. 


We invite men and women of high ideals, of industry, and intelligence 
to come and work with us upon this honorable and patriotic task. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 























Field Managers of 
The Prudential in 
Newark Convention 





President Duffield’s Eloquent Ex- 
position of How Insurance 


Builds Up the Nation 
LOAN MEN ALSO CONVENE 





Monthly Income Business Grows; 
Vice-President Hamilton Tells 
of Remarkable Dividends 





Prudential superintendents, Ordinary 
managers and the loan representatives 


of the company were in conference this 
week in Newark. It is to be an annual 
gathering, and President Duffield said 
that, beginning with this fall, sectional 
gatherings will be held so that the en- 
tire country and Canada can be covered 
once every two years, the executives 
of the company and the field force thus 
having a closer contact. 

When the conference was called to 
order by President Duffield the room 
was so crowded that a number of men 
were obliged to stand, which worried the 
President who said that by the time the 
1927 conference came he hoped the new 
building of the company would be com- 
pleted so that there would be space to 
include also representatives of the as- 
sistant superintendents and the agency 
force of the company. 


Fine Tribute to Duffield 


When Mr. Duffield faced the field rep- 
resentatives and loan men they sprang 
to their feet and cheered him for a 
long time. He said he would not take 
up much time discussing the figures of 
the company as they were known to 
those present. However. he mentioned 
the great gains in Industrial and Ordin- 
ary for 1925 over 1924, the total insur- 
ance at the end of the year being $9,- 
361,000,000. 

The Prudential made a gain in Indus- 
trial debit in 1925 over 1924 of $435,325, 
a record which the company has not 
equalled in its fifty years of existence. 

In discussing 1926 business, President 
Duffield stopped a moment to discuss 
the growing popularity of monthly in- 
come policies. Including the week of 
March 29, 1926, the company this year 
has issued monthly income policies for 
$48,000,000 insurance. In three months 
of 1926 the company sold on the income 
plan twice as much of this type of in- 
surance as was written during the whole 
year of 1923. While discussing the 1924 
figures Mr. Duffield made this striking 
statement: 

“The Prudential has always gloried in 
the past but has always lived in the 
present.” ’ 

Stopping for a minute and turning to 
the loan men who were present, Mr. 
Duffield read the list of real estate mort- 
gage loans made by the company in 
1925 and those in force at the end of 
last year. Those figures follow: 


Real Estate Mortgage Made 
During Year 1925 
5,162 Farm Loans $ 35,887,351.71 
(Continued on page 4) 
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AETNA SPECIALIZED NEW YORK SERVICE 


1. Hart & Eubank announce prompter service to Aetna agents 
and brokers. 


2. This quicker service made possible by complete reorganiza- 
tion of Home Office New Business Department under 
personal direction of the Secretary. 


3. Private telephone facilities direct between our New York 
Office and Home Office in Hartford, enabling us to keep 
in hourly touch with all Home Office Departments. 

4. Aetna specialized New York Service, to meet the growing 
requirements of Aetna agents and brokers working 


under Metropolitan conditions will help you satisfy your 
clients. 


HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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Norman Hill Tribute 
to Rival Underwriter 


w. C. KING INFLUENCE PRAISED 





The Northwestern Mutual Leader Says 
Competition of Mutual Benefit Man 
Is on High Plane; Local Dinner 


The Life Underwriters’ Association 
of New York played to “Standing Room 
Only,” as usual, at its April dinner at 
the Hotel Astor. Since the last dinner 
William Eisenhauer, who for years has 
led the singing at the life underwriters’ 
dinners and whose popularity was uni- 
versal, died and President George A. 
Kederich paid a tribute to his memory. 

Leon Gilbert Simon of the Equitable 
Life Assurance Society, author of an 
extremely valuable book on inheritance 
tax insurance, and Ralph S. McDonald, 
assistant trust officer of the Montclair 
Trust Co., gave the dialogue from a 
talk linking up life insurance and trust 
companies and the sale of a policy, 
which was a feature of a recent meeting 
here of trust company men and bankers. 


Emulates George M. Cohan 


The “inspirational talker” of the eve- 
ning was Norman R, Hill of Williams- 
port, Pa., one of the most successful 
life insurance men in America and a 
leader with the Northwestern Mutual 
Life. He ended his talk in George M. 
Cohan fashion by talking about the 
American flag and suddenly pulling one 
out of his pocket and waving it, after 
which he sat down. 

Mr. Hill is a graduate of Buckneli 
College. From there he went to Sac 
City, Ia., where he became a preacher. 
He left the pulpit and was a mining 
engineer for a time. His first insurance 
work was in a small Pennsylvania town 
for a Pennsylvania life insurance com- 
pany. After a time he joined the gen- 
eral agency of the Northwestern Mutual 
at Harrisburg, his own town being 
Williamsport. He was attracted to in- 
surance by seeing the need of it in 
stricken families while he was a 
clergyman. 

One Policy Sale Brings Another 


In his talk on Tuesday night Mr. 
Hill paid unique tribute to the general 
agent of another company, the Mutual 
Benefit, whose influence, Mr. Hill said, 
was so widespread and so fine that he 
had done much to build up a splendid 
feeling for life insurance in the com- 
munity. In fact, according to Mr. Hill, 
Williamsport is more heavily insured 
per capita than any other city in the 
country. Mr. Hill did not mention the 
name of the Mutual Benefit man but 
said he had been there for about forty 
years, and Oliver Thurman, head of the 
agency division of the Mutual Benefit, 
told Tue Eastern UNDERWRITER that he 
probably had in mind William L. King, 
whom Mr. Thurman described as a 
life insurance man who measured up in 
every way to Mr. Hill’s description. 

“Every time a life insurance policy 
is sold,” said Mr. Hill, “it is just so 
much easier to sell another one. : 
want to advise agents as emphatically 
as I can to familiarize themselves more 
with what is printed inside the policy 
and stress those provisions, benefits and 
aids to the assured and his beneficiary 
more than they do what is known as 
the “cold statistics” of insurance. In 
other words, let’s talk more about what 
the policy can do and what it has done 
as demonstrated by past performance 
and future promises which will inevi- 
tably be carried out, rather than divi- 
dend and rate talking.” 

Three Points to Bear in Mind 


Mr. Hill said that there are three 
points which are fundamental with the 
successful agent. He is master of his 
own situation; time is his great asset; 
and common sense and judgment 
should be his silent partners. His re- 
marks about time wasting were par- 
ticularly effective, telling of men who 
sleep more than they live; or who con- 
centrate too much on things which do 
not-contribute to making their living. 

“Not all men are so one-track- 


HINMAN AN AD CRITIC 





Chicago Syndicate Writer Doesn’t Like 
Idea of Big Insurance Totals Being 
Published 
George Wheeler Hinman, prominent 
newspaper editor and syndicate writer, 
has written a syndicate story on life in- 
surance advertising, criticizing some of 
this advertising because companies print 
figures showing amazing totals. Hin- 
man says that, such ads are used by 
radicals as an argument to take life in- 
surance out of private hands in order 
that it may be run by the Government. 
He says that the public is afraid when 

it reads about billions. 

Mr. Hinman should acquaint himself 
with the address delivered in Newark by 
President Duffield of The Prudential this 
week and he will see that the funds of 
life insurance companies are distributed 
for the upbuilding of the nation. 

MUTUAL BENEFIT DIVIDENDS 

At the end of 1925 the Mutual Benefit 
set aside for the payment of the regular 
dividends of 1926 $18,359,355.39. This 
was $2,644,584.26 more than the amount 
set aside for the 1925 dividends and 
$2,445,572.44 more than the amount of 
the regular and special dividends of 1924. 
The increase of the 1926 over the 1925 
dividends was due not only to the larger 
amount of insurance in force, but to the 


increase in the 1926 dividend scale. The 
dividends for 1926 would have been 
$960,775 less than the amount shown 


had the 1925 scale been maintained, or 
$2,430,941 less had the company main- 
tained the 1924 dividend scale. 


minded,” he said, “as the young men 
on the football teams who measure time 
by the distance between one football 
season and another, but there are too 
many men who spend endless time in 
trivial pursuits.” 

Joseph D. Bookstaver, general agent 
“ the Travelers, talked about member- 
ship. 


High Pressure Agents 
Criticised in Book 


—_—— 


HUGH D. HART TURNS AUTHOR 





“Life Insurance as a Life Work” Subject 
of General Agent’s Volume; 


F. S. Crofts Publisher 





F. S. Crofts & Co., a new publishing 
firm in New York, which has engaged 
an advisory board of editors to write 
a number of books for their new Inter- 
national Life Underwriters Library— 
the advisory board consisting of Ed- 
ward A. Woods, Ernest J. Clark, Gra- 
ham C. Wells, W. Lyle Reid and Win- 
slow Russell—this week published “Life 
Insurance as a Life Work” by Hugh 
D. Hart, which will be one of the most 
important volumes in the library. The 
book, by the way, has been approved 
by the National Association of Life 
Underwriters and the Life Underwriters 
Association of Canada, and is intended 
for the following purposes: (1) To 
assist general agents and agency man- 
agers in interesting prospective under- 
writers in the vocation of life insurance 
selling; (2) to stimulate underwriters 
to a greater pride in the life work 
which they have chosen, and to foster 
in them the highest life insurance ideals. 

Titles of Various Chapters 


The titles of the chapters are: The 
Choice of a Life Work; The Man Who 
Has Not Found Himself; Pitfalls; Op- 
portunities; Fame—or an Honored 
Name; The Financial Opportunity; 
The Opportunity To Do Good; The 
Fascination of Selling Life Insurance; 
By-Products; Misunderstandings; Short 
Cuts; Qualities Required; Idealism in 
Life Underwriting. 

The “Short Cuts” chapter is one of 


the most interesting in the book. Mr. 
Hart writes: “Successful life insur- 
ance selling requires continuous hard 
work. This fact causes a_ great 
many men to. set their heads to 
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thinking of plans or devices by 
which they may sell life insurance 
without having to devote to the work 
so much time and effort. Many 
schemes which they evolve are entirely 
impractical; others are quite ingenious 
and have potential value as aids in sell- 
ing. Unfortunately, however, the temp- 
tation often presents itself to try to 
substitute these plans for work, rather 
than to put them to the perfectly legiti- 
mate use of assisting to make work 
more effective. 

“It has been said that any plan will 
work in the life insurance business if 
the agent will,” writes Mr. Hart. “It is 
equally true that no plan will work 
unless the agent will work that plan.” 

The High Pressure Man 


Discussing the high pressure sales- 
man, Mr. Hart said that instead of 
building up good will among those with 
whom he dealt, he “would find himself 
without a clientele of persons who 
wished to buy insurance from him in 
the future; and, what was worse, the 
experience of the insurance companies 
showed that insurance secured by high- 
pressure methods did not stay on the 
books as well as that sold in a more 
conservative way. In other words, 
high-pressure methods proved to be 
very unprofitable, both for the company 
and for the salesman.” 

In the same chapter Mr. Hart handles 
twisters without gloves. The book is 
informative all the way through and 
well written. It shows the result of 
lots of thinking and a lifetime devoted 
to the study of the production side of 
salesmanship. 





IN THREE WEEKS’ QUARANTINE 





But C. H. Workman of Cleveland Used 
Telephone to Good Advantage; Won 
Club Membership 

C. H. Workman, an agent of the 
Bankers Life at Cleveland, O., was re- 
cently quarantined for three weeks due 
to smallpox in his family. Old policy- 
holders and new prospects were can- 
vassed by Mr. Workman over the tele- 
phone and he got enough business to 
— for the Bankers Life Gold Medal 
Club. 


HAMMOND’S FIRST YEAR 


The Southern California agency of 
the 7Etna Life, Wilmer M. Hammond, 
general agent, has just completed its 
first year under Mr. Hammond’s ad- 
ministration by paying for $3,300,160 for 
the month of March, making the total 


for his first year in Southern California 
$20,079,309. 





UNDER ADVISEMENT 
The Michigan Supreme Court has 
taken under advisement the question of 
whether Commissioner L. T. Hands 
should have approved the proposed mer- 
ger between The Maccabees of Detroit 
and the Ladies of the Maccabees, which 

has headquarters at Port Huron. 





SUCCEEDS HOUGHTON 


Harry FE. Houghton, for the past 
twelve months director of the sales pro- 
motion and advertising section of the 
7Etna Life Insurance Company, life de- 
partment, has submitted his resignation 
to take effect May 1. He will become 
general sales manager for The Sesamee 
‘Company, the new Hartford enterprise 
formed to manufacture and distribute 
keyless locks. Mr. Houghton will be 
succeeded by Clinton V. Pickering, as- 
sistant manager of the sales promotion 
and advertising section. Mr. Pickering 
is a graduate of the Columbia Univer- 
sity School of Journalism, and has spent 
six years in advertising work, two of 
which have been with the tna Life. 


NOW COMPANY’S SECRETARY 

C. E. Flanagan, who has been connect- 
ed with the North American Life In- 
surance Company since 1889, more re- 
cently in the capacity of assistant secre- 
tary, has been appointed secretary of the 
company, succeeding Mr. W. B. Taylor, 
recently elected president and managing 
director. 
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Preideatial Mattias 


(Continued from page 1) 


10,211 Regular City Loans 118,133,010.95 
9228 Instalment City Loans 38 840,258.45 
306 Canadian Loans 4.028, 555.00 
24,907 Total 196,889,176.11 


Real Estate Mortgage Loans in Force 


December 31, 1925 

Ave 
Loan 
1 | 1 Loan ) 13,134.01 U0 
14 k ir City =I 1 (18,293.27 ) 
l Inst Cit | ! 075 619.10 Ow 
( dian) Toas ( RA 1400 
Potal es 622,015,051.21 6,600 


Investments of Company 
The admitted Pruden- 
tial at the end of last year were $1,373,- 
110,038 


assets of The 


A list of assets follows: 


Bonds 1925 
Government .. .$120,243.294 
State, Prov., Co. & Munic. .. 51,616,686 
Railroad SN reer 268,443,164 
Pobiic WHOS 362. .60s esc 121,009,747 
Miscellaneous ..........0e00- 30,517,211 

MMS cccuanhwGseeebeesaaee $591 830,106 
AME eee SOs acaes Sw ease 339,500 

UML (OU ye au ab ewok wanes e $592, 169,606 
RRO a ose 5s. o dae owen 622,615,051 
RO EGG 5 5 tsb xen ae ead 87,237,091 
ROR! WRtALE i vice vee scveeecen 17,288,587 
Se ae eee 10,832,799 
Other Ledger Assets ....... 1,905,338 

AOL -Avslbcswawsese eee see $1, 332,048,472 
Non-ledger Assets. ......... 44,788,101 

STORG TADECIB. dccvuisvans ss 1,376,836,573 
less Non. Adm \ssets 3,726;539 

Admitted Assets .......... 4 373,110,038 

IMR) cha sh cunaseesnet > 57,119,995 


Funds Put to Work for the Public 


President Dutheld said that his thought 
figures of investment 


vas not to give an idea of the 


in reading these 
wealth 
of the company but to permit the agents 
to see which they have 
said that 
these funds are not only held as security 


how the money 


collected is put to work. He 


to enable the 
tract 
there is 


company to meet its con- 


obligations as they mature but 
which is 


Prudential can 


a secondary purpose, 
to do as much as The 
to help the 


“Don’t 


country. 

think of securities as 
pieces of paper to secure the 
money,” he said. “Think of them as 
having enabled many men and women to 
build American and Canadian homes; to 
help solve the housing problem; to help 
straighten out transportation problems; 
to stimulate business; to aid in promot- 
ing the welfare of every man, woman 
and child in the United States. 

“The Prudential has no money of its 
own,” he said. “We should never lose 
sight of the fact that we are mere trus- 
This money does not belong to 


these 
loans of 


tees. 








Phone 
Cortlandt 2030 





New England Mutual Life 


Life Insurance of today resembles Life 
Insurance of fifty years ago about as 
much as an airplane resembles an ox-team. 


“Tor seventeen years the brokers’ office” 


BALDWIN 


5 Maiden Lane 
5th Floor 
5 Seconds from Broadway 





us but is entrusted to us by those who 
believe in us and our administration of 
their affairs.” 

Better Training of Agents 


Discussing the question of the long- 
evity of the agent, Mr. Duffield said it 
was pleasant to know that so many rep- 
resentatives of the company were pay- 
ing more attention to the preliminary 
engaging of men. 


“It is more necessary than ever before 
that agents should be educated,’ he 
said. “If do not mean ‘education’ in the 


narrowly accepted sense; that is, high 
school or college education. What I 
have in mind is that the agent should 
have a knowledge of those things which 
make up life insurance; a comprehension 
of the broader principles upon which it 
is based; familiarity with the contracts ; 
conception of the great business in 
which he is engaged; ability to visual- 
ize the human side; recognition that 
professional skill is needed in selling and 
advising the tens of thousands with 
whom he comes into contact. 

“The life insurance companies have 
not grown merely because they are busi- 
ness institutions. Much of their suc- 
cess has been due to the fact that they 
have been able to discern and to meet 
great human needs. They have been 
able to look into the human heart and 
to inspire men to sympathize with those 
heartbeats and to serve unselfishly? 
They know that every premium paid 
represents a voluntary sacrifice which 
someone makes for someone else, and, 
therefore, life insurance is a business 
with a very high spiritual appeal.” 


Conference Hears New Vice-President 


The next speaker was Franklin D’Olier, 
who was first commander of the Amer- 
ican Legion, who is a trustee of Prince- 
ton University, and who is a man who 
has had an unusually successful business 
career. He is now vice-president in 
charge of administration. 

Mr. D’Olier said that most of his life 





he had been connected with selling and 
that he was glad he had the opportunity 
to join The Prudential organization, 
which sells a vital human need. 


Munsick on Unprotected Homes 


George W. Munsick, vice-president in 
charge of agencies, the next speaker, 
said that there were more unprotected 
homes in America than protected ones 
and it was a satisfaction to know that 
every day thousands of the unprotected 
homes were brought into the protected 
zone by The Prudential organization. 
He, too, told of the constant attempt 
being made to make agents more quali- 
fied for the great duty they are perform- 
ing. 

Following the appearance of these 
two vice-presidents assistant secretaries 
in charge of territorial divisions were 
introduced and made short talks. One 
of the most interesting of that series of 
talks was H. N. Sutphen whose divi- 
sion, despite the coal strike, did remark- 
ably well in conserving policies. 


Big Year for Group 


J. H. Birkett, assistant secretary, in 
charge of group insurance, made the 
prophecy that 1926 would be the largest 
year in the history of group insurance. 
He told of the volume of literature 
which the business men of the country 
are receiving from the companies and 
the stimulated interest in the subject. 
One interesting point he made was this: 

“The force of example is showing its 
potency in group insurance in this way,” 
he said. “A railroad will take out group 
insurance. Then workmen on _ some 
other line will wonder why they are 
not protected in that way. In ,other 
words, the more group insurance we 
write ‘the more will be the demand for 
it.” 

Following the appearance of F. A. C. 
Baker, assistant to Vice-Pre sident Mun- 
sick, who told of the growth in the size 
of Industrial insurance premiums, Presi- 
dent Duffield read a telegram which had 


— 


heen prepared to be sent to President 
Fiske of the Metropolitan Life congratu- 
lating that company upon the wonderful 
accomplishments of the field force of 
the Metropolitan last year and the stim- 
ulating influence and able guidance of 
that field force in the insurance world. 
The conference enthusiastically voted ‘to 
send the telegram. It will be recalled 
that at the annual meeting of the Met- 
ropolitan’s field representatives in Janu- 
ary a message of congratulation was 
sent to The Prudential for the fine re- 
sults that company had in 1925 

The morning session concluded with 
an eloquent talk by Vice-President Wil- 
lard I. Hamilton based on the theme, 
“This is a policyholders’ company.” 
The Prudential, he said, insures one out 
of every seven of the population. Dur- 
ing the course of his remarks he also 
told of the unusually large dividends re- 
turned to policyholders by The Pruden- 
tial. Last year The Prudential returned 
to Industrial policyholders better than 
16% of the premiums paid; and to Or- 
dinary policyholders 15% of the prem- 
iums paid. He, too, discussed the train- 
ing of agents and the necessity of care 
which must be exercised betore men 
are placed on the staff of agencies. 


The conference lasted three days and 
included a number of territorial and 
other meetings. After the opening ad- 
dress of President Duffield on Tuesday 
the loan men held a meeting of their 
own. 


The Banquet 


On Thursday night there was a ban- 
quet at the Waldorf-Astoria, the speak- 
ers including Governor Moore of New 
Jersey; Sir Henry W. Thornton, presi- 
dent of the Canadian National Railways; 
John Martin Thomas, president of Rut- 
gers, New Brunswick; Commissioner of 
Banking and Insurance Edward Maxon 
of New Jersey; and. Rev. Dr. Howard 
Duffield, pastor emeritus of the Old 
First Presbyterian Church, New York. 





JOIN RESEARCH BUREAU 





Seven Life Insurance Companies, In- 
cluding Home of New York, Join 
This Organization 
The Executive Committee of the Life 
Insurance Research Bureau has _ ac- 
cepted the applications for membership 

of the following companies: 

Alabama National Life, Birmingham, 
S. F. Clabaugh, president; California 
State Life, Sacramento, J. R. Kruse, 
president; Great Republic Life, Los 
Angeles, W. H. Savage, vice-president; 
Great Western Life, Des Moines, W. G. 
Tallman, vice-president; Home Life of 
New York, Ethelbert I. Low, president; 
Interstate Life & Accident, Chattanooga, 
J. W. Blevins, vice-president; Victory 
Nation Life, Tampa, Florida, Duncan B. 
Curry, vice-president and agency direc- 
tor. 











Seventy-five 


Springfield, Massachusetts 











the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. 


would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 
of service inaugurated at its birth. To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Years Ago 


They conceived an organization that 


Organized 1851 




















American Central Life 


Insurance Company 
INDIANAPOLIS 
Keteblished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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R. S. King Now Chicago 
Manager of Manhattan 


ABLE PRODUCER AND SPEAKER 





Has Been Assistant General Agent of 
State Mutual; Well-Known as 


an Educator 





The Manhattan Life has appointed 
Russell S. King general agent in Chi- 
cago. Mr. King is well-known through- 
out the country. He is a good personal 
producer; an able agency manager; a 
speaker of talent; and has taught many 
men insurance. 

He is forty years of age and has been 
in the life insurance business for five 





RUSSELL 


S. KING 
years. His first experience was with the 
Life & Casualty Co. of Tennessee, as a 
salesman in both the industrial and or- 


dinary departments. After fourteen 
months of successful selling, he became 
an assistant district manager. Six 


months later he was promoted to the 
position of field manager of the Ordi- 
nary Department of his company. In 
this position he served for nearly three 
years, devoting his time to the training 
and supervision of several hundred 
salesmen. He is a gifted speaker. 

In 1924 he moved to Chicago and be- 
came assistant general agent of the 
State Mutual. In this position he 
divided his time between personal pro- 
duction and his managerial duties. 

_Early in his career Mr. King took the 
Carnegie Tech course in life underwrit- 
ing under Director Griffin M. Lovelace. 
In the summer of 1923 in St. Louis, Mo., 
and a year later in Buffalo, N. Y., he 
assisted Director Lovelace in conducting 
the standard New York University 
Course for some two hundred and fifty 
life insurance agents. And now he has 
just returned to Chicago from Houston, 
fexas, where he has assisted Mr. 
Charles J. Rockwell, in conducting the 
standard university course for the 
agents of Texas. 

Mr. King holds two college degrees. 
Prior to entering: the life insurance busi- 


ness, he had served fourteen years as 
a teacher. 











1846 
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Now 
in its 
80th 
year 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


80 Years In Business 





1926 











Connecticut 

















SMALL TERMS 


Kansas City Life’s Instructions to 
Agents; What it Says Regarding 
Medical Examinations and Fees 
The Kansas City Life has issued to 
agents the following statement relative 
to term insurance for $2,000 and less: 
“You are all aware of the fact that 
the company now accepts term insurance 
in the amounts of $1,000, $1,500 and 
$2,000 on the Non- medical plan. We 
could not do this if a medical examina- 
tion was required on account of the fact 
that the loading in these small term 
policies does not permit of the company 
paying a medical fee. It, therefore fol- 
lows that whenever a term policy for 
$1,000, $1,500 or $2,000 has been applied 
for and a medical examination has been 
made, the company is obliged under its 
rules to charge back the $5 medical fee 
to the agent. If the agents wish to write 


term policies for $1,000, $1,500 and 
$2,000 where a medical examination is 
required and are willing to pay the 


medical fee out of their commissions, the 
company has no objection to issuing the 
policies. This covers all cases where 
the age is 46 to 60, inclusive, and it also 
covers the cases of all married women 
where we require a medical examina- 
tion before issuing the policy. It also 
covers certain other cases where, on 
account of unfavorable information, the 
company cannot issue a policy without 
a medical examination. In these latter 
cases the company gives the agent the 
alternative of paying the medical fee for 
examination or having the case 
declined.” 


NON- MEDICAL UNDER AGE 15 


The following rule in regard to non- 
medical cases under age fifteen has been 


adopted by the Kansas City Life: Ap- 
plicants, ages 10 to 14, inclusive, may 
hereafter be accepted under the non- 


medical plan, in accordance with all of 
the company’s rules, subject to the usual 
age waiver clause. 


Canadian trade unions, having benefit 
funds for the benefit of their own mem- 
bers exclusively, are not required to be 
licensed as insurers. 


TO SELL IN NEW YORK 


President Fred ‘Ss. Goldstandt of the 
Oklahoma Association of Life 
Underwriters Will Move Here 


Fred S. Goldstandt, of the Englesman- 
Goldstandt general agency of the Equit- 
able Life Assurance in Oklahoma City, 
has been transferred to New York and 
will sell insurance here. He is a leader 
in Oklahoma; has been a general agent 
since 1908; and is now president of the 
Oklahoma Association of Life Under- 
writers. 

It was also announced that the Okla- 
homa City general agency which has had 
jurisdiction over western Oklahoma will 
be placed on the basis of a state man- 
agership with Homer Jamison, formerly 
agency superintendent at Kansas City, 
in charge as manager. He will have 
supervision over the entire state. W. 
A. Roblyn will be assistant manager. M. 
D. Englesman who has been associated 
with Mr. Goldstandt since 1908, remains 
with the agency. 


PHILADELPHIA APPOINTMENT 


Tifft-Layer & Cav: to Represent Sun Life 
of Canada as General Agents; 


A. H. Nichols Manager 


Tifft-Layer & Co., well-known insur- 
ance office in Philadelphia, has been 
appointed general agent for the Sun 
Life Insurance Company of Baltimore, 
for the city of Philadelphia for all life 
insurance lines. 

Aibert Nichols, formerly with the 
Northwestern Mutual Life, will be 
manager of the life department. 


NEGRO FRATERNAL IN TROUBLE 


Alleging that the concern is in need 
of funds, is operating without a license, 
and without legal supervision, certain 
policyholders of the Modern Workmen 
of the World Society have filed a peti 
tion in the United States court at Rich- 
mond, asking for appointment of a re- 
ceiver to take charge of its affairs. This 
is a negro fraternal operating in a num- 
ber of Southern states with headquart- 
ers at Alexandria, Va., the petition re- 
cited. 
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New York Life on 
Disability Benefits 


SAYS AGENTS SHOULD USE CARE 





They Must Bear in Mind Income Being 
Earned By Insured at Time 
of the Application 


The New York Life advises agents of 
care which should be used in asking for 


disability benefits. The company says: 


“Agents sometimes experience delay 
and disappointment because they sub- 
mit applications for more disability 


benefits than are warranted by the facts. 

“It should be remembered that the 
company’s rule forbids the issue of poli- 
cies with disability benefits which, in- 
cluding disability benefits already in 
force, will bring the insured a monthly 
income of more than 50% of the income 


being earned by him at the time of the 
application. 

“Frequently an applicant who earns 
part of his income, and receives the 


balance from investments, may be easily 
insurable for, say $25,000, ‘but, as he may 
be earning only $300 a month, he would 
not be entitled to more than $15,000 
insurance with full disability benefits. 

“Agents are urged to be more careful 
in asking for disability benefits. When- 
ever a case is doubtful, instead of apply- 
ing for disability benefits on the full 
insurance, apply for disability benefits 
on part of it, with waiver of premium 
on the balance. 

“For instance, in soliciting a man 
whose earned income is only $250 a 
month, but who may have an unearned 
income of three or four times that 
amount, solicit him for, say $25,000 in- 
surance, and advise him that, in event 
of disability, his premiums will be 
waived, and he will be in receipt of an 
income of $100 a month. Such a policy 
can be written in one contract and, in 
nine cases out of ten, the applicant will 
be entirely satisfied. 

“Such a plan is better than to write 
the man for $25,000 with full disability 
benefits, and have the company limit the 
policy to $10,000 or $12,000 with dis- 
ability benefits, and issue the balance 
without those benefits. 

“Another point. When you ask for 
disability benefits, and there is any pos- 
sible question as to the applicant’s 
earned income, try and submit facts 
with the papers, showing how much the 
man is actually earning. Thus you 
avoid the delay occasioned by the com- 
pany holding up the issuance of the 
policy, in order to get this important 
information.” 


TWO MORE BOOKS SOON 

F. S. Crofts, publisher of the new In 
ternational Life Underwriters’ Library, 
will have two more books within a month 
or so. They are “Creating and Conserv 
ing Estates” by Edward A. Woods and 
Alexander C. Robinson, and “Forty Un- 
usual Plans for Selling Life Insurance” 
by J. Stanley Edwards. His first book, 
“Life Insurance as a Life Work” by 
Hugh D. Hart, is reviewed in another 
column of this issue. 


MONTHLY PREMIUM PLAN 


The Atlantic Life has adopted the 
monthly premium payment plan with $10 
a month as the minimum limit. In lieu 
of this, the premiums may be paid 
quarterly, semi-annually or annually as 
heretofore. 





GUARDIAN LIFE 








Fetablished 1860 Under the Laws of the State of New York 








Tel. RECtor 7501 


MANAGERS 






THE 
JOHN C.MCNAMARA 
ORGANIZATION 





INSURANCE CO. 














HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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Helping People to Live Longer 


The general mortality rate in the United States and Canada is steadily 
improving. Five years have been.added to the average expectation of life in 
thirteen years. 


But in the same period nearly nine years have been added to the life expec- 
tation of Metropolitan Industrial policvholders—a gain over the general average 
of four extra years. 





A continuous compaign for better health has been conducted by the Met- 
ropolitan among these policyholders who numbered at the end of 1925 about 
twenty million people. Trained nurses have been sent to them when they were 
sick. Hundreds of millions of pieces of literature have been distributed among 


them. Moving pictures and the radio have been used in telling them how to 
keep well. 


The Company believes its improvement in mortality over the general aver- 
age is largely the result of this work. It therefore invites co-operation to the 
end that all policyholders in all companies may be led to achieve their universai 
desire for many added years of life, health and happiness. 


Health and Welfare Statement 


Lives saved among Metropolitan Industrial Policyholders from 1911 to 


1925, in excess of general mortality improvement ................. 240,000 people 
Lives saved among Policyholders in 1925 as compared with the death 

EE 5 senses GR KON Sa ARERR RES de eee Le es 66,288 people 
Decline in mortality rate among Metropolitan Industrial Policyholders 

BEE Reece teias tie wanlces eae ian ese ae oa ee 32.5% 
Decline in Metropolitan Tuberculosis mortality rate since 1911......... 56.3% 
Decline in Metropolitan Typhoid mortality rate since 1911............ 79.8% 
Decline in Metropolitan Diphtheria mortality rate since 1911........... 62.6% 
Health information in advertisements reached in 1925...............00. 52,000,000 people 
Health pamphlets distributed free in 1925.......... 0.00. e ee eee ees 49,182,126 copies 
Trained nursing care for sick Policyholders in 1925..............-.005. 2,695,056 visits 
SLCOMh Bins Shown to-msore GHAR: «5.665 iid sis coe dane nensiuduensweagevs 2,000,000 people 


Total expenditures for Health and Welfare work among policyholders in 


PEN ALCAKK eR opRE Stee SUeas Rae Ste ah $4,056,482.47 


Metropolitan Life Insurance Company 


F. H. ECKER, Vice Pres. HALEY FISKE, President 
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Beat Last Year in 
Judge Day Campaign 


EXCEEDS 38,000 APPLICATIONS 





Tribute to Equitable Society President 
Started April 1 and Lasted 
Ten Working Days 





On April 1 the entire agency force of 
the Equitable Life Assurance Society 
started on its annual testimonial cam- 
paign in honor of President Day. The 
campaign lasted 10 days, being marked 
by great enthusiasm. The results show 
that last year’s record was broken, the 
number of applications received being 
in excess of 38,000. 

The total insurance in force written 
during the campaign will exceed $153,- 
(100,000. 


This is the only intensive campaign 
of the Equitable Life Assurance Society 
and is an annual event in honor of the 
distinguished president. The campaign 
is in charge of Frank H. Davis, vice- 
president, and the literature is unusu- 
ally attractive, the slogan being: “For 
the protection of the home and family 
—the pen is mightier than the sword’ 
if used on the application for an 
Equitable policy.” 

In the ten-day tribute to President 
Day in April of last year, the agency 
force of the Equitable established a 
marvelous record of 32, applications, 
or a little more than $132,000,000 of 
insurance, and about 6,400 representa- 
tives of the company participated. 


AN INSURANCE CENTER 
E. R. Perry, official of the Anchor 
Life, asked the ‘endorsement of the 
chamber of commerce in making Tulsa 
a life insurance center, in a recent ad- 
dress before directors of that body. He 
announced that the Anchor, a Tulsa 
corporation, is beginning business with 
general offices in the Security National 
Bank Building. Other representatives 
of the company present were William 
H. Walker, president; Frank W. Bris- 


tow and R. O. Von Thurm. 





INSURANCE TO AID FUND 


A drive for a million dollar endow- 
ment fund has been launched by the 
Alumni Loyalty Fund Council of the 
University of North Carolina, the fund 
to be raised through the sale to alumni 
of individual insurance policies in the 
amount of $200 each. Plan is to pres- 
ent the insurance to the university on 
its 150th birthday which comes in Oc- 
tober, 1943. 





69,379 TEXAS LICENSES 
There are 69,379 licenses issued for 
the sale of insurance in Texas. Some 
sellers have more than one license. The 
State Insurance Department estimates 
that there are 10,000 people in the state 
selling insurance. 





SOLD NON-CAN. POLICY HERE 
When Lyle Stephenson, well known 
Kansas City agent, was in New York 
recently he sold a non-cancellable policy 
of the Continental Casualty. The “Con- 


unental Agents’ Record” wrote a column 
about him. 





THE BLACKBURNS BACK 
Secretary Blackburn of the American 
‘fe Convention and Mrs. Blackburn re- 

turned the other day from a trip to 
North Africa and the Near East, after 
having traveled 16,000 miles. 





The St. Louis Agency of the Bankers 
Life of Iowa has given up its quarters 
n the Frisco Building, occupied for the 
last twenty years, and has secured 
larger and more commodious quarters in 


the recently completed Louderman 
ulding, 


MONTHLY PREMIUMS 





The Mutual Life Tells How They Are 
Computed on Pay-Roll Deduc- 


tion Insurance 


In the following paragraphs the Mu- 
tual Life gives a method of computing 
the monthly premiums on the Pay-Roll 
Deduction Insurance now issued by that 
company. 

The monthly premium for the Pay- 
Roll Deduction plan per $1,000, where 
the policy is not to contain any special 
benefits, is to be one cent more than 
one-third of the quarterly premium, if 
the quarterly premium is evenly divided 
by three, or where the quarterly pre- 
mium is not evenly divided by three the 
monthly premium is to be taken to the 
higher cent. 

Where the policy contains special 
benefits, or where there is an extra pre- 
mium, the above stated rule should be 
applied to each separate part of the pre- 
mium and the sum of the separate parts 
will be the premium for the policy. For 
example, in the case of an Ordinary Life 
policy with Disability Benefits, the pre- 
mium for the plain policy and the pre- 
mium for the benefits are to be calcu- 
lated separately by the above rule and 
the separate parts then added to obtain 
the total premium. 


PART-TIME ACTION 





Richmond General Agents up in Air 
About Appointment of Davenport 
Insurance Corporation 


General agents and managers for life 
companies affiliated with the Richmond 
Association of Life Underwriters are 
determined to stand solidly behind rules 
of the association as to part timers. 
This was made apparent the other day 
when they met and discussed the ques- 
tion as to whether the Davenport Insur- 
ance Corporation of that city should be 
permitted to carry out its plan of taking 
on a life connection in addition to its 
regular fire and casualty lines. 

It was brought out that this corpora- 
tion had already contracted ‘with a life 
company. 

Charles B. Richardson, general agent, 
explained that he had agreed to have a 
certificate issued to the agency through 
a misapprehension as to how the part 
time rules of the association affected 
mixed agencies and he readily consented 
to sever the connection when opinion 
was practically unanimous that such a 
connection would be barred by those 
rules. 





ARKANSAS REINSURANCE 


Recently, the Home Life Insurance Co. 
of Little Rock reinsured the Liberty 
National Life of Morrilton, Ark. The 
contract became effective as of Febru- 
ary 23, 1926. The Liberty National was 
incorporated May 19, 1925 and began 
business June 15, 1925. It had less than 
$500,000 of business on its books at the 
time of the reinsurance. 


HAS SUITE OF FIVE OFFICES 

James F. Russell, Jr., new general 
agent of the State Mutual Life in Bal- 
timore, was formerly with the Connecti- 
cut Mutual. He is one of the hardest 
workers in that city. The State Mutual 
has a suite of five offices on the eight- 
centh floor of the Munsey Building. 





STAHL WITH DETROIT LIFE 


John M. Stahl, former president of 
the Farmers’ National Life, is now 
associated with the agency work of 
the Detroit Life. 


LED COMPANY IN MARCH 


The Hoey, Ellison & Wendt Agency, 
of the Equitable of Iowa, in New York 
City, led the company during March 
with $1,035,740 of paid-for business. 
This is the largest volume of business 
ever reported in a single month by an 
agency of this company. Other leading 
agencies were: the A. D. Wallis Agency, 
Philadelphia; the H. A. Hedges Agency, 
Kansas City; the R. H. Sheldon Agency, 
Los Angeles; and the J. B. Moorman 
Agency, Cincinnati. 














THE EUREKA-MARYLAND ASSURANCE CORPORATION 
BALTIMORE, MARYLAND 


Incorporated 1882 


Issues all modern forms of Life Insurance, including Industrial, Ordinary 
and Group 
J. C. MAGINNIS, President 
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PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 


President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 
HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 

JACKSON MALONEY A. MOSELEY HOPKINS 

Vice-President Manager of Agencies 

















BUSINESS OF 1925 


PE sca choise ecesenaweees $117,647,000 
Teese NEE TONE) nas 406000 daemons $13,691,000 


Insurance in Force ...............-002ee8: $857,429,816 
TN OEE THE ck 64 reemsinns dwennes $76,344,849 


New England Mutual Life Insurance Co. 


Boston, Mass. 














The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 
Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 

















Mutuality— 


For eighty-one years the idea 
conveyed by the words 
MUTUAL BENEFIT—“the 
good of the whole applied to 
the affairs of each one”—has 
been the guiding principle in 
the treatment of policyholders 
of this Company. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 
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Shows Flexibility of 
Optional Settlements 


SEVEN PENN MUTUAL EXAMPLES 


Actual Recent Cases Given by Company 
for Benefit of Other Agents; 
Summary of Them 


In order to show the flexibility of the 
optional modes of settlement contained 
in the policies of the Penn Mutual Life, 
that company outlines seven recent Cases. 
They are as follows: 

In order to show the flexibility of the 
optional modes of settlement contained 
in the policies of this company, we out- 
While 


familiar to a few of our agents, 


line seven recent cases. some 
may be 
we believe that they will all serve as an 
aid to many of you in covering some 
particular situation. We shall 


to supply a specimen for any 


be glad 
case fo1 
use in solicitation. 

No. 1 

The policy provides that the insured’s 
wite shall receive an interest income for 
under option “D,” with the privi- 
lege at age 50, if all the insured’s chil- 
dren and his mother are dead, to switch 
to Option “C.” 


his wife 


life, 


In case of the death of 
while receiving interest only, 
the proceeds are to be paid, in equal 
shares, in one sum, to the insured’s liv 
ing children, if any, otherwise to be ap- 
plied under Option “C” for the benefit 
of the mother of the insured. The in- 
sured’s intention is to provide a life in- 
come for his wife, but to conserve the 
principal for his children or his mother, 
while any of them is alive. If all are 
dead at any time, and the wife is then 
50 or over, she may, if she chooses, take 
settlement under Option “C,” and thus 
obtain a larger income than the interest 
option yields. She is not permitted to 
change to Option “C” so long as mother 
or any child is living, or so long as she 
is under age 50. 


No. 2 


This policy was made payable to the 
insured’s wife, with a provision that in 
the event of the insured’s death, prior 
to the 22d birthday of his son, interest 
under +Option “D” will be paid to the 
wife, as the son’s trustee and for his 
benefit, up to his age 18. Then, and 
until his age 22, a monthly income will be 
paid to the mother, as trustee. If there 
is, at age 22, any balance of proceeds 
remaining, by reason of the son’s having 
received a part of his education before 
his father’s death, that death occurring 
at any time between age 18 and 22, this 
remainder shall be the wife’s property. 
This is a modification of our regular 
educational form of policy, the sum of 
$91.64 being an amount which when paid 
for forty-eight months (during the edu- 
cation of the son) under Option “E,” 
on the present interest-bearing basis of 
the company, will entirely exhaust the 
face amount of the policy; but under this 
plan if the son is partly educated at the 
death of the insured, the balance of pro- 
ceeds not necessary for . this 
would be paid to the wife. 

We are sometimes asked whether or 
not to enable a trustee, designated as 
such in a policy, to receive educational 
fund instalments, it is that 


purpose 


necessary 


he or she receive tegal appomtment as 
guardian. It isn’t. 
No. 3 


The wife is to receive an interest in- 
come for life, and at her death the pro- 
ceeds are to be divided among the living 
children and the surviving issue of chil- 
dren then deceased. The deceased chil- 
dren’s shares to be paid to their issue: a 
living son’s share to be paid to him, one- 
half at age 25 and one-half at age 30, the 
son to receive an interest income, under 
Option “D,” on the unpaid portion of his 








One of the largest general insurance 


Address, stating salary expected: 


os 


Box 


86 Fulton Street 





Here Is A Real Opportunity 


in New York City, is desirous of securing the services of an experienced life 
insurance salesman of organization ability; 30 to 35 years old. 
proven capabilities and personality appropriate to big business. 
tions considered in strict confidence. This position offers unlimited possibilities. 


THE EASTERN UNDERWRITER 


offices in the country, long established 


Must possess 
Communica- 


1032 


New York, N. Y. 








share until all the principal thereof has 
been paid to him; a living daughter’s 
share to be applied under Option “C,” 
when she reaches age 50, in the interim 
an interest income only being paid on 
her share, under Option “D.” In case of 
the death of any child, his or her share 
is to be paid to his or her issue, if any, 
otherwise to the other living children of 
the insured, paid out in the same manner 
as their original shares. The payments 
to the son are considered as an aid to 
him in starting business, and, if he loses 
the first half, it is thought that he will 
be better able when he reaches age 30 
to take care of the balance because of 
his added experience. The daughter’s 
share is used as a life income, and is 
retained at interest until she reaches 
an age,—for example, age 50, in this 
case,—at which a fair-sized income is 
yielded under Option “C,” the value of 
the installments-certain unpaid at her 
death being paid to her issue. 
No. 4 

The policy was made payable to two 
daughters of the insured, each share to 
be distributed unde: Option “FE,” at the 
rate of $50 per month until exhausted. 
In case of the death of either daughter, 
her share is to be added to the surviv- 
ing daughter’s share, but the amount 
of each monthly payment is not to be 
increased; instead, the yeriod during 
which payments are to be 1eceived is to 
be lengthened. The advantage of this plan 
over Option “A” is that the monthly pay- 
ments are uniform—not being increased 
by the installment dividends, which are 
retained and increased the length of the 
payment period—and the fact, also, that 
in case of the death of either daughter 
the survivor’s 


income period is length- 
ened, instead of the income being in- 
creased, as would be the case under 


Option “A,” 
No. 5 


The wife of the insured is to receive 


an interest income for life, under Option 
“PD,” and at her death the daughter is 
to continue to receive such income until 
age 50, at which time the proceeds are 
to be supplied under Option “C,” to pur- 
chase a life income of a larger amount. 


No. 6 


The policy provides that the wife of the 
insured shall receive an interest income 
for life, under Option “D,” and at her 
death such income shall continue to the 
daughter for life, with the option to the 
daughter when she attains age 40, or on 
any interest period thereafter, to (a) 
withdraw the sum of $500 once or twice 
(but not more) each year until the entire 
proceeds have been withdrawn, or (b) 
apply the proceeds, or the unpaid portion 
thereof, under Option “B,’ in which 
event the right of withdrawal contained 
in the (a) settlement would terminate. 

No. 7 

The proceeds are to be applied under 
Option “C” to provide a life income for 
the insured’s wife, with a provision that 
should said wife be under age 50 at the 
death of the insured, she would, instead, 
receive an interest income on one-half 
of the proceeds, under Option “D,” and 
payments of $100 per month on the sec- 
ond half, under Option “E,” until such 
second half had been distributed, or un- 
til the wife reached age 50; then the bal- 
ance of the second half would be paid 
out under Option “C,” and payments un- 
der the first half would be transferred 
to that option. The son and daughter of 
the insured were named as contingent 
beneficiaries, the son to receive an in- 
terest income for life on his share, with 
the right to withdraw the same at age 
35, and the daughter to receive a life in- 
come under Option “C.” In case of the 
death of either of the children, the sur- 
viving child would receive the entire un- 
paid balance of proceeds under the plan 
provided for the deceased’s child’s orig- 
inal share. 





Also Disability Income. 


Life “Policy You Can Sell.” 


E. Reed, will tell you all about it. 





Concord, New Hampshire 





Your Prospect’s Future 


Is The Same As Your Own 


When you line him up for the policy he wants, and the policy he needs, 
you have ‘made a staunch friend, and contented customers mean repeat 
orders in insurance as well as other lines of business. 


Accident Benefits $50 per WEEK 


(Non-cancellable) 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a progres- 
Sive agent and we invite you to give serious consideration to the United 


There may be an opportunity in your town. Our Vice President, Eugene 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 





Sell this contract: 


Waiver of Premiums, etc. 


Write him direct—and directly. 


INQUIRE 
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Causes of Death by 
Fire Being Tabulated 


STATISTICS FROM 10 STATES 





National Fire Waste Committees to 
Find Out Specific Hazards; 
Study Taking 3 Months 





An effort is being made by the Na- 
tional Fire Waste Council to obtain 
causes of death and injuries caused by 
fire. Through its contmittee on fire 
casualty statistics under the chairman- 
ship of Dr. Frank A. Fall and the com- 
mittee on honorary recognition headed 
by E. B. Berry, accurate statistics on 
this subject are hoped for within the 
next three months in ten key states. 

Dr. Fall said at the recent Washing- 
ton meeting of the council that he is 
getting the co-operation of clipping bu- 
reaus and other means in these states. 
The statistics will be tabulated and 
classified at the end of the three month 
period and a survey made of the results 
which should prove exceedingly inter- 
esting. oe ’ 

The real value of accurate statistics, in 
Dr. Fall’s opinion, will be to indicate 
the specific hazards which are causing 
loss of life and thus enable the com- 
mittee to point out steps which should 
be taken to decrease the number of such 
casualties. The committee hopes that as 
a result of this experiment it will find 
it feasible to continue the work perma- 
nently in ail states. 





UNDER THIRTY 





Arguments to Reach Prospects Whose 
Minds are Turned on the Present 
Forgetting the Future 


Some points for agents to consider in 
approaching the man under thirty years 
were made before the St. John Congress 
in Canada by T. R. S. Smith. Among 
other things he said: 

“In dealing with the young man of 
from 21 to 30 (many of them having 
learned about all there is to know, in 
some of their own opinions) he is apt 
to consider with unconcern and suspic- 
ion anything which tends to deny to him 
some of those immediate things which 
he has come to consider as necessary to 
enjoy life now. With this young iman 
it is quite necessary to emphasize the 
value of human life, and the importance 
of playing one’s full part in the respon- 
sibilities of his generation. If just now 
he is in anticipation of embracing matri- 
mony, he is, of course, to be congratu- 
lated upon his good fortune just ahead 
of him, if he does his full part well. Right 
here, however, is a most opportune time 
to bring home to him also his full obli- 
gation to his help-mate and partner in 
life, and that no doubt while he is fully 
appreciated by his his intended spouse, 
women still generally are dependent upon 
the earning power of our present day 
manhood, and very often are obliged to 
consider them in the light of the values 
they have placed upon themselves, and 
their potential worth in an emergency. 

He should be admonished promptly and 
firmly, that it is much more becoming 
to have a substantial amount of life in- 
surance actually in force, rather than 
to appear to be rushing up to the mar- 
riage altar with a license in one hand 
and an application for life insurance in 
the other. Whether or not there is to 
be any progeny, he should be brought to 
realize fully in time that he has by this 
act presumed his capabilities of support- 
ing someone else for the rest of his nat- 
ural life, and the most blatant lack of 
appreciation is the manner in which 
— men leave their families unprotect- 
ed. 

“He must be made to feel and know 
that there is absolutely no better or surer 
way to provide a substantial contingent 
fund than through the medium of this 
wonderful and up-to-date institution of 
life insurance.” 
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No Discrimination 
Found in Insurance 


TRIBUTE FROM DENVER PAPER 





Sees Juggling of Prices in Nearly Every 
Other Field of Endeavor; Appre- 
ciates Insurance Treatment 





Occasionally, a daily newspaper comes 
out and pays a tribute to insurance 
which is enthusiastic and unique. Such 
was the editorial in a recent issue of the 
Denver “Post” upon the occasion there 
of the Denver Sales Congress, where 
Walter E. Webb of the National Life 
of the U. S. A.; Frank L. Jones, presi- 
dent of the National Association of Life 
Underwriters; C. J. Arnold, president otf 
the Northwestern National Life; and 
others, spoke. 

This is a copy of the editorial: 


In Appreciation 


“Colorado is so accustomed to being 
discriminated against in rates, charges, 
fees and prices of almost everything that 
it is only fair and proper to call atten- 
tion to one group of businessmen who 
DON’T soak us out here. They are life 
insurance men. 

“We are forced to pay inordinate 
freight rates, excessive passenger fares, 
fire insurance premiums that are so big 
as to make Denver one of the most 
profitable cities in the world in that class 
of business. In most every class of serv- 
ice or commodity that comes to us from 
outside, we are required to pay a little 
more, and sometimes a great deal more 
than people back east pay, or west, 
north or south of us pay. 

_ “But life insurance is one thing that 
is just as cheap in Colorado as it is in 
Ohio or Pennsylvania or New York or 
California or Texas. There would be just 
as much reason and ‘sense to boosting 
life insurance rates as there is to boost- 
ing some of these other rates which are 
higher in Colorado than elsewhere. 

Sut the life insurance men apparent- 
ly have a_ different viewpoint. It 
is surely a fairer one, and we ven- 
ture to say that in the long run 
it will prove a more profitable one, to 
them and their business, than the policy 
which seems to actuate so many other 
people who come out here | 
business. 

“We're mighty glad to see that one 
great business has the intelligence, the 
wisdom and the sportsmanship to treat 
the mountain west just as fairly as it 
treats other sections of the country. 
‘It’s the only one we know of. that 
coes, and that is a distinction which the 
life msurance men, meeting here today 
m convention can be proud of, : 

“It’s a distinction which ‘The Post’ be- 
lieves the people of Denver, Colorado, 
and the mountain west ought to be told 
about—and that’s why we're calling at 
tention to it.” 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1.000.00 to $100,000.00, with premiums 
payable annually, semi-annually or quarterly, and INDUSTRIAL Policies up to 
$1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


AsBets cc ccrccerccccccces eeeccececccccccces 

Liabilities 2... cccccvccccccccccseces sovsccce 
Capital and Surplus, ......eeeeceeeseeeeeeeree 
Insurance in Force. ......eeeeeeeeereeeeeveces 
Payments to YPolicyholders.........+++ wee siccee 


Total Payments to Policyholders Since Organization 
JOHN G. WALKER, President 





+ $46,562,667.40 
+ 39,940,092.25 


3,392, 156.76 
Cover eccrecccccccccccccccocs 39,176,371.91 








PLAN OF PERSONAL FINANCE 





Sent Out by Manhattan Life of New 
York, in Booklet, Bearing the Title 
“Organized Dollars” 

The Manhattan Life is sending out 
some interesting literature under a spe- 
cial booklet bearing the title “Organized 
Dollars; A Plan of Personal Finance.” 
In it a comprehensive talk on program 
insurance is given and the question is 
asked how much money will the program 
provide for my wife and children if I 
do not live to complete my plans for 
them. The company answers as follows: 
“The Manhattan Life Insurance Com- 
pany will begin immediately to pay an 
income of $100 per month to Mrs. Doe, 
if living, otherwise to the children. This 
income will be paid every month for 
twenty years (total amount to be paid 

240 mo. x $100, $24,000.00). 

“If Mrs. Doe is still living at the end 
of the first twenty years following your 
death, the Manhattan Life will continue 
to pay her an income of $50 per month 
for the remainder of her life. 

“There will also be two trust funds 
of $2,000 each, to provide for the edu- 
cation of the two children. During the 
infancy of the children, Mrs. Doe will 
receive interest on the total of $4,000. 
If you desire it, this interest will be paid 
to her at the rate of $11.67 per month 
and can be used by her for living ex- 
penses along with the $100 per month 
mentioned above. The Trust Agreement 
under which this educational fund will be 
administered, will provide that upon at- 
taining the age of 18 years each child 
will begin to receive an income of $44.44 
per month. This income will be con- 
tinued for the four college years. 

“We appreciate the fact that in these 
times an income of $44.44 per month is 
rather small for the modern young man 
or woman in college. On the other hand 
it would be sufficient, if, supplemented 
by summertime earnings, to assure any 
resourceful boy or girl a college edu- 
cation. As your income increases dur- 
ing the years to come it may be possible 
for you to take additional insurance for 
the purpose of increasing the amount of 
these trust funds for the two children.” 








AS SEEN BY A WIFE 
Mrs. J. Stanley Edwards of Denver 
Gives Philosophic View of Problems 
Of Life Insurance Husband 

About sixty A®tna-izers attended the 
seventh annual Conference of the 
Rocky Mountain Agency of the A&tna 
Life in Denver March 30th as guests of 
J. Stanley Edwards, general agent. 

Frank L. Jones, president of the Na- 
tional Association and Mansur B. 
Oakes, president ‘of the Research & 
Review Service of Indianapolis re- 
mained over from the Sales Congress 
of the Colorado Association of Life 
Underwriters and addressed the A®tna 
meeting. In addition to an all day 
Sales session there was a luncheon and 
theatre party. 

A feature of the luncheon was a liu- 
morous and philosophical presentation 
by Mrs. J. Stanley Edwards to the 
agents’ wives of the problems of their 
husbands’ business and how they could 
co-operate in solving them. 


BRANCHING OUT 


The Orville Thorp Agency of the 
Kansas City Life in Texas is branching 
out. The following appoititments have 
been made: 

Fred A. Grayum has been appointed 
field supervisor for the Dallas district 
which includes all territory surrounding 
Dallas, exctusive of the city. E. R. 
Strong has been appointed field super- 
visor for the Amarillo territory. Frank 
P, Davis is field supervisor for the San 
Antonio district which covers twenty or 
more counties surrounding San Antonio. 
H. F. Kinney has been appointed super 
visor for the I*t. Worth territory. Max 
Spangler, in connection with the agency 
will direct the work of the Dallas city 
agency. 


PUBLISHED IN VIENNA 


An unusually interesting book discus 
sing insurance conditions in Central 
Europe, including financial statements 
of many companies, has been received 
by The Eastern UNpberweiter. It bears 
the name of “Assekuranz-Jarhbuch” 
and is published in Vienna at Hohen 
staufengasse 10. The book also con- 
tains a number of very fine articles. 

Good ideas are only seeds. They must 


be planted and tilled before they can 
produce. 
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Size of lateness Rate 
Not Counted by Court 


A DECISION IN TENNESSEE 


Policy Principal Can’t Be Withdrawn 
“And Invested at a More Profit- 
able Interest Rate” 


In the case of Cronbach vs. Cron- 
bach—S. W.—, Tennessee, Court of Ap- 
peals, January 15, 1926, the insured when 
taking out his policy selected one of 
the options of settlement providing that 
the company should retain the net 
amount of the principal for a period of 
twenty years and should pay the bene- 
ficiary the income in monthly install- 
ments with interest at the rate of 3.6%. 
The insured became suddenly ill and 
cecided, doubtless on the suggestion of 
his wife, to change the policy making it 
payable to his wife as beneficiary uncon- 
ditionally, but before he could do this, 
he died. 

The bill in equity asked that an equi 
table change of beneficiary be decreed, 
or that the principal of the policy be 
withdrawn and invested at a more profit 
able rate of interest. 

It was “Held (1) There must be some 
affirmative act on the part of the in 
sured. . . . His mere intention will 
rot suffice to work a change. ; 

2) The evident purpose of the donor 
was to secure to his wife and daughter, 
at all hazards, a fixed monthly income 
not subject to any postponement or 
variation and to make the trustee an 
absolute insurer of the income as well 
as the corpus of the fund The insurance 
company cannot escape payment of the 
monthly income on the ground of a low 
interest rate or inability to find borrow 
ers for the fund, nor can it escape ac 
counting for the corpus upon the ex 
cuse that it used excellent business 
judgment in loaning or investing the 
fund and through some unforseen mis 
chance some portion was lost. . . .” 

It will be noted, says the Phoenix 
Mutual, that the court recognized that 
the trust created by the insured safe- 
guarded the principal and interest to a 
greater extent than they would be safe 
guarded by taking the principal sum 
and investing it “at a more profitable 
(?) rate of interest.” 


75th ANNUAL REPORT 

One of the most attractive booklets 
which have come to this office is the 
75th annual report of the Phoenix Mu 
tual Life Insurance Company. It has a 
cover printed in black and gold; starts 
off with a page frontispiece of Archibald 
A. Welch, president; follows with the 
president’s report of 1925 business and 
with other information of interest to 
the policyholders of the company regard- 
ing its operations and financial state- 
ment. 
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WE DON’T WANT FINNEGANS 


We are not seeking the 
again” type of agent. 


We are building Agencies upon a permanent basis. 
We want men who have an ambition to develop and who 
will stick on the job if properly supported. To these 
men we offer our whole-hearted co-operation. 

Our Circularizing system, field supervision, Corre- 
course, 
definite helps toward the success of those who 


“off again, on again, gone 


and Salary Savings System, are 











Lincoln Life Building 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


More Than $400,000,000 in Force 


Fort Wayne, Indiana 














Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia | 





Provident agents in their approach have the | 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 | 
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Educating Insurance Buyers 


One of the great needs of the day is to bring to insur- } 
ance buyers more knowledge of the insurance business 


HE A2TNA LIFE and affiliated com- 

panies, in their national advertising 
campaign, are doing much to educate in- 
surance prospects. 









dl For example, the current AZtna adver- 
tisement is helping to educate automobile 
owners to the need for higher liability limits. 


A THE SATURDAY 
EVENING POST 
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dl A recent advertisement was designed to 
educate home owners to the need for com- 
plete home protection. 


dl Another advertisement helps to educate 
insurance buyers to the value of corporate 























suretyship. 
HIS campaign of education is nat- 
urally making it easier for all in- 
surance agents. better to safeguard the 
interests of their clients. It is but one of 
the many ways in which the A#tna Life In 
and affiliated companies are helpin ‘ 
ee ee April 


insurance agents by promoting a better 


understanding of their business. Over a million and a half insurance pros- 


pects will be warned once more that 
it is not safe to drive a car unless they 
have adequate liability protection. 


ZETNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY and SURETY CO. STANDARD FIRE INSURANCE CO, 
AUTOMOBILE INSURANCE CO., of Hartford, Connecticut 
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Graham & Luther 
Off to a Good Start 


GENERAL AGENTS IN BROOKLYN 





Represent Aetna Life; to Be Perma- 
nently Located at 176 Montague 
Street on May 1 





Ever since Graham & Luther, the new 
general agents of the Aetna Life, opened 
up in Brooklyn they have been receiving 
the good wishes and congratulations of 
other Brooklyn general agents. The 
agency started business on April 1 in 
temporary quarters and will move on 
May 1 into its permanent location at 
176 Montague Street where it will have 
the first and second floors, a total of 
36,000 square feet. The two principals 
in the new agency are J. P. Graham, Jr., 
formerly uptown New York_ branch 
manager of Hart & Eubank, and E. D. 
Luther, formerly with S. T. Whatley, 
general agent of the Aetna Life in Chi- 
cago. Mr. Luther is the son of Vice- 
President K. A. Luther. 

Among the many conveniences in the 
new offices of Graham & Luther are a 
private wire connection to the home 
office at Hartford; window display space 
facing on the street; a counter for 
brokers on the street floor, and roomy 
second floor accommodations for the 
agency force. Besides this the agency 
will make use of the Aetna Life’s 
national advertising; its system of de- 
veloping leads through direct mail 
advertising and its methods of agency 
training which have proved so success- 
ful in other general agencies of the 
company. 


Luther to Handle Brokerage Lines 


The brokerage department on the 
street floor will be under the direction 
of Mr. Luther. He is a Syracuse Uni- 
versity man and served on the Mexican 
border with the First’ New York Cav- 
alry as well as in the world war with 
the cavalry, machine gun and _ signal 
corps. Mr. Luther started his insurance 
career in the home office of the Aetna 
Life where he worked in various depart- 
ments to get the proper background. 
Going to Boston in 1919, his first ex- 
perience in the field, Mr. Luther solicited 
life insurance for a time and then 
branched into the brokerage end of the 
business. Part of his time was spent in 
the office and part in field work. He 
was so successful in making brokerage 
contacts, that he was called to Chicago 
in 1923 to become assistant to General 
Agent Whatley and also handle the 
brokerage lines of the Chicago agency. 

P. Graham will devote his entire 
tine to building up a strong agency 
force. He is not only a large personal 
producer but is an organizer of recog- 
nized ability. A native of Brooklyn, Mr. 

Graham has been in life insurance 14 
years, starting with the ‘Travelers in 
1912. He led this company in New York 
City in 1914 in accident and life insur- 
ance production and was one of its lead- 
ing producers in these two lines up until 
1923 when he joined the Aetna Life in 
New York. As manager of the 42nd 
Street branch of this agency Mr. 
Adams increased the volume from $1,- 
800,000 in 1924 to $5,200,000 in 1925, a 
gain of nearly 300% 


NEW MANAGER TALKS 

Among the principal features of the 
meeting of the Oklahoma Association o4 
Life Underwriters Saturday last, was 
the introduction of Homer Jamison, 
newly appointed agency manager in 
Oklahoma of the Equitable Life Assur- 
ance Society. Mr. Jamison succeeds 
Fred Goldstandt, president, who has 
been transferred to New York City. 
He gave a short address based on the 
general topic “Proper Use of Equip- 
ment.” 





MARK c. -MELTZER BACK 
Mark C. Meltzer, formerly a well- 
known life insurance man in this city, 
but who for some years has been with 
the Equitable Life Assurance Society in 
San Francisco, has rettirned to New 
ork. 


Head of the McGregor 
Sanatorium Is Dead 


DR. HOWK A POPULAR FIGURE 


Eminent in Medical Peelesiion, Sincere 
and Attractive, He Had Widespread 
Esteem of Metropolitan Life 


There is widespread mourning among 
home office and field representatives of 
the Metropolitan Life because of the 
death of Dr. Horace John Howk, assist- 
ant medical director of the company and 
physician in charge of the company’s sana- 
torium at Mount McGregor, a position he 
has held since its opening. He died in 
Johns Hopkins Hospital in Baltimore. 

The appearance of Dr. Howk has been 
one of the events almost every year in 
recent years of the Metropolitan Life man- 
agers’ convention. Youthful in appear- 
ance, earnest, magnetic, with nobility of 
soul reflected in his very attractive per- 
sonality, he briefly sketched the incidents 
of the year at Mount McGregor. The 
fact, known to many of the field men, 
that he had once been tubercular, made 
his talks even more eloquent 





Ill Since January Convention 


last January; 
while here; for a time was 


He attended the meeting 
became ill 


in New York hospital; then went to 
Ilorida; but the change of climate did 
not improve his condition. [le came North 


to Baltimore entering the hospital. Ot 
Dr. tlowk, the Metropolitan Life said in 
its “Bulletin” to its field force: 

“Ife had a remarkable place in the 
Company’s organization. Eminent in his 
profession, possessed of a _ marvelousiy 
attractive personality, he coupled adminis- 
trative ability with a thorough scientific 
knowledge of the work which was before 
him at the Sanatorium. At the very he- 
ginning of the Sanatorium he was selected 
as its medical head. Ile was associated 
with the architect while it was being con- 
structed and during the years that he was 








If you are 


age and experience. 
dential. 


86 Fulton Street 





GROUP 
LIFE INSURANCE 
SALESMAN 


an experienced and aggressive Group Life 
man, an attractive opportunity is open to you. 
Communications treated confi- 


Box 1030 


The Eastern Underwriter 


State 


New York, N. Y. 








there he not only contributed much to the 
knowledge of the care and proper treat- 
ment of tuberculosis, but, by his genial 
personality, became the personal friend of 
all who came in contact with him on 
Mount McGregor. In addition, he was 
the business manager of the institution. 
It was a rare talent that he combined 
medical and business powers of executive 
management. He was held in the highest 
esteem by his associate officers and hun- 
deeds of Metropolitan men and women 
who came as patients to know him there 
will feel a sense of personal loss in his 
death.” 

Dr. Howk was born in Ontario County, 
New York, August 20, 1878. He was 
graduated from the University of Roch- 
ester in 1904 and from the Department 
ot Medicine of the University of Michi- 
gan in 1907. He was instructor in clini- 
cal pathology in the University of Michi- 
gan in 1907 and 1908 and Associate Physi- 
cian at Loomis Sanatorium from 1908 to 
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| New Jersey 


MIDLAND MUTUAL 
; just entered the state and has an at- 
tractive GENERAL AGENCY propo- 
sition to offer experienced life men 
who have ability to organize while do- 


THE MIDLAND is famous for its 


low net premiums and high grade 


Write giving detailed information 


ing personal writing. 
3 

service. 

in first letter. 


The 
MIDLAND MUTUAL LIFE 
INSURANCE COMPANY 


Columbus, Ohio 


“Its Performances Exceed Its Promises” 
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1911, when he joined the Metropolitan 
Company. He had been a lecturer at 
Union University Medical College, Al- 
bany, since 1919; was consultant of the 
Glens Falls Hospital, Glens Falls, N. Y.; 
member of the American Medical Associa- 
tion, the Saratoga Springs Medical As- 
sociation, Saratoga County Medical So- 
ciety, Saratoga County Tuberculosis Com- 
mittee of which he was President in 1920, 
member of the Tuberculosis Advisory 
Commission of New York State Depart- 
ment of Health; member of the National 
Tuberculosis Association; of the American 
Sanatorium Association : the American 
Public Health Association, and was ap- 
pointed a member of the Medical Advisory 
Board of Saratoga Springs, in 

He was the author of numerous articles 
which have been published, chiefly on in- 
ternal medicine, for various medical 
journals. 

In 1912 he married Miss Lois Hollister 
of Rochester, who survives him. 


NORTH N. J. SUPERVISOR 


Piledeibhic Life Agpelate Chats A. 
Steadman With Offices at 


Montclair 





The Philadelphia Life has appointed 
Mr. Charles A. Steadman to have charge 
as state supervisor of Northern New 
Jersey, with offices at Montclair. Mr. 
Steadman entered the insurance game 
by means of an industrial agency with 
The Prudential, years ago. Within six 
months he had been promoted to as- 
sistant superintendent in detached ter- 
ritory and stayed, altogether, nine years 
with that company. Then, followed six 
years as agency supervisor with the 
Erica, Maryland Assurance. After this, 
some years were spent in General In- 
surance business. More recently, he 
was district manager in the New York 
office for the Columbian National Life. 





INHERITANCE TAX COMMITTEE 

Tue EasterN UNberRwriter has_ been 
asked to tell something about the Na- 
tional Committee on Inheritance Taxa- 
tion, which made a report of interest to 
life insurance people that was discussed 
in a recent copy of this paper. 

The National Committee on Inherit- 
ance Taxation was appointed by the Na- 
tional Conference on Inheritance Taxa- 
tion, which met in Washington, Febru- 
ary 19, 1925. The chairman of that com- 
nutte was Frederick A. Delano, Hibbs 
Building, Washington, and the com- 
mitte had an office in charge of J. 
Vaughan Gary at 26 Jackson Place, 
Washington, D. C. 


71ST BIRTHDAY 

seing the natal day of its president, 
Edmund Strudwick, the Atlantic Life 
designated April 17 as “Strudwick Day” 
and requested that each agent turn in 
one or more applications as a compli- 
ment to their president. President 
Strudwick rounded out  seventy-one 
years on that day. 
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ical Suggestions to Helpthe Man With the Rate 


Book Increase His Income and General Efficiency 


Statistics 


8 Reasons about death, 


Against financial disaster, and 
Procras- other inexplicable turns 
tination of the wheels of fate are 


always interesting to in 


surance agents. George L. Buck of 
Seattle, talking before the Vancouver 


Educational Congress, discussed the stu- 
pidity of procrastination. He gave eight 
good reasons why a man should not pro- 
crastinate in taking out an insurance 
policy. As he sees it, these are the rea- 
sons: 

A certain proportion of the public be- 
comes disabled every day. 

A second part of the public becomes 
uninsurable every day. 

A third part of the public suffers tem- 
porary or permanent financial reverses 
every day, and thus becomes unable to 
buy insurance. 

A fourth part of the public dies every 
day. 

A fifth part of the public buys insur- 
ance from your competitor today, thus 
ceasing to be a prospect for you tomor- 
row. 

A sixth part of the public decides to 
morrow that it doesn’t need insurance 
so much as it thought it did today. 

A seventh part of the public buys au- 
tomobiles or radios with spare money it 
would have spent for insurance today. 

And an eighth part will buy insurance 
from you today if you will only go get 
it! 

a a 


Georges Clemenceau, 


Wisdom the eighty-five year old 
from an former Premier of France 
Octogenarian appeared in public the 


other day to deliver a 
eulogy at the grave of an old friend, 
Gustave Geffroy, president of the Gon- 
court Academy. Among other things, he 
said: 

“Geffroy left behind him a good ex- 
ample for all Frenchmen: Courage, la 
bor, method and will power; lofty hopes 
which were not all realized. My last 
word here is: as long as we live, M. 
Geffroy has not died. Would that the 
same could be said of all of us.” 

Insurance agents cannot all be Gef- 
froys, but they can possess his qualities. 


* eo » 

What Does “Hello, Jones. How’s 
My Wife business?” 

Know About “Business is not so 


Business? good.” 
“Can't your wife help 

you out on this deal a little,” 

“Wife?” What do you mean? She 
doesn’t know anything about business.” 

“How many years have you been in 
business, Jones?” 

“Forty.” 


“Lots of experience, and you are hav- 


ing trouble working out your problems 
right now, and you say your wife doesn’t 
know anything about business at all. Do 
you realize, Jones, that if anything hap- 
pened to turn up your toes tomorrow 
morning, that this problem that you are 
having difficulty in solving would be 
thrown on your wife’s shoulders, a wo- 
man without any business experience 
whatever to guide her? Sign right here, 
on this dotted line.” 

And Jones signs up for enough insur- 
ance to protect that little wife of his, if 
he is half a man.—Push. 

* ok x 


In his illuminating sales 


A Vest talk on the Coast, dis- 
Pocket cussed in this paper last 
Record week, C. H. Langmuir of 


the New York Life made 
this among other suggestions: 

“Every man who carries several life 
insurance policies requires a vest pocket 
record of his insurance. It would often 
pay an agent to have such a little card 
or folder printed with his name and tele- 
phone number upon it. This record 
card gives the agent the opportunity 
to look over a man’s policies and ap- 
praising his needs.” 


MORTGAGES LIVE PROSPECTS 


First Step Is to Obtain From Court 

Records Exact Information, Says 

R. W. Stevens to Agents 

Rk. W. Stevens, president of the 
Ilinois Life, advises agents of that com- 
pany that mortgagees are live pros- 
pects and he gives the following, among 
other information: 

“The first step in the mortgage insur- 
ance canvass is to secure from the 
county records exact information as to 
the mortgage that is outstanding against 
property owned by each man in your 
community. This information is easily 
available from the recorder’s office at 
the county-seat, and it is probable that 
for a small fee you can arrange with 
some one in the recorder’s office to for- 
ward you information regarding mort- 
gages as fast as recorded. 

“Being informed as to the loan against 
a certain property, you call on the prop- 
erty owner and go straight to the object 
of your call by stating that you have a 
proposition to present looking toward 
the protection of that mortgage. The 
fact that you know all about the mort- 
gage gives you a great advantage with 
the prospect since it arouses his interest 
and you have a further advantage in the 
fact that you are proposing insurance 
for a certain definite purpose and unless 
he has already’ provided insurance 
specifically to protect that mortgage 
indebtedness he will have a hard time 
withstanding your arguments.” 


‘ 





ladustrial Life Insurance— 


Ordinary Life Policies— 


The Colonial Life Insurance Company of America 


Especially Attractive and Favorable to the Insured. 


forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 





Give Agents Unusual Money-Making Opportunities 





Qn. T. Smith, Vice-President 
Glas. F. Nettleship, 2nd Vice-President 











Officers 
E. J. Heppenheimer, Frestdent 


Home Office——Jersey City, N. J. 


8. BR. Drown, Secretary 
B. C. Wise, Treasurer 











H. T. MILLER’S BLOTTERS 
New York Life Man in Detroit Tells 
Insurance Story in Homely Language 
and Few Words 


Harry T. Miller of the New York Life 
in Detroit has had printed a series of 
blotters each of which tells a homely 
story with a life insurance moral. 


One, bearing the title “Hogs vs. Hus- 
bands,” follows: 

A farmer insured the life of a hog for 
$10,000. It was a valuable hog—a pedi- 
greed, blue ribbon winner. When cross- 
ing a railroad track it stopped to eat a 
potato that had fallen between the tracks. 
A train was approaching—the farmer 
tried to push the hog off the track—it 
was a large, stubborn hog and didn’t 
push easily. Both farmer and hog were 
killed. The farmer’s wife received $10,- 
000 from the insurance on the hog but 
nothing for the loss of her husband. A 
striking contrast in values. The dead 
hog was worth more than the dead hus- 
band. The hog was an asset—the dead 
husband a liability. The widow paid the 
farmer’s debts, taxes and burial expenses 
out of the insurance on the hog. The 
hog was buried in a ditch—the farmer 
in a nice cemetery—notwithstanding the 
fact that the farmer had no pedigree 
no blue ribbons and no insurance. 

Moral: A good hog is an asset. 
surance is based on values. 
uable assets. 

Harry T. 


[n- 
Insure val- 


Miller, 1821-1834 First Na- 


tional Bank Bldg., Detroit, Michigan. 
Cadillac 2108. Property values vs. Life 
Values. 


NEW BRITISH BOOK 





Actuarial Students’ Magazine Makes its 
Appearance; Publishers Papers Read 
Before Society 
Over in England the Actuarial 
Students’ Magazine is being published 
by the faculty of the Actuaries Students’ 

Society. 

In a preface it is stated that it has 
been decided to publish as a first num- 
ber papers which were read before the 
Society during the session 1924-25. It 
will be the aim to print papers for 
which no claim of novelty or originality 
may be made, but which collect in con- 
venient form information likely to be 
of use to students preparing for examin- 
ations. The present book is the result, 

The papers published are: “Income 
‘Tax Problems Arising Out of the’ Crea- 
tion of the Irish Free State,” by J. 
Davie, F.F.A.; “Sickness Insurance,” by 
W. A. Robertson, F.F.A.; “Legal Notes,” 
by F. W. Robertson, F.F.A., F.LA.; and 
“Summation Graduation,” by E. B, 
Whittaker. 

Hereafter in Canada salaried em- 
ployees of fraternal societies who re- 
ceive commissions will be required to 
apply for and receive an_ insurance 
agent’s license. 





AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver, 


Omaha, Des Moines 














| proposition. 


Address, 


PENNSYLVANIA OPPORTUNITY 
If you are interested in making a permanent connection with an old 


well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 




















understand and to construe. 


knowledge of experience. 
Benefits—under new provisions. 


Company. 


Offices. 


the times. 


34 Nassau Street 








DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
never slow, never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York | 


America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 

Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 


They contain all the old provisions 
justified by experience and all the new warranted by science and by the 


Improved Disability and Double Indemnity 


Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 
An increased Dividend scale i:. 1926—the sixth consecutive increase. 
A majority of policy loans granted locally at Managing Agency 


The Company writes all standard forms of insurance. 
to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 


Same terms 


New York City, New York 
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How I Get Business 


By H. Arthur Schmidt, 


Schmidt Was Leading Agent for 1925 
Paid-For Insurance of New England Mutual 


New York 


No. 2 








I have often been asked what ap- 
proach I use in calling on prospects for 
the first time. It is something like this. 

“Mr. Jones, my name is Schmidt. You, 
of course, know Mr. Brown, Mr. Gray 
and Mr. Green. It has been my pleas- 
ure to serve them in a way which I am 
sure will interest you, and for that rea- 
son it has been suggested that I call on 
you.” Notice that I don’t mention solely 
the man who sent me. Of course, all are 
policyholders of mine and are known to 
the prospect. 

I always find out the business of the 
person suggested by a policyholder, so 
that I can couple the names of other 
men in a similar line who are likely to 
be known to him. 

In many cases it is easier to get names 
from clients if they are assured that 
their own will not be mentioned as hav- 
ing sent the agent. No client, however, 
ever objects to my mentioning his name 
among others with whom I have done 
business. With the concentrated cold 
canvassing I did for the first eight 
months, and with the names given me 
by those I was fortunate enough to 
write, I accumulated about 1,500 birth- 
days and other important information. 


Wasting Time on Non-Productive Calls 


Then I made the mistake of 
many agents are guilty. 

I kept calling on these men regularly, 
with little result for several years, oc- 
casionally adding names given me_ by 
policyholders. One day I got enough 
courage to clean house. I went over 
each card and weighed carefully my 
chances. I felt it was a waste of time 
to do this unless I intended being hon- 
est with myself. The result was that 
wielded the knife unmercifully and threw 
out 75 per cent. of the names I had 
painstakingly gathered in the previous 
two or three years. 

I go through the same process every 
year or so even now. My prospect file 
therefore, (other than policyholders 
who, of course, are the best prospects), 
rarely contains more than two or three 
hundred names. After the house-clean- 


which 


ing before mentioned, my business in- 
creased, and each year between 1919 
and 1921, inclusive, it was more than 


twice what it was in 1916. 

It is necessary for every man to keep 
weeding his prospect file. So far as I 
am concerned, except in rare instances, 
I remove every man from my file, whom 
I have interviewed twice unsuccessfully. 

find that this pays, because usually, if 
I have failed to sell him, he has sold me 
the idea that I will never sell him. 

In February, 1922, I had the good for- 


tuné to attend a Sales Congress con- 
ducted by the Life Underwriters’ Asso- 
ciation of New York, at which Dr. John 


A. Stevenson, vice-president of the Equi- 
table made an address. He told of his 
early trials and tribulations as a book 
agent. His calls were somewhat widely 
separated in the city where he was 
working. Sometimes his prospect was 
out, and frequently he had long waits 
before the prospect would let him in. He 
was on the job eight or nine hours con- 
tinually, day after day. During many of 
these days, however, he was able to talk 
his proposition actually only half an 
hour or so. In other words, seven or 
eight hours were spent in various pro- 


face-to- 
all-im 


him 
the 


cesses which would place 
face with his prospect for 
portant interview. 

His Idea of Interviews 

I listened to this recital intently be 
cause it portrayed my own experience. 
For that reason | decided then and there 
to keep track of certain facts about my 
daily solicitation. Doing this would make 
it possible to determine exactly where I 
was falling down. 

As a result, I have learned the sig- 
nificance of certain facts. The first im- 
portant piece of information that inter 
ests me is the actual time that [ spend 
soliciting. Another thing is the num- 
ber of policyholders, old prospects and 
new prospects that I have seen during 
the day. Most important of all, I meas- 
ure as accurately as possible the time 
spent in the face-to-face interview. | 
construe an interview as being the sub- 
mission of some sort of proposition, 
either orally or in writing to a pros- 
pect. I never submit specimen policies 
or illustrations. Every proposition sub- 
mitted in writing is hand-tailored, and 
drawn to meet a definite need. 

I set myself a daily goal of four hours 
of soliciting, interviewing on an aver- 
age at least four prospects. I must see 
at least one new prospect every day. I 
also set myself a weekly quota as to 
number of applications and amount to 
be written. This is further carried on 
to a monthly basis, so as to enable me 
to make up any weekly deficit. By 
following this plan carefully, I have de- 
veloped a very consistent business. 

Unless a record is kept, it is impos- 
sible to determine where you are fall- 
ing down. You may not be keeping in 
close enough touch with your present 
policyholders. If so, your record will 
tell you so. If you are not seeing a 
sufficient number of new prospects, this 
chart will show it. The actual time 
you spend talking your proposition may 


not bear the proper ratio to the time 
you are soliciting. If this is so, it shows 
that you are not planning your calls 


properly, or that you are spending too 


much time cooling your heels in the 
outer office. 
(To be continued) 


STATE AID MAY BE CUT 


British Government Likely to Lower Its 
Contributions to National Health 
Insurance and Pensions Fund 
In the interest of economy, the Brit- 
ish government is likely to curtail the 
extent of its contributions to the nation- 
al health insurance and pensions fund, 
established on a nation-wide basis by 
Parliament to cover the working popula- 
tion, effective with the beginning of 
this year. This was the forecast made 
by P. Rockliff in a speech delivered re- 
cently before the Faculty of Insurance, 

London. 

“Members of the Government, 
few months back,” he said, 
eyes concentrated on the fact that the 
State was paying two-ninths towards 
the provision of benefits under a scheme 
of health insurance. I should not be 
at all surprised to find, if Mr. Churchill 
really intends to try to save another 
call upon the income tax payer, that 


even a 
“had their 


he is looking at the question of the 
State contribution to health insurance 
as well as to other various schemes of 
social reform. If he does, the effect 
upon the Royal Commission report may 
be rather disturbing, because there is 
no doubt that members of the Royal 
Commission hoped to bring forward 
certain far-reaching proposals for the 
extension and improvement of the 
health insurance scheme as we know 
it today, on the assumption that they 
had at least the same money to play 
with that they had before the Economy 
Bill idea was started. 

“The first proposal for extended in- 
surance benefit that I think you are 
likely to find recommended is an ex- 
tension of medical benefit. I think you 
will see the provision of something of 
a ‘specialist’ service advocated in this 
report. How much that will cost I am 
very chary of suggesting, because the 
doctors (judging from past experiences) 
will put it as high as they can. 

“Behind medical benefit stands dental 
benefit, and here there is a very serious 
financial liability to be faced if dental 
benefit is to be given as a statutory 
benefit. If there is to be any scheme 
of dental benefit as a statutory benefit 
it will probably be the treatment side 
which will be given, and in the end this 
will be the most expensive for your 
funds—stoppings today, extractions to- 











HOME LIFE 


Insurance Company 


of New York 


ETHELBERT IDE LOW, 
President 


The 66th Annual Report shows: 
Premiums received 


during the year 1925.. $8,563,525 
Payments to  Policy- 
holders and their Ben- 
eficiaries in Death 
Claims, Endowments, 
Dividends, etc......... 6,414,143 
Increase in Assets.... 3,174,334 
Insurance in Force...281,338,015 
Admitted Assets...... 54,631,552 


FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 























morrow. However, I would be the last investment for your sickness funds. At 
person to say that dental benefit will the start it will prove a very substan- 
not, in years to come, prove a good _ tial charge upon the funds.” 

| | ; 
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Announces 


1214 First National Bank 





The Manhattan Life 


| INSURANCE COMPANY of NEW YORK 


| the Appointment of | 


RUSSELL S KING| 


April 15, 1926 


General Agent | 
at the Company’s 





with Pleasure 


as 


Office 


Building - Chicago, Illinois 
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ONWARD MARCH—1925 


Total of Paid-for Business 


woe... $134,242,954 
157,045,211 





BANKERS LIFE COMPANY 


G. S. NOLLEN, President 
DES MOINES, IOWA 











Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
salads 5 =D. ASCACHUSETTS 


ODES, Presiden 
OPENING WiLWAYS FOR RIGHT MAN 


New Policy Forms 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and ts pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
New York City. Clarence 
W. L 
Hadley, Secretary and Business Manager; 
Edwin N. Associate Editor. The 


address of the officers is the office of this 


Fulton Street, 


Axman, President and Editor; 


Eager, 


newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 


$1.00 for postage should be added. Other 


countries outside of Canada $1.50 for 
postage should be added. 
Entered as second-class matter April 


1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 





W. L. CROCKER ENDORSEMENTS 
The manner in which business organ- 
izations all over the United States have 
endorsed Walton L. Crocker for the 
position of director of the Chamber of 
Commerce of the United States to rep- 
resent the New England district is most 
gratifying to life insurance people, all 
of whom hold Mr. Crocker in the high- 
est esteem. 
wants Mr. 
Crocker to be a director include not 
only the principal chambers of com- 
merce in New England but boards of 
trade and chambers of commerce run- 
ning all the way from Albany to Seattle. 

Mr. Crocker is a life insurance execu- 
tive whose interests are not confined ex- 
clusively to the business which takes up 
most of his day. He has been or is a 
director of the Boston Y. M. C. A.; 
vice-president, director and chairman of 
the active committees of the Florence 
Crittenton League of Compassion; trus- 
tee of the Community Health Associa- 
tion of Boston; a member of the board 
of governors and trustee of Northeastern 
University. 

If elected, he will bring to the Cham- 
ber of Commerce of the United States 
many fine qualities of life which are 
universally admired and respected, as 
well as a keen, experienced judgment 
in business affairs. 


The organization which 





ONE DAY’S CLAIMS 

On March 30th claims to the number 
of 2,024 for a total amount of $437,086 
were paid by the Metropolitan Life. 
This was the greatest number of claims 
paid by this insurance company in any 
one day since the peak of the influenza 
epidemic in 1918, when on November 
19, 1918, settlement was made for 3,652 
claims. The causes of death for March 
30th this year have not been analyzed 
but it is believed that influenza and the 
attending pneumonia contributed large- 
ly to the heavy mortality. 

The 2,024 claims were divided as fol- 
lows: 1,888 claims on Industrial policies 


and 154 claims on Ordinary and Group 
policies, 

A total of 7,789 claims for $2,058,528. ” 
was paid during the week of March 22, 
1926. In the corresponding week last 
year 6,208 claims for $1,506,769.88 were 
paid. 

There were less than twenty million 
Metropolitan Life policies in force at the 
end of 1918, while the number in force 
at the end of 1925 was well over thirty- 
five million. The number of 
claims paid per day in 1918 approximated 
800, while the daily average 
more 


average 


at present is 
than a thousand. 


CLOSER CONTACT WITH FIELD 


William Quaid Talks to Examiners; H. 


M. Carmichael of Chicago 
Makes Address 


More than 125 fire insurance exam- 
iners gathered at the Hotel St. George, 
Brooklyn, last night to hear William 
Quaid, vice-president of the America 
Fore Group, talk on the importance of 
the examiner in his relation to the agent 
and special agent. Mr. Quaid empha- 
sized the need for graciousness and co- 
operation in the examiner’s relations 
with an agent. He said: “If an exam- 
iner of one company approaches an 
agent in an unintelligent way that ap- 
proach reacts against all companies. It 
makes the agent feel the same as a 
dissatisfied customer in a haberdashery 
shop when he is given poor service in 
the purchases he makes. It breeds 
discontent.” 

Another significant suggestion made 
by Mr. Quaid was that the examiner 
must realize that in the very large per- 
centage of his correspondence with 
agents, they have not as complete an 
understanding of insurance as the ex- 
amining underwriter. ‘Bear this in 
mind,” cautioned Mr. Quaid, “and make 
your letters perfect jewels of complete- 
ness.” One of his closing thoughts was 
for the proper close contact by the 
examiner and special agent in the field. 
In his opinion each man can only func- 
tion properly by the friendliest :and 
most personal contact. 

The other speaker on the program 
was H. M. Carmichael, of Chicago, who 
is manager of the Oil Insurance 
Association. 


Also 





WISCONSIN IS ENJOINED 


An order restraining W. Stanley 
Smith, Wisconsin commissioner of in- 
surance, from reporting for dissolution 
the Mutual Church and Home Insur- 
ance Company, Chicago, has been served 
upon him. The injuction is signed by 
Judge A. C. Hoppmann and will be given 
a hearing within the next 20 days. 
Commissioner Smith recently issued an 
order which declared that unless this 
company disassociated itself with all 
other insurance companies unauthorized 
to do business in this state he would re- 
port it for dissolution on April 7th. 
The court order restrains Commissioner 
Smith from acting pending the litigation. 


GEORGE H. DAVIES HONORED 


George H. Davies, manager of the 
Pittsburgh Underwriters, celebrated his 
twenty-fifth anniversary with the or gan- 
ization last week. He was guest of 
honor at a dinner given for him on 
April 8, which was attended by officials 
of the Allemainia Fire, National Ben- 
Franklin, Republic Fire and the Superior 
Fire, together with field men and de- 
partment heads of the Pittsburg Under- 
writers. Charles W. Gerwig, president 
of the Republic Fire, acted as toast- 
master. Mr. Davies has been with the 
organization since it was started. 





WHITE & DART TO MOVE 


On*account of increased business and 
the need of larger quarters, White & 
Dart, Inc. are moving to 75 Maiden Lane, 
where they will occupy Rooms 907-910, 


on April 17. 
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T. LOUIS HANSEN and MRS. 


Agents of the Guardian L ife are doing 
their utmost this month in a_ special 
campaign in honor of T. Louis Hansen, 
vice-president, commemorating his thir- 
tieth year with the company. He began 
as a clerk in the actuarial department 
and his rise to the executive vice-presi- 
dency and leadership of the field force 
was well merited. The Guardian field 
men are also planning to present him 
with a handsome solid bronze plaque 
to take the place of the service pin 
ordini irily given members of the Guard- 
ian field force for long service. The 
central motif of the plaque is a greatly 


Ted M. Simmons, of the 
can Life, and son of F. G. Simmons, vice- 
sick of that company, and Miss 
Kathryn Williams have been announced 
as engaged. Miss Williams is one of the 
most popular young women in that city 
and was chosen Queen of the 1926 Car- 
nival and also received other Carnival 
honors. 


Pan-Ameri- 


* * * 


Clarence H. Hamilton, who has been 
made assistant secretary and assistant 
treasurer of the Allemannia Fire of 
Pittsburgh, started his insurance career 
in the office of the Board of Fire Under- 
writers of Allegheny county, later on in 
August, 1901, entering the employ of the 
Pittsburgh Unde ‘rwriters as a_ clerk, 
working his way through the local de- 
partment, underwriting department, re- 
insurance and_ statistical departments, 
including accounting. He has been 
auditor and chief accountant for the 
Pittsburgh Underwriters for some time. 

ob 


Joseph S. Frelinghuysen, president of 
the Stuyvesant, and a former Senator 
of the United States, was host and 
toastmaster last Saturday at a luncheon 
of the graduates of the New Jersey Col- 
lege for Women. 

aK 


L. L. Newman, general agent at Fort 
Wayne, Ind., is giving a series of ten 
eight-minute radio talks through Sta- 
tion WOWO, in his city. There will be 
two in April, two in May and three in 
June. 

* Ok Ok 

Frank H. Willard, famous cartoonist 
who draws the “Moon Mullins” comic 
strips for a syndicate of newspapers, has 
taken out a $100,000 policy on the Or- 
dinary Life Triple Option plan in the 
International Life, St. Louis. Lester L. 
Turley, the company’s leading producer, 
secured the application. The Interna- 
tional Life has given considerable pub- 
licity to the event. In fact, the weekly 
bulletin of April 10 was almost entirely 
devoted to Mr. Willard and his cartoon 
and a characteristic letter he sent to the 
International Life, paying his first 
premium check, which was for $2,531. 


James Victor Barry, fourth vice-presi- 
dent of the Metropolitan Life Insurance 
Company, is in Europe. 








HANSEN 


enlarged 30-year service pin and _ this 
will be accompanied by a memorial be- 
fitting the occasion of the plaque’s pre 
sentation. In addition, the names of 
all field men who play conspicuous parts 
in setting the new April production rec- 
ord will have their names permanently 
engraved on the plaque as a lasting rec- 
ord of their good work. The Guardian 
Life has gotten out some unusaully 
clever literature in connection with the 
“Hansen Month.” Characterizing the 
campaign as “A Whale Of An Idea,” 
the literature has brought out that 
thought most effectively and cleverly. 


Spencer Welton, vice-president of the 
Videlity & Deposit, according to the 
“Underwriters’ Review” of Des Moines, 
will write a book entitled the “Confes- 
sions of a Conventioneer.” If Mr. Wel- 
ton does write such a book it should be 
an unusually interesting autobiography 
as few men in recent years have at- 
tended more conventions or have made 
a better impression at conventions than 
he. 

* Ok Ok 

Lee J. Wolfe, the New York actuary 
who has figured prominently in recent 
insurance company sales and mergers, 
is visiting Europe with Mrs. Wolfe. 

+ 


Edmund Strudwick, Jr., vice-president 
of the Atlantic Life and a son of the 
president of the company, recently 
underwent an operation for removal of 
his appendix at a Richmond hospital. 
He is now convalescent. 





ROGERS CALDWELL HERE 





Tennessee Banker, Who Controls Four 
Life Insurance Companies, Pays 
New York a Visit 

Rogers Caldwell, the prominent Nash- 
ville banker who controls the Missouri 
State Life and three other life insurance 
companies, was a New York visitor this 
week. Rumors that Mr. Caldwell has 
opened negotiations for the purchase of 
a casualty or surety company could not 
be corroborated. 


FUNERAL OF J. G. HILLIARD 

Funeral services of the late John G. 
Hilliard were held yesterday afternoon 
in Brooklyn. As a mark of respect to 
his memory the agency bearing his 
name was closed yesterday. Mr. 
Hilliard died March 15 at Limoges, 
France, 





SIGNS BILL 
Governor Smith has signed the Hewitt 
bill appropriating $1,000,000 for fire pre- 
vention and safety measures at state 
hospitals and charitable — institutions. 


This is a part of the program recom- 
mended by the National Board of Fire 
Underwriters after an exhaustive survey 
of state institutions for which previous 
appropriations have been made. 
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FIRE INSURANCE | 





Flock of New Companies 
Being Formed in Jersey 





At Least Seven New Insurance Companies Follow Rise in 
Stock of Established Companies, Easy Money and 
Prosperity ; Selling Stock to Public 





New Jersey, and especially Newark, 
has become the scene of the organiza- 
tion of a number of new insurance com- 
panies within the last few months. New 
capital ventures and stock offerings to 
the public are a part of every era of 
prosperity and wide advances in the 
stock markets. There is created a sur- 
plus of funds available for investment 
and speculative purposes during such 
times, so that those interested in secur- 
ing funds for business enterprises try to 
put across new issues of stocks or bonds 
before public financial 
markets has died out or been frightened 
out by reactions such as have only lately 
occurred, 

The Guaranty Fire started last fall. 
The Bankers Indemnity, Mayflower 
Fidelity & Casualty, Mayflower Fire & 
Marine, Independent Bonding & Casu- 
alty, New Jersey Indemnity and _ the 
National Commercial Title & Mortgage 
Company (a mortgage company spon- 
sored by insurance interests) are among 
the new companies which have made 
their appearance in Newark this year. 
A report this week states that another 
insurance company called the Garden 
State Indemnity Co. is being formed in 
Camden, across the river from Phila- 
delphia, with B. D. Zimmerman as the 
leading organizer. In addition, seven 
new title and mortgage companies have 
been started. 


interest in the 


Two Newark Skyscrapers 

Newark’s expansion is not confined to 
new insurance or financial companies. 
Two large buildings located in the heart 
of the business section of the city are 
approaching completion. They are the 
Military Park building and the Federal 
Trust building. On May 1 the Independ- 
ent Bonding & Casualty Insurance Co., 
will move into the former building and 
the Bankers’ Indemnity will make its 
headquarters in the latter. 

The Bankers’ Indemnity has been 
formed by a group of business men in 
New Jersey, most of them interested in 
the automobile industry, and will write 
a regular casualty business along cus- 


tomary agency lines, giving particular 
attention to automobile liability and 
property damage insurance. ‘The com 


pany has $500,000 capital and $1,000,000 
surplus which was secured through the 
public offering of stock at $15 a share. 

John H. Conover, president, is head 
of the Ellis Motor Car Co., of Newark, 
Chrysler distributors for that district. 
Frederick E. Wilkens, vice-president 
and general manager, is well-known to 
insurance men as ‘former \jautomobile 
manager of the Globe Indemnity. Pre- 
vious to that he was for several years 
with the Commercial Casualty. Charles 
H. Pilgrim, counsel for the company, 
and former state senator, is likewise 
closely associated with insurance in 
New Jersey. Several leading bank offi- 
cials are on the board of directors. The 
company is fully organized and ready to 
Start underwriting. 

Although the literature first sent out 
by the New Jersey Indemnity Co., of 
Newark, stated that the company would 
elgage in advancing money for the pay- 
ment of insurance premiums upon re- 
ceipt ot discounts from insurance com- 
panies and interest from assureds. 
idea has been abandoned. ‘The stock 
has been sold at the rate of five shares 


that 


of common and five shares of preferred 
for $750, according to Nicholas J. 
George, an officer of the company, and 
the company will announce new under- 
writing plans within a short while. The 
offices of the New Jersey Indemnity, 
together with those of the Taxi Mutual 
Liability, Fidelity Mutual Casualty, 
Fidelity Mutual, and others are located 
in one room on the second floor of 156 
Market Street. 


Hollander’s New Companies 


Officials connected with the promction 
of the Mayflower fire and casualty 
companies, say that the organization of 
these companies has not been completed. 
Samuel Hollander, a lawyer, specializing 
in insurance work, with offices at 20 
Branford Place, is the agent for both 
new companies. Each has a capital of 
$2,500,000, and stock is being sold at the 
rate of $10 a share. 

The Independent Bonding & Casualty 
Insurance Co. is the new name tor the 
running mate of the Guaranty Fire of 
Newark, organized over a year ago with 
Robert R. Tuttle as general manager. 
Mr. Tuttle is also general manager of 
the casualty company which was re- 
cently known as the Independent Na- 
tional. 

The unsold portion of the founders’ 
shares of the casualty company is now 
being offered to the public at $10 a 
share, $5 to apply to capital and $5 to 
surplus. There are to be 200,000 addi- 
tional shares sold at $15 a share and a 
third allotment of 200,000 shares at $20 
a share. Complete financing of the com- 
pany is intended to bring in a cash capi- 
tal of $3,000,000 and a subscribed sur- 
plus of $6,000,000. Robert S. Hudspeth, 
director of the Union Trust & Hudson 
Country National Bank, is president of 
the Independent and rs Spencer Bald- 
win, president of the Guaranty Fire, is 
chairman of the board. 

The National Commercial Title & 
Mortgage Company is as the name im- 
plies a mortgage and trust company, 
and not an insurance company. How- 
ever, the chairman of the board is C. 
W. Feigenspan, who is likewise presi- 
dent of the Commercial Casualty, vice- 
president of the Federal Trust Company, 
and one of the leading financial men in 
Newark. Neal Bassett, 
Firemen’s of Newark, is a director of this 
company. It is stated that agents of 
the Commercial Casualty and the Fire- 
men’s of Newark throughout the coun- 
try have been authorized to act as sales- 
men of mortgages for the National 
Commercial Title & Mortgage Company. 





president of the 
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matters for his summer 


the rush of other 


and his mind is free. 


GK J. 


SARANAC LAKE 


aa Views of Insurance Men 

One of the leading fire insurance execu- 
tives of Newark when asked by THE 
EASTERN UNDERWRITER as to why there is 
such an epidemic of new insurance com- 
panies: in Newark said: 

“It is not surprising that some people 
are astonished at the number of new in- 
surance companies and banks that have 
been started during the past few months 
in Newark. Just what has brought about 
this fever for launching new companies I 
cannot say unless it is the general pros- 
perity and high price of the stock and the 
continued good dividends paid by fire in- 
surance and other companies. In addition 
to this there appears to be a lot of capital 
that is seeking investment and insurance 
companies and banks seem to be decidedly 
in favor at the present time. 

“T am unable to account for so many 
bank executives and business men lending 
their names to the promotion of these 
various enterprises. Surely they have 
not studied the question of fire insurance 
very deeply or they would realize how 
difficult it is for a new company to start 
in business today. It means a large sur- 
plus and no prospect of dividends for at 
least five years if the company is going 
to. succeed, 

“Therefore, it seems to me that prom- 
inent people in this community should be 
exceedingly cautious before lending their 
names to the promotion of companies so 
that nothing will be done to mislead the 
community and lead a large number of 
people to make investments in new com- 
panies from which they cannot expect to 
receive dividends for some time. 

“Inquiries should lead them into ascer- 
taining whether the companies with which 
they are becoming affiliated are properly 
manned by experienced underwriters. 











STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





Head Office: 
J. A. KELSEY, President 


45 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 





CAPITAL . ° . ‘ 
PREMIUM RESERVE . - 
OTHER LIABILITIES . ° 
NET SURPLUS o. “6 ‘ 
TOTAL ASSETS ‘ . . 











Statement December 31, 





1925 


$1,000,000.00 
610,292.51 
135,010.00 
1,251,747.80 
2,997,050.31 











TROUT ARE 


The season for the speckled beauties is here. 


Your assured may come up for the fishing season 
“too busy” 
“Playhouse,” 
business. 


Come up and we will fish together 


or I'll see him for you if you so desire. 


“ADIRONDACK” 
89 Main Street 














BITING! 


to talk over insurance 
as he is in 
The desk is cleared 


and see him; 


AYRES [fF 


NEW YORK if 





You know, an insurance company cannot 
run itself, and that is particularly true of 
fire insurance where companies are not 
built up over night. 

“While I do not say that a fire company 
cannot succeed without agents, those 
which have become strongest have a corps 
of the right kind of agents, and agency 
building is a slow process. Underwriters 
may know all about physical hazards but 
the good judgment of the agents has a lot 
to do with keeping down the moral hazard. 
l‘or instance, if a company does succeed 
without agents, and writes a lot of busi- 
ness it requires quite a surplus to take 
care of the unearned premium.” 


Lots of Money in Newark 


The president of another of the old 
New Jersey companies gave these as 
representing his views of the reasons for 
the influx of new companies in northern 
New Jersey: 

“Newark at the present time seems to 
be flooded with promotions of several 
kinds including new banks, mortgage 
loan companies, as well as fire and cas- 
ualty insurance companies. It seems to 
me that these promotions have been in- 
duced by the rising market for bank and 
insurance company stocks together with 
the comparatively easy money condi- 
tions. Prior to a year or so ago the 
stocks of local banks and insurance com- 
panies were rather inactive with but 
moderate price fluctuations. The local 
banks and established insurance com- 
panies here have all prospered and in 
the past year or so their shares have 
been bid up very materially and (some 
people think) sometimes beyond intrinsic 
value on any reasonable investment 
basis, and it seems to me that this con- 
dition has induced the promotion of new 
enterprises of a similar nature where 
the possibility existed of making some 
easy money, especially in commissions 
on sales. The stock on a when-issued 
basis on some of the enterprises being 
promoted has been run up substantially 
beyond the subscription price and 
understand considerable of it has been 
bought on a shoestring, and in ‘at least 
one instance when payment was called 
for such stock more than 5,000 shares 
could not be paid for. 

“While there are some substantial and 
conservative men who have subscribed 
to stock or who are lending their names 
to these promotions, I am inclined to 
believe that careful investigation will 
show that there are also quite a num- 
ber of names of men of the kind found 
in every community who are willing to 
take a chance at getting a profit in a 
new venture, the ultimate success of 
which is by no means assured.” 
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Commissions Paid by 
Guaranty Fire, Newark 


MENTIONED IN ANNUAL REPORT 


Figures Are $85,120 on Fully Paid Capi- 
tal and Surplus; and $94,936 on 
Partial Subscriptions 


statement of the 
Insurance 


The annual Guar- 


anty lire Company of New- 
ark, whose literature has caused such a 
stir in that city, shows that the com 
pany commenced 


August 31, 1925, 


writing business on 
and that it has the fol 
President, F. 
secretary, 


lowing officers: 
Baldwin; Horace R. 
ple; Acting Treasurer, John F. 


Spencer 
Wen- 


Conroy; 


Vice-Presidents, Arthur C. Hensler and 
John F. Conroy. 

In 1925 the company wrote $6,967.65 in 
net premiums. Its total income was 


$370,142. Its total disbursements were 
$189,147, of which $85,120 was paid for 
commissions on fully paid capital and 
urplis and $94,936 for commissions paid 
on partial subscriptions to capital and 
surplus. A number of 
been selling stock. 

On December 31 the Guaranty Fire 
had $727,750 insurance in force. Its total 
assets were $395,698; total liability, $60, 
249; surplus, $122,398. On the New Jer- 
sey business, premiums were $5,802; 
losses incurred, $100. 


salesmen have 


CANTON, OHIO, AGENTS MEET 


The recently 
Club of Canton, 
ship of 


organized Insurance 
Ohio, with a member- 
nearly 100 fire and casualty 
agents, recently held its first annual 
meeting. Harry E. Fife was elected 
president, with C. R. Laurenson, vice- 
president; E. C. Roberts, secretary, and 
Harry A. Staley, treasurer. 


BANK AGENCY SUIT KILLED 


North Carolina Bank Agency Withdraws 
Action Against Local Agents; 
Had Alleged Boycott 


Word was received by the National 
Association of Insurance Agents this 
week that the bank agency suit brought 
before the Superior Court of Monroe, 
N. C., by the Federal Insurance and 
Rtal Estate Company against the North 
Carolina Association of Insurance 
Agents has been dropped by the plain 
tiff. No reasons have been given for 
the discontinuance of this action to test 
the bank agency principle of the state 
association and the national body. A 
hearing on the application for an injunc- 
tion had been set for May 3, and the 
test case was being watched with con- 
siderable interest everywhere. 

The complaint of the agency, which 
is owned and controlled by the Ifarm- 
er’s Bank & Trust Company cf Monroe 
charged the North Carolina Association 
and its executive committee with enter- 
ing into a conspiracy to interfere with 
the business of the bank agency and 
alleged that the North Carolina agents 
were operating to boycott the bank 
agency by having companies represented 
in it withdraw. 

For several weeks Walter H. 
secretary and counsel of the 
Association, has been 
entir< ‘ly on this case, preparing the 
agents’ defense in conjunction with 
attorneys of the North Carolina Associ 
ation. 


Bennett, 
National 
working almost 


GEORGE H. RUSSELL DEAD 


George HJ. Russell, veteran local agent 
at Albany, N. Y., died at his home there 
a few days ago. In 1878 he founded 
the agency of Knowles & Russell, which 
later became George Hl. Russell & Son 
Mr. Russell was identified with insur- 
ance in Albany for forty-eight years 
and was one of the most highly re- 
spected men in the capital city of the 
state. 

















| O. J. PRIOR, President 





INCORPORATED 1868 


Che Standard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















UP-STATE POND INSTALLED 


Nearly 150 Insurance Men in Blue Goose 
Pond at Syracuse; Installation 
Ceremonies Held Monday 
State Pond of the Blue 
Goose was organized at Syracuse, N. Y., 
on Monday evening of this week at the 
Onondaga Hotel with 150 ganders and 
attending. This meeting was 
preceded by a dinner at which Percy 
Jarvis, special agent of the Security, 
presided. He introduced Carroll L. De 
Witt of Fred. S. James & Co, New 


York, as toastmaster. 


The Empire 


goslings 


Addresses were 


made by A. J. Hughes, special agent 
of the Phoenix Assurance, who was 


mainly instrumental in the organization 
of the Pond; H. Verne Myers, Waterloo, 
Iowa; Paul E. Rudd, Milwaukee, Wis- 
consin; E. C. Ryan, New York City; 
and “Larry” Daw, secretary of the Un- 
derwriters’ Association of New York 
State. Messrs. DeWitt, Myers and Rudd 
are officers of the national organization 
of the Blue Goose. 

Upon presentation of the charter, 
signed by 106 petitions, the largest num- 
ber ever presented to the Grand Nest, 
the Pond was installed by the admit- 
tance of 110 Goslings. The following 


officers were elected: 
Most Loyal Gander: A. J. Hughes, 
Special agent, Phoenix As- 


Rochester, 
surance; Supervisor of Flock: John A. 


Jordan, Syracuse, special agent, Conti- 
nental; ¢ ‘ustodian of Goslings: Harry B. 
Nugent, Albany, special agent, A%tna 


Insurance Company; Guardian of Pond: 
Harold A. Porter, Rochester, special 
agent, Agricultural; Keeper of Golden 
Goose Egg: Richard F. Van Vranken, 
Albany, special agent, Home; Wielder 
of Goose Quill: Harry G. Miller, Syra- 
cuse, special agent, Commercial Union. 

Following the meeting, the Grand 
Nest Officers, Ganders Myers and Rudd 
left for Toronto, Canada, and will visit 
other Ponds at Montreal, Boston, Phila- 
delphia and Baltimore. 
Caledonian Makes Several 

Changes in Middle States 

Following the recent appointment of 
General Agent Arthur H. F. Schumm 
of the Caledonian, as manager of the 
automobile department, Special Agent 
[rnest Sharpe has been given charge of 
all Pennsylvania, giving up his juris- 
diction over West Virginia. He will 
make his headquarters in Philadelphia. 
Special Agent George Cicero, with head- 
quarters in Baltimore, will supervise 
Maryland, West Virginia and the Dis- 
trict of Columbia. 

George E. Dieck has been appointed 
special agent for New Jersey, with head- 
quarters in Newark. He has acted as 


special agent for other companies for 
the last five years. 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal B President 
John wap a me and Treas. 


Waite Bliven, Vice-Pres. amt West. Mgr. 
H. , Secretary 
Wells T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CO. 
| of Newark, N. J. 


Organized 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus. ... 
Assets ....... $15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 


8,536,871.80 
3,586,660.11 








Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaug Secretary 


A. H. Hassinger, Secretary 
Wells T. Bassett, Secretar~ 


THE 
GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 


ance Fund and 
Reserve for all 





other liabilities.. __3,213,098.14 
Net Surplus. ... 1,260,934.06 
Assets ........ $5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 














Neal Sassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Johu A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 





y 1, 1925 
ASSETS AND LIABILITIES 
Capital ..$ 600,000.00 

Reserve Reinsur- 


ance Fund and 
Reserve for all 





all other liabilities | 2,575,127.95 
Net Surplus.... 1,000,362.98 
Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and T 
Waite Bliven, Vice-Pres. and West. Mgr. 


Thos. A. Hathaway, Secretary 
A. H. Hassinger, Reemey 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus.... 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Companies’ Auto Club 
Has 25,000 Members 


INTERESTING COAST PROJECT 





William Deans, President of Pacific 
Coast Board, Tells How It Was 
Organized and Operates 


The Pacific Coast, as a most important 
insurance center, has its own difficult 
problems to deal with, but also has 
taken the initiative in handling them in 
its own way. Nothing of this nature has 
caused more attention throughout the 
country than the formation there by the 
companies in the Pacific Coast Automo- 
bile Underwriters’ Conference of the 
National Automobile Club, the president 
of which is William Deans, of Selbach & 
Deans, an important general agency, 
who is also president of the Pacific 
Coast Board of Fire Underwriters, and 
who was in New York last week. 

The formation of the National Auto- 
mobile Club by these stock fire com- 
panies was their method of meeting the 
situation which has since arisen in many 
parts of the country, and that is, the 
insurance competition of the big auto- 
mobile club. It was the automobile club 
of California which went into insurance 
first and caused the others to follow. 
There is a very large automobile insur- 
ance premium income on the coast and 
the whole automobile situation is some- 
what different than elsewhere. lor one 
thing, an automobile runs all the year 
round in California, especially in the 
southern part of the state. Roads are 
extraordinarily good. Most families 
have cars. In some parts of the state 
the cities are close together. It is this 
last feature that was of great assistance 
to the automobile clubs when they 
started in the insurance business. They 
were able to render speedy road service 
and give other facilities to the owner of 
damaged cars which were appreciated. 

Well Advised 


As companies began to lose some of 
their automobile business to the clubs, 
they paid more and more attention to 
the subject of automobile insurance and 
the reasons for the success obtained by 
the clubs. The thought naturally oc- 
curred to these insurance students that 
there was no particular service which 
the clubs could offer which the stock 
companies could not give and that the 
way to meet the proposition was to form 
a club of their own. This was not a 
hastily arrived at decision, as anyone 
knows who is familiar with fire insur- 
ance executive procedure. It was 
thrashed out in committee and other- 
wise; there was able legal advice, and 
the ’ National Automobile Club was 
launched. 

“The geographical conditions and con- 
gested population in certain sections of 
California acted to our advantage,” said 
William Deans to THe Eastern UNper- 
WRITER, “and after the club was launched 
we proceedel to appoint service units at 
convenient points so that we could give 
the proper roadside service. We now 
have 600 service units made up of se- 
lected garages at various places through- 
cut the state so that there is hardly a 
spot where a man having an accident 
cannot reach our service adjunct within 
a short time. 

“In the event of an accident within 
the zone of a service unit the automo- 
bile driver telephones immediately and 
assistance comes to him. A man may 
not abandon his ‘car. The car is hauled 
into the garage after the accident and 
the extent of the damage sustained is 
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Why not try 
this service? 


This Company is equipped to offer 
engineering service and suggestions 
for the improvement and protection of 
We have a trained staff, 
which is at your service. 
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quickly determined and no time is lost 
on repairs. Under the present arrange 
ments there is a club membership credit 
for collision premiuins, The club has a 
touring bureau service as well. 


Independent Unit 


“The National Automobile Club is op 
erated as an independent unit from the 
Conference, and until it becomes self 
supporting, will require financial 
ance from the Conference. The head 
quarters are in San Francisco. On ype 
1 the club will be two years old, and < 
the present time has spieamcanaiets 
25,000 members. All members of the 
Conference contribute to the support of 
the club, and naturally the non-Confer- 
ence companies, although not making 
such contribution, indirectly benefit by 


assist- 


its operations 

“Those member companies which have 
utilized the service units of the club in 
the handling and adjustment of losses 
have quite generally found such service 
satistactory and economical. A large 
majority of the companies on the Pa- 
fiic Coast are in favor of the club and 
have so declared themselves on several 
occasions, but naturally one cannot ex- 
pect 100 per cent. support in these mat- 
ters. Insurance agents are strongly in 
iavor of it. 

“From the club 
view, the 


insurance 


S point of 
National Automobile 


Club is 


in competition with two large older clubs, 


that of northern California and that of 
southern California, and there are some 
smaller clubs, including one in Orange 
County.” 





City 
excellent. 


preferred. — Five 
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Builders Honor New 
National Board Bldg 


AWARDS TO THE BEST WORKERS 


First Occupants Move Into Structure 
Considered to Embody Latest 
Fire Resistive Features 


The National Board of Fire Under- 
writers Building was formally opened on 
Saturday of last week when the first occu- 
pants, the New York Fire Insurance 
Rating Organization and the Suburban 
lire Insurance Exchange, moved into 
their quarters on the ninth floor. During 
the next three weeks seven or more other 
organizations connected with fire insur- 
ance and at least five companies will move 
into this new splendid building on the 
northwest corner of John and Gold 
Streets. 

Once each year the New York Building 
Congress selects some newly constructed 
building in this city as the occasion for 
the awarding of certificates of superior 
craftmanship to mechanics who have done 
the best work during the erection of the 
building in their respective trades. Last 
year the New York Telephone Building 
was honored and this year the National 
Board Building was chosen because it em- 
bodies the latest and most efficient fire 
resistive devices known to exist. 

Thirteen mechanics last Friday were 
awarded certificates of merit. President 
Steven I*. Vorhees of the New York 

suilding Congress made the awards. 
William E. Mallalieu, general manager of 
the National Board, and James J. Collins, 
representing the labor organizations, spoke. 
Other officials of the National Board 
Building Corporation were present. The 
presentations were made in the hand- 
somely finished new meeting room of the 
New York Board of Fire Underwriters. 

Serving as a model of fire-resistive con- 
struction, the National Board Building 
has wired window glass in every window 
above the ground floor. The floors, walls 
and stairs contain a minimum of combus- 
tible material and every room in the 
building is protected by modern sprinkler 
equipment. In the place of fire-escapes 
there is a fire-proof and smoke-proof in- 
terior stairway, with automatic doors 
leading on to it from every floor, to pro- 
vide means for escape in case a fire should 
start in any part of the building. In ad- 
dition to these particular features there 
are many others which will tend to iden- 
tify the building with the idea of safety 
first to property and to the lives of those 
working in the various offices. 

Offices on the ground floor of the build- 
ing will be occupied by four fire insurance 
companies, the National, Hartford, 
Springfield Fire & Marine, and the Lon- 
don & Lancashire. Three of these com- 
panies will also occupy space on other 
floors. 

Following are the dates on which the 
companies and organizations taking space 
in the building will move in: today, 
National Fire and New York Fire Insur- 
ance Exchange, seventh and eighth floors ; 
April 23, National Board of Fire Under- 
writers, tenth, eleventh and twelfth floors, 
and the Hartford Fire; April 24, Spring- 
field I°. & M. and the London & Lanca- 
shire; April 26, Rain and Hail Insurance 
Associations, eleventh floor; April 29, 

Globe Underwriters Exchange, — third 
floor; April 30, Drug & Chemical Ciub, 
thirteenth and fourteenth floors, and the 
Insurance Institute, eleventh floor ; and 
May 7, the New York Board of Fire 
Underwriters, fifth floor. 
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Wm. P. Young With — 
Fred. S. James & Co. 


IN CHARGE OF LOCAL RISKS 


Before Joining National Auto Confer- 
ence Mr. Young was 17 Years 


with North British 


William P. Young, who has been sec- 
retary and general manager of the Na- 
tional Automobile Underwriters Con- 
ference, associated with Howard De- 


Mott, has resigned to join Fred. S. James 
York office. 


& Co. in the New He will 





WM, P. YOUNG 

have charge of all business in the metro 
politan district. Mr. Young is well versed 
in fire insurance underwriting for he 
| — =o 


| The Stuyvesant | 
| Insurance Co. | 
| OF NEW YORK 





The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 


United States Merchants & Shippers 
Insurance Company 
New York State Fire Ins. 

Albany, N. Y. 


Ce. of 


New York 


Ff. M. Gund, Manager, Western Depart- 
ment, Freeport, Illinois 
Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 





CRUM AND FORSTER 
110 WILLIAM STREET—.NEW YORK CITY 
REPRESENTING 


Union Fire Insurance Co. ef Buffalo, 


United States Fire Insurance Co. of 
New York 

British America Assurance Co. of 
Toronto, Canada 

Western Assurance 
Toronto, Canada 


United States Underwriters’ Policy 
of New York 


Company of 


W. S. Jackson, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept. Durham, North 
Carolina 








managed for seventeen years business 
in that territory for the North British 
& Mercantile and its allied companies. 

During this period he was for two 
years president of the New York Fire 
Insurance xchange. About five years 
ago he resigned to become head of the 
National Automobile Underwriters’ Con- 
ference and in that position he has made 
many friends throughout the country. 


NEW THEFT GRADING PLAN 


It is stated that the National Auto- 
mobile Underwriters’ Conference con- 
templates for 1927 a new method of 
theft grading based on three groups of 
cars: standard, semi-standard and non- 
standard. Those classed as standard 
must have a coincidental lock qualifying 
under several provisions. Semi-standard 
cars will be those equipped with a lock- 
ing device described as semi-coinciden- 
tal. Rates on each make of car will be 
established from experience data. 
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January 29, 1926, $660,000.00 Additional Paid in to Capital and Surplus 





BOSTON SERVICE OFFICE 


Opened By National Union Fire; Walter 
J. Dayton in Charge; Formerly with 
Boston Insurance Co. 

The National Union Fire has opened 
a service department at 40 Broad Street, 
Boston. 

Walter J. Dayton, for many years as- 
sociated with the automobile department 
of the Boston Insurance Co., at its home 
office in this city, will be in charge of 
the office. Frank Dunham, for many 
years special agent for the National 
Union in New England, with headquar- 
ters at the offices of Kaler, Carney, 
Liffler & Co., will move to the new 
office at 40 Broad Street, and continue 
in charge of the regular fire business of 
the company. 

The new arrangement will not conflict 
in any way with the company’s present 
Soston representation in the offices of 
Spiller, Guilford & Co. and Kaler, 
Carney, Liffler & Co. 


The Industrial 


Fire Ins. Co. 
OF AKRON, OHIO 





—— 


C. C. WRIGHT PROMOTED 


Elected Vice-President and General 
Manager of New Company in Fire 
Association Group 

H. W. Allen has been elected secre- 
tary and manager of the automobile 
department of the Fire Association of 
Philadelphia, the Reliance and the Vic- 
tory, to succeed C. C. Wright, who has 
resigned his connection with the auto- 
mobile department of those companies 
to give his whole time and attention to 
the organization of the new casualty 
company of the Fire Association group, 
The Constitution Indemnity Company, 
of which new company Mr. Wright has 
been elected vice-president and general 
manager. 





NORTH BRITISH CHANGES 


Harold P. Warren, for several years 
in charge of eastern Massachusetts and 
Rhode Island for the North British & 
Mercantile, will have field supervision 
of the parent company and the re- 
mainder of the fleet for Rhode Island 
and also for Attleboro, North Attle- 
boro, Fall River and New Bedford in 
Massachusetts. Charles S. Coxe will 
continue to handle eastern Massachu- 
setts for the Commonwealth and _ the 
Mercantile and in the same field G. 
H. Power will have the North British 
and the Pennsylvania. W. R. Rhyan 
will be responsible for the Inter State 
in eastern Massachusetts. Mr. Warren, 
whose offices are now in Boston, will 
transfer his headquarters to Providence, 
within a short while. 


HEAVY TOBACCO LOSS 

lire last Saturday caused approxi- 
mately $700,000 damage in East Hart- 
ford, Conn., destroying a tobacco ware- 
house owned by the East Hartford 
Tobacco Growers’ Association, where 
1,255,000 pounds of first grade tobacco 
were stored. Insurance companies in 
Hartford and Springfield are said to 
have msured the tobacco. 
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Sees End of Chrysler 
And Palmetto Deal 


PRESIDENT JONES’ PROPHECY 


Also Tells Agents in Kansas Speech That 
Companies Are Ducking Bank 
Agency Appointments 


In a talk delivered before the Kansas 
Association of Insurance Agents at 
Salina, Kan., on April 14, President Cliff 
C. Jones of the National Association of 
Insurance Agents discussed wholesale 
insurance, and among other things made 
the following prophecy: 

“We believe that those originally re- 
sponsible for the Chrysler-Palmetto 
plan are anxiously waiting for the clock 
to tick midnight, June 30, 1926, the end 
of the year for which the contract runs. 
It is certain that they will not enter into 
another such plan.” 

He devoted considerable time to the 
Chrysler-Palmetto scheme and said that 
the opposition of the insurance agent 
had stopped similar plans. 

“These plans are almost negligible in 
number in comparison with that which 
might have resulted if the agents had 
supinely permitted the Chrysler scheme 
to become a steam-roller,” he said. 

“For the first time in the history of 
insurance the organized agents success- 
fully challenged the right of an outsider, 
not a licensed insurance agent, to engage 
in the business. This challenge has been 
upheld as valid by three United States 
District Courts, and it may be upheld 
by a fourth such court. Moreover, 
three of these cases have been appealed 
to the United States Supreme Court. 
It is likely that the challenge will be 
upheld by the highest court of the land. 
Then another accomplishment of the 
organized agents will be chalked up to 
their credit.” 


Shy at Bank Agencies 


Mr. Jones declared that the incorpo- 
ration of the New York Underwriters 
Agency was perhaps the crowning 
achievement in a series of incorporations, 
all inspired by agency opposition to un- 
derwriters and annexes. He declared 
that four of the leading insurance com- 
panies have recently refused to extend 
their agency plants into a Kentucky 
bank, out of respect to the issues of the 
National Association. He stated that 
one large company, some time ago, sac- 
rificed a premium income of $200,000 in 
refusing to make bank appointments. 
He concluded as follows: : 

“The American Agency system is _at- 
tacked periodically. At the present time, 
or within recent months, it has been 
subjected to as severe a challenge and 
attack as in any period of its history. 
ut it has weathered the storms of the 
past and came through with all flags 
flying. It will also come through the 
present storms because its cause is just, 
because it commands universal admira- 
tion and respect, and because it exer- 
cises a stabilizing influence upon the 
great business of insurance—the back- 
bone of all industry and commerce.” 


NEW WHOLESALE AUTO COVER 
The National Union Fire of Pitts- 
burgh has made a contract with the 
Jordan Motor Car Company under a 
blanket policy to insure all cars against 
fire and theft from the time they leave 
the factory until sold by dealers or dis- 
tributors. This protection, which 1s 
charged for at.the rate of 85 cents a car, 
covers the cars while in transit to the 
dealers and as long as they remain in 
dealers’ stock. The amount of the in- 
surance shall be the dealer’s invoice, 
plus other charges, but not dealer’s 
profit. This insurance does not follow 
the car when sold to a retail purchaser. 


PACE WITH NORTH BRITISH 

Joseph L. Pace, chief placer of Tate, 
Mayer & Co., insurance brokers, has 
gone with the North British & Mercan- 
tile in the brokerage and service de- 
partment in New York City. 












Agency 


Promotion 


In looking to its agents to render 
substantial and satisfactory service 
to policyholders the Norwich 
Union Home Office shares the 
responsibility for that service by 
standing behind the agents with 
generous reinforcement. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


i. P. Jackson, President F. P. Stanley, Vice Pres. 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 


COMPANIES 
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Continue Measured 
Amount of Rainfall 


COMMITTEE REJECTS CHANGE 
Companies’ Premiums Fell Off Some- 
what Last Year, But So Did Losses; 
Agents Familiar with Line 





All companies in the Rain Association 
last year suffered a considerable loss of 
premium income on the cover, but their 
loss ratio more nearly approached the 
profit line than in any preceding year. 
The premium decrease was due in large 
measure to the withdrawal of the valued 
policy form known as No. 5 under which 
perhaps 90 per cent. of all the business 
written in 1923 and 1924 was written. The 
discontinuance of this form was made 
necessary on account of the very high 
loss ratio. The forms that the associa- 
tion companies are now using are purely 
indemnity covers and not only do not 
transgress the laws in any of our states, 
but grant proper protection to policy- 
holders who desire to buy them for 
sound business reasons. 

Rain underwriters connected with cer- 
tain companies have advocated the de- 
sirability and practicability of issuing a 
rain form which would not require a 
measured amount of rainfall and fre- 
quent conferences between members and 
chairmen of the important committees 
of the Rain Association have been held 
in the last few months at which the new 
measure of rainfall form was thoroughly 
discussed. However, in the judgment of 
the executive committee of the associa- 
tion, in all cases where the insurable in- 
terest is clearly established, full and 
complete protection may be secured un- 
der the present form and for the limited 
few who are not seeking indemnity but 
rather the wager policy, the companies 
lay, in their opinion, with profit de- 
cline to furnish any form of insurance. 

The committee pointed to the fact 
that although the volume of business for 
1925 was considerably less than for 1924, 
such reduction was anticipated. How- 
ever, the bright side of the picture is 
that the loss ratio for all companies was 
materially lessened. Considering farther 
the advantages of stability and that there 
is to be no radical change in forms or 
rules, it is believed that the loss ratio 
will be further lowered in 1926 and that 
the prospects for a mounting premium 
income are excellent. 

Agents are now familiar with the 
cover, which should mean that the 1926 
business will be conducted with less 
trouble than that of 1925. Volume at the 
expense of profit is not desired, for a 
modest rain business at a profit is de- 
cidedly better than a large business at a 
loss. 

During the year four companies, 
namely, the Automobile Insurance Co., 
Camden Fire Insurance Association, 
Standard Fire Insurance Co., and the 
Sterling Fire Insurance Co., discontinued 
rain insurance and resigned from the as- 
sociation. Two companies, the Harmonia 
of Buffalo and the Carolina Fire Insur- 
ance Co., became members. These last 
two companies are subsidiaries of the 
Home. ‘Total membership at this time 
of the association is thirty. 


NORTH BRITISH CHANGES 

J. Grover Galloway, who has repre- 
sented the North British & Mercantile 
and the Commonwealth in Kentucky as 
state agent, will take on the Pennsyl- 
vania and the Mercantile likewise. J. 
J. Shannon, who acted for the two lat- 
ter companies, recently resigned. It is 
understood that one of the examiners 
from the New York office, will be sent 
to Kentucky as special agent to assist 
to Mr. Galloway. 


HAIL ASSOCIATION TO MEET 

The Canadian Hail Underwriters As- 
sociation will hold a special meeting in 
Winnipeg on April 20 for the purpose 
of confirming amendments to the con- 
stitution passed at a recent special 
meeting. 
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Profits and Commissions-Rain 
Riot and Civil Commotion-Rents 











Tourists Baggage Explosion 
Earthquake-Registered Mail 
Rental Values — Parcel Post 
Water Damage Hail 








The 


Horseless Carriage 


The “horseless carriage” of the late nineteenth 
century was just about what its name implied. 
the awkward, unreliable ancestor of twenty million 
sturdy motor cars of today. 


Now the manufacture of automobiles is one of the 
leading industries of the country, and with its tremen- 
dous growth has come a greater need of insurance 
protection. Values mounting into billions of dollars 
are invested in automobiles. These values should be 
protected. 


In your community there are motor car owners who 
are insufficiently insured and in some cases entirely 
without protection. ‘These people need to be told and 
convinced of the necessity for complete insurance pro- 
tection. Tell them now at the beginning of the motor- 
ing’ season. 


The Home of New York provides a policy protecting 
against lire, Theft, Collision and Property Damage. 
Personal Liability can be written in a combination 
policy issued by a casualty company. 


It was 
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Some Facts for Agents : 
About Lightning Rods 


UNDOUBTEDLY PREVENT FIRES 


Credit Given in Insurance Rates; Barns 
Most Frequently Struck; 
Some Instructions 


By William L. 


Automobile 


Reid 
Insurance Conipany 
Although there is, even to this day, 
some hesitancy to install lightning pro- 
tective devices, the fear of being swindled 
engendered by the unscrupulous methods 
of old-time lightning 
being 


salesmen is 
The 


rod booth at state and county 


rod 
rapidly dispelled. lightning 

fairs is 
the source of great attraction and the 
methods of the manufacturer 
and his salesman coupled with the recog 
nition by way of reduced rates for ap- 
proved installation in farm properties on 
the part of fire insurance companies are 
doing much to secure 


modern 


favorable recog 
nition of lightning protective devices by 
property owners in general. 
of the standard 


The efficiency 
and approved light 
demonstrated. Sta 
tistics of lightning losses which will be 
mentioned later that lightning 
a preventative. That the skep 
ticism and suspicion of the 


ning rod has been 
prove 
rods are 


farmer has 


been overcome is evidenced by the large 
number of farm buildings now equipped. 

Perhaps the 
the 


modern honest and just 


methods of lightning rod manufac 


turers is responsible for the increased 
number of installations. Yet some credit 
should be given to the insurance agents 


spcially in rural districts and to the in 
surance companies themselves, who have 
after exhaustive research and investiga- 
tion recognized the efficiency of light- 
ning rods by granting very favorable 
credits in fire insurance premiums on 
farm property adequately and properly 
equipped, 


Companies Can Supply Information 


All leading fire insurance companies 
have information which is of the ut 
most value to their agents. If you as an 
agent writing farm insurance are not 
familiar with all the details of light 
ning rods as they pertain to the fire in- 
surance business get in touch with your 
company and secure that information. 
It is essential that you know these things 
if you are to compete successfuly with 
other agents, 

The Underwriters’ Laboratories for- 
merly published an approved list of 
lightning rod manufacturers. This list 
Was discontinued sometime ago and now 
In some territories the securing of the 
credit for lightning rod installation is a 
cumbersome and lengthy process. How- 
ever, this is not the universal rule for in 
many territories the credits still exist 
and if the property owner equips his 
Property with lightning rods manufac- 
tured by one of the approved companie: ; 
(a list of the approved companies is 
usually embodied in the farm rating 
schedule) a credit is given upon attach- 
ment of the lightning rod warranty to 


the policy. 
_For example in the territory of the 
New England Insurance Exchange the 


following Companies are approved: 


., Alle — Cable and Machine Company, Allen- 
wn, ‘a 


Arrow 


; Conductor and Mfg. Co., Chicago, Illi- 
10S. 

Boston Lightning Rod Co., Boston, Mass. 
Burkett Lightning Rod Co. Fremont, Ohio. 
; Dodd and Struthers, Dey Moines, Ia., Harris- 
Jurg, Pa. and Walkerville, Ontario, Canada. 
Electra ‘Lightning Rod Co., Chicago, Illinois. 
oe Lightning Rod Company, Goshen, 
diana 

Hawkeye Lightning Rod Co., The, Cedar 
Rapids, Towa. 


Hollow Cable Mfg. Co., Hornell, 


Kress Co., Geo. R., Pitsburgh, 

Miller Lightning Rod Co., St. 
Ohio Lightning Rod Co., 

Reyburn, Hunter Foy 
Ohio. 

Security Mfg. and Contracting Co., 
ton, Wis. and Owego, N. 

Shinn Mfg. Co., Chicago, Illinois. 

St. Louis Lightning Rod Co., St. 

Thompson Lightning Rod Co., Inc., 
E., Owatonna, Minn. 

Any farm property equipped with an 
installation guaranteed by any of the 
above in the territory of the New Eng- 
land Insurance Exchange is entitled to 
a credit of 8 cents for one year or 20 
cents for three years in fire insurance 
rate provided the warranty as prescribed 
by the Exchange is attached. This 1s 
also true in the districts supervised by a 
large number of Rating Bureaus. 


The Dodd System 


West Dodd the originator and manu- 
facturer of the Dodd System of Light- 
ning protection is an authority on the 
subject. In his writings he contends that 
it is no longer necessary to argue the 
efficiency of electrical conductors as 
practically all objections to lightning 
rods have been overcome. 

In a brief manner he explains 
causes of lightning in this way: clouds 
are evaporated from the earth in in- 
visible globules of moisture and_ the 
sun’s rays have the power directly or in- 
directly to give those globules in the air 
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West Milton, 
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Burling- 


Louis, Mo. 
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a potential different from that of the 
earth. When these invisible globules 
ascend a mile or two, a cold wave con- 
denses them into rain drops and_ sets 
free this potential energy in the form 
of electricity on the surface of the rain 


drops and when a few trillion rain drops 
have become suddenly condensed to form 


a square mile of cloud surface and com 
bine their electric energy for business 
the conditions are getting ready for a 


lightning flash. 
When this electric 


strain is placed in 
the cloud the 


earth directly. beneath the 


cloud is affected in sympathy and takes 
on an electric strain of an opposite kind 
but 
until 
potential to 
that 


which invites the cloud to 
air normally resists the discharge 
there is sufficient electric 
overcome this resistance 


unload, 


and when 
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has been obtained the discharge is ready 
to break through the path that offers the 
least resistance 


Buildings Which Attract Lightning Most 


It is a known fact that buildings lo- 
cated in the country districts, especially 
those that are isolated, are more at- 
tractive to lightning than are those build- 
ings built im congested centers. Re- 
search and investigation offer the con- 
clusion that where country buildings 
have been protected by properly in- 
stalled and approved lightning rods the 
lightning loss has been negligible. 

Krom another authority we learn that 
the meteorological conditions prevalent 
in certain districts of the country de- 
termine largely the true record of loss 
by lightning. For instance in some of the 
South Atlantic States there are severe 
and dangerous lightning storms while on 


the Pacific Coast the danger of severe 
electrical storms is remote and conse 
quently that territory is practically im- 


mune from lightning damage. 


In cities the large number of tall struc- 
tures seems to have the effect of keep- 
ing down lightning loss while in rural 
communities the higher the structure 


the more liable it is to be struck by 
lightning. In rural districts barns are 
more frequently struck than dwellings. 
In all probability this is because barns 
are usually isolated and away from trees 
and constitute the highest point above 
the earth over a considerable area and, 


therefore, form a particular good target 
for the lightning. Also it is possible that 
there may be something in the barn it 


self which proves attractive to the light 
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Editorial 


The Ohio Farmers Insurance Company 
invites applications for the occasional 
openings that develop in the agency 
plant in the various states in which the 
Company does business. 

The Ohio Farmers has no ambition to 
become the largest fire insurance com- 
pany in the United States. Rather it 
desires to be a company of moderate size 
so that it may retain a personal interest 
in each agent. This plan has worked 
well since 1848 and promises to keep | 
alive the splendid spirit of loyalty and 
comradeship which characterizes the 
Ohio Farmers Family. 

Applications for agencies should be | 
addressed to the home office at Le Roy; 
to E. K. Schultz & Co. in Philadelphia; 
to Harris & Watson, Inc., Great Republic 


De Mille, Title & Trust Bldg., Seattle. 
lady whose family was engaged in an 


argument as to which life insurance 
\company was the best? 
. 
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| automobile 


“| United States. 


Life Bldg., Los Angeles; or to Charles B. | 


Did you ever hear the story of the old | 


| 
| 


She settled the | 


argument by saying firmly and positively: 

“You can all say what you're amind to, 
but the Ohio Farmers Endowment Policy 
is the best.” 

Of course, the dear old lady was wrong, 
because the Ohio Farmers never issued 
such a policy; but she showed the confi- 
dence she had in the name. 


Floods are inundating various sections 
of the country this spring, bringing re- 
sponsibilities to agents equipped to write 
flood insurance. The Ohio Farmers does 
not write this line. 

However, we do write windstorm and 
insurance, and both are 
needed at all times in all parts of the 


General Agents 
for the territory between 
Massachusetts and Maryland 
and east of Ohio 


E. K. SCHULTZ & CO. 
507 Manhattan Bldg. 
PHILADELPHIA } 
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ning. There has been considerable’ loss 
of cattle in fields and this ordinarily is 
due because the cattle frequently con- 
gregate under a single tree in the open 
field or because wire fences around pas- 
turs become charged and kill cattle who 
usually drift against the fence or near 
enough to it to receive the accumulated 
charge. 
Rods Induce Atmosphere Changes 


During the year 1918 in the Province 
of Ontario, there were 1,104 lightning 
fires in all classes of buildings and of 
these fires 80 occurred in the large cities 
of Toronto, Hamilton, Ottawa and Lon- 
don and the balance about 93% in num- 
ber are divided up among the 47 coun- 
ties in the province. During the year 
there were 415 fires caused by lightning 
in barns and other buildings on Ontario 
farms. During the year 609 fires oc- 
curred from lightning in the small cities 
and towns all of which fires started from 
lightning, more or less on the same basis, 
because the buildings were not properly 
protected by lightning rods. These 
figures furnish a strong reason for en- 
couraging the rodding of buildings. 

The function of the lightning rods 
with its terminals pointing skyward is to 
do more than act as a conductor of light- 
ning stroke away from the building. 
Their function is also to induce the at- 
mospheric charges as they accumulate 
in the vicinity to discharge to the earth 
silently before they reach the damag- 
ing point. 

In short their function is to direct the 
lightning charge into safe channels form- 
ing as it were a diverting path for the 
stroke. From statistics it is carefully 
shown that the majority of fire losses by 
lightning occur in rural districts and 
over a large area containing practically 
the same number of rodded farm build- 


ings as unrodded ones. The rate of de- 
struction is approximately one to fifty; 
the chance of unrodded buildings be- 


ing destroyed is 50 times as great as that 
of the rodded buildings. 

Most, if not all of the lightning rod 
manufacturers have published additional 
information pertaining to this subject 
and they, no doubt, will be glad to fur- 
nish anyone interested with all the in- 
formation necessary. 


The following brief instructions refer 
to the protection of human life against 
the lightning hazard. 


Indoors is safer than in the open and 
the desirability is in the following order: 
(1) large metal or metal frame build- 
ings; (2) large buildings of any kind; (3) 
rodde d buildings; (4) unrodded buildings. 

During an electrical storm it is well 
to avoid metallic conductors that might 
become charged such as telephone and 


electric systems connected with the out- 
side, screen doors and windows, water 
spouts, lightning rods, stoves and fire- 
places. If out of doors keep away from 
lone trees, wire fences, hill tops and 
wide open spaces and small sheds and 
shelters, if in an exposed location. Com- 
parative safety may be found in thick 
timber and depressions, such as deep 


valleys and canyons. 

Fire insurance agents and farm agents 
in particular will add a valuable asset 
to their organization by having up to 





date accurate information on _ this 
entire subject. 
16-STORY ADDITION 
A sixteen-story — is to be con- 


structed on the 
Union building in 
San Francisco. 


California-Commercial 
Montgomery Street, 
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Oil Insurance Loss 
May Reach $7,090,000 


INVOLVE EXCESS COVERS 





TO 


Fire Lasting Sessa Days Caused by 
Lightning; Rates on Pacific Coast 
Considered Too Low 





Nearly $7,000,000 in 
be paid as the 


- result of the disastrous 
Union Oil 


Company fire in Southern 
California which lasted from Friday 
until early this week, destroying hun- 
dreds of thousands of barrels of oil on 
a large reserve tank farm, One of the 
schedules carried by the Union Oil 
Company covering oil in the reservoirs 
at San Luis Obispo and Brea, was for 
$7,100,000. It is reported that the oil 
company did not carry any insurance on 
three of the reservoirs destroyed and 
also that a number of tanks which were 
burned were not covered. The oil com- 
pany’s loss is expected to be nearly as 
heavy as that of the insurance com- 
panies. 

This great fire loss will undoubtedly 
bring into play one or more of the 
excess loss covers placed by some of 


the ‘fire companies with Lloyd’s in 
London. Companies which through 
Pacific Coast agencies are reported to 


have insured the 
Luis Obispo and Brea, 
American of Newark, 
donian, North China, 
Boston, County 
New Hampshire, 
dence, W ashington, 
Hartford, 


tank farms at San 
include the 
Camden, Cale- 
Union of Canton, 
lire, Granite State, 
Old Colony, Provi- 

Globe & Rutgers, 
Home and National Union. 
Both the Hartford Fire and National 
Union have excess covers at Lloyd’s. 

In addition to the parts of the loss to 
be born by Lloyd’s the direct writing 
companies will be relieved of much 
more of the liability through reinsur- 
ance with other American and admitted 
foreign companies. In ,the end _ this 
fire loss will probably not fall heavily 
on any one fire company. 

Clarence Lk. Allan, formerly Pacific 
Coast manager of the Liverpool & 
London & Globe; William K. Withers, 
manager of the Pacific Coast Adjust- 
ment Bureau, and Charles L. Peckham, 
of Los Angeles, have been selected by 
the companies to adjust the losses. 


The fire has created agitation in favor 
of increasing rates on oil in storage. 
These fires were started by lightning 


striking open reservoirs and the theory 
in California has been that the lightning 
hazard on the Pacific Coast is slight. 
it is considered possible that California 
oil rates may soon be tripled. Until 
two or three months ago the rate there 
was 47 cents. Then it was raised to $1 
and $1.25 but that is low compared with 
Texas and Arkansas rates which run 
from 2% to as high as 7%. 

So far the Oil Insurance Association, 
which numbers about sixty companies, 
does not operate in California. If it had 
and had written the Union Oil Com- 
pany insurance the present $7,000,000 
loss would probably have been more 
widely distributed. 


YORKSHIRE CHANGES 

August Knoepfle, former manager of 
the automobile department of the York- 
shire, has been elected assistant secre- 
tary at the head office. 

Stewart H. Davey, who has been state 
agent in Ohio for the Yorkshire, ‘has 
been promoted to the position of agency 
superintendent at the home office. 


JOHN T. DYAS. DIES 


John T. Dyas, for forty years mana- 
ger of the New York department of the 
Grinnell Company, died Monday morn- 
ing at his home in Brooklyn. He was 
a charter member of the Insurance 
Society of New York. 





50 YEARS OLD 


The Central Manufacturers’ Mutual 
Insurance Co. with home offices in Van 
Wert, Ohio, is celebrating its fiftieth 
anniversary. 


insurance will 





REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN FIRE INSURANCE CORPORATION 
of New York 


UNION RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 





THE FIRST REINSURANCE COMPANY 
of Hartford 


Administrative Offices, 115 Broad Street, Hartford, Conn. 











PRAISE FOR THE EXAMINER 


One of the interesting house organs 
little heard about is “The Examiner,” 
the live paper published by the Examin- 
ing Underwriters’ Association of New 
York. Walter O, Lincoln is the editor 
and he is supported by an editorial staff 
of three men. 


TO ENTER NORTH CAROLINA 

The Independence Fire of Philadei- 
phia will enter North Carolina as soon 
as it has received official approval from 
the insurance commissioner. The com- 
pany will operate through several direct 
reporting agents instead of through a 
general agent. North Carolina is the 
only southern state the company ‘is 


This organization is filling a real need — entering now except Florida where it 


in the business and is composed of ex- has written business for several months. 
aminers of various fire companies in ES EMER oS 

New York. The president this year is TO COMBAT FIRE FUND 

M. M. Guillan of the Continental. Mr. - Rk 


Dette, secretary-manager of the 
iinineais Federation of Pennsylvania, 
is going on a speaking tour of the west- 
ern part of the state the last week of 
this month, pointing out to business and 
insurance men the dangers of the pro- 
posed state fire insurance fund. He 
will visit Meadville, Oil City, Franklin 
and Johnstown. 


Guillan has been with this company for 
the past five years, handling Pennsyl- 
vania territory and is an underwriter 
of recognized ability. The association 
held the largest meeting of the year last 
night at the Hotel St. George, 
lyn, with William Quaid and H. 
michael as the headliners. 


Brook- 


M. Car- 


Great American 
Insurance Company 
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$12, .500. 000.00 


SERVE FOR tty OTHER LIABILITIES 


21. 732,720.96 


ET SURPLU 


16. 541, 280. 58 
50.774,00 1.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


LOSSES PAID POLICY HOLDERS 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEw YoOrRK CITY 
WESTERN DEPARTMENT 


310 S. Michigan Ave., Chicago, Il. 
CET, Vice-President 


PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco 


CLIFFORD CONLY, Manager 





BOSTON OFFICE 


ROGERS & HOWES, Managers, 1 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK— Wa. H. McGee & Co.,General Agents, LL So. William Street 
SAN FRANGISCO- West, Manager, 233 Sansome Street 
CHICAGO Ww. tL. MeGee & Co.,Geun'l Agts., lnsurance Exchange Bldg. 


George L. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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WESTERN UNION MEETS 


President Ludlum Says Insurance Must} 


Serve Public Needs; Rates 
Being Lowered Too Much 


Are 


Clarence A. Ludlum, vice-president of & 
the Home, and president of the Western § 
attracted considerable attention § 


Union, 
with his talk on serving the nation’s 
business before the semi-annual con- 
vention of the Union in Washington on 
Tuesday. He said that the business of 
fire insurance must answer the needs of 
the public to whom it appeals and upon 
whom it depends. It is not so much a 
question of scrapping existing machin- 
ery as of adapting it to changing needs 
created by changed conditions as busi- 
ness, industry and commerce develop 
from old time local activities to far-flung 
extensive operations, according to Mr, 
Ludlum. 

Mr. Ludlum spoke of the desirability 
of introducing deductible average into 
fire insurance practice so that the as- 
sured would assume at his own risk some 
stated sun or percentage of loss without 
calling upon insurance at all. 

On rates Mr. Ludlum said: 


“Whether the non-apparent but cumu- 
lative effect of such ‘service’ activities 
is responsible for the sagging tendency 
of our rate level, or whether the sched- 
ules themselves concede too much credit 
for some factors of the whole risk or 
make insufficient provision for what is 
technically termed ‘the residuum of un- 
analyzed hazards, I may not be qualified 
as a schedule expert to say, but practical 
underwriters generally and dejectedly 
certify that the margin is altogether too 
thin for comfort, or, indeed, for safety.” 

Acquisition cost in Western territory 
were gone into thoroughly at the meeting 
Tuesday. A committee was appointed to 
investigate commissions and loss ad- 
justments in Chicago and Cook County, 
Charles R. Street was appointed chair- 
man of a committee to study acquisitions 
costs and to make a report at the annual 
meeting in September. 


SMITH SIGNS TWO BILLS 


Governor Smith has signed _ the 
Wheatley bill (Assembly Print No. 
1691) amending section 267 Insurance 
Law, by authorizing co-operative fire 
insurance companies transacting  busi- 
ness on advance premium plan to cede 
and assume risks for reinsurance. 

‘he Governor has also signed _ the 
Ambro bill (Assembly Print No. 1769) 
amending section 341 Insurance Law, 
by requiring mutual automobile casualty 
companies to have at least $100,000 in- 
stead of $50,000 as a cash fund for 
paying losses. The new law goes into 
effect January 1, 1927. 





MISS KELSEY MARRIES 

The marriage of Miss Mary Alice 
Kelsey, daughter of Horatio N. Kelsey, 
United States manager of the London 
& Scottish, and Wallace Herndon 
Smith, son of Mr. and Mrs. Jay Hern- 
don Smith of St. Louis, took place in 
Mt. Vernon this week. A reception for 
two hundred and fifty guests followed. 
The maid of honor was Miss Burnette 
Kelsey, a sister of the bride; and two 
other sisters, Misses Millicent and Vir- 
ginia Kelsey, were among the brides- 
maids. Mrs. Smith attended Vassar and 
the University of Grenoble. The bride- 
groom was graduated in 1924 from 
Princeton. 





DEATH OF HUDSON JONES 


Hudson Jones, veteran Indiana state 
agent of the Fire Association, died early 
this week. He had represented the 
company for about nine years in In- 
diana and was the son of the late W. 
L. Jones, for many years president of 
the Milwaukee Mechanics. 





TALKS TO AUTO MEN 


J. Ross Moore, secretary-manager of 
the Eastern Automobile Underwriters’ 
Conference, spoke yesterday before the 
April meeting of the Automobile 


Underwriters’ Club. 
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» Royal Insurance Co. 
Must 4 


HELPS COLLECTIONS 





Led in Canada in 1925 Field Men in One State Co-operating in 


- CLOSE RACE WITH THE HOME 
ent of B 
estern & 





British Fire Companies Wrote More 
Premiums There Than U. S. 
Companies Did; Losses Improved 


The current issue of “Canadian Insur- 
ance” devotes considerable space to the 
experience of companies in Canada last 
year, Which experience was more 
satisfactory than the 1924 records. 

In fire insurance, the Canadian com- 
panies wrote almost identically the same 
amount of net premiums during each of 
the two years. However, in 1925 the 
Joss ratio was 48.29, whereas in 1924 it 
was 55.97. 

The net premiums of all the Canadian 
companies were $6,700,000 in 1925. The 
net premiums of the British companies 
were $24,000,000 in 1925 with a loss ratio 
of 50.11. The net premiums of the 
American companies were $20,271,000 
last year with a loss record of 57.47. 

Ontario wrote the most net premiums, 
with Quebec second and British Colum- 
bia third. 

There was a close race between the 
Home in New York and the Royal in 
net premiums for 1925 throughout the 
Dominion, the Royal winning with 
$1,884,000; the Home having $1,805,000. 

The net premiums for automobile in- 
surance of all kinds in 1925 were 
$7,354,000 with a loss ratio of 49.87. 


N. Y. AGENTS’ MEETING 





Annual Convention at Syracuse, May 
24-26; T. C. Moffatt, A. B. White, 
Jr., Among the Speakers 





The New York State Association of 

Local Agents will hold their annual 
meeting May 24-26 at the Hotel Syra- 
cuse, Syracuse, N. Y., with the get- 
together dinner on Monday evening 
preceding the business sessions. On 
Tuesday the convention will open. 
Thomas C. Moffatt, past president of 
the National Association, will give a 
talk on wholesale automobile insurance 
and what is being done to protect the 
agents’ interests. A. B. White, Jr., 
Parkersburg, W. Va., will talk on “Com- 
missions and Sole Agencies,’ and G. 
T. Amsden, of Rochester, will give a 
practical talk on costs. C. I. Hitchcock, 
editor of the “Insurance Field,” will be 
the principal speaker at the banquet 
Tuesday evening. 

With a present membership of 710 
agents the New York Association is 
aiming to increase this number to 800 
before the next annual meeting at At- 
lantic City of the National Association. 


Fur Loss Rotations 


(Continued from page 1) 

a special committee was appointed to 
formulate a plan, and it was this com- 
mittee that adopted the idea of the rotat- 
ing committee for speciai duty. The plan 
committee favored limiting the fur cases 
to a small number of adjusters so that 
they might have a better opportunity to 
specialize. Finally ten adjusters were 
selected as the smallest number of ad- 
Justers which would be fairly represen- 
tative of the offices writing this busi- 
ness. They rotate daily for this special 
duty. ; 


The Adjusters 


The names of the adjusters so en- 
gaged are: George Harrington, Edgar 
Knapp, L. C. Dameron, Harold Howe, 
Harold Hyer, Henry Morison, John 
Mott, Robert Tierney, W. R. Pitcher, 
Windle, Burlingame & Dargan. Asso- 
ciated with W. R. Pitcher is L. B. Pit- 
cher. In the Windle, Burlingame & 
Dargan office are J. J. Windle, R. J. 
3urlingame, J. T. Dargan and L. B. 
Hazzard. 





Sixty Day Settlement Agreement; 
Some Agencies Closed Out 





Excellent results have been obtained by 
company representatives in collecting 
balances and in weeding out 
agencies that fail to live up to the rule 
of companies requiring settlement with- 
in sixty days through cooperation of spe- 
cial agents affiliated with the Virginia 
Field Club since the club adopted a reso- 
lution in January whereby its members 
agreed to cooperate to the fullest extent 
in enforcement of the rule. 

Under the plan adopted, a_ special 
agent reports the name of a delinquent 
agency to the club. Representatives of 
other companies in the office are notified, 
and then they proceed to handle mat- 
ters as the situation justifies. Through 
this plan, several agencies have been 
closed out altogether within the past 
month or two as a result of being found 
insolvent, while others in the delinquent 
class have settled rather than face the 


agency 


CONVENTION YEAR BOOK 





Many Interesting Addresses Upon Fire, 
Automobile and Casualty Insurance 
Published; Roberts and Hall, 
Editors 





The 1926 Convention Year Book, 
compiled by E. Weston Roberts and A. 
G. Hall, editors of “Insurance Advo- 
cate,” covering fire, automobile and 
casualty insurance and containing what 
it regards as many of the best addresses 
or articles of the year on those subjects, 
Is out. 

Among the insurance presidents and 
United States managers quoted are 
Harry A. Smith of the National Fire, 
George G. Bulkley of the Springfield, 
Sidney R. Kennedy of the Buffalo In- 
surance Company; John P. Lauber of 
the Central Fire, and Charles R. Miller 
of the Fidelity & Deposit. 
prospect of losing their connections. 

Members of the club express them- 
selves as highly pleased at the results 
accomplished, and they believe that there 
will be less trouble in the future in con- 
sequence of concerted action being 
taken. 


- 
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HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 
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FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of “ 

| agement, and the management THE 
HANO is an absolute assurance 
the security of its policy. 

CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 
J. G. HOLLMAN, Secy. 

H. T. GIB N, Treasurer 
F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, ine., General Agents 
Metropolitan District 
81 JOHN STREET 





NEW YORK 


















“AMERICA FORE” 


NEW YORK 





CHICAGO 


Just 20 Years Ago 


In April 1906, when San Francisco lay a mass of twisted, smok- 
ing ruins, the question on the lips of all was—will the fire insurance 
companies be able to pay their policyholders in full? 
was darkest, from across the continent came, this stirring message: 


“The Continental Insurance Company sold fire insurance and 
will deliver the goods undamaged.” 


(Signed) HENRY EVANS, President. 


rue to the text of its president’s message, The Continental paid 
its policyholders one hundred cents on the dollar, not even deducting 
the cash discounts to which it was legaiiy entitled. 


loday, as then, The Continental is able to meet any contingency 
and pays all proper claims promptly and in full. 
should not be overlooked when placing your clients’ insurance. 


The CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE ,NEW YORK,NY. 


ERNEST STURM, CHairmman of tHe Boaro, 
PAUL L.HAID, Presivenr. 


CASH CAPITAL TEN MILLION DOLLARS 


MONTREAL 


When 


the hour 


Such a record 


SAN FRANCISCO 
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Globe € Rutgers |, 


FIRE INSURANCE COMPANY } 


111 William Street, New York 











January Ist, 1926 


ASSETS LIABILITIES 
Bonds and Mortgages.. $234,850.00 Capital ............... $3,500,000.00 
U.S. Liberty Bonds.... 509,100.00 ee 24,161,943.85 
Government, City, Rail- Reinsurance Reserve... 20,265,572.73 
road and other Bonds 


ILosses in Course of Ad- 








and Stocks ......... 55,891,606.30 justment............ 6,839,580.00 
Cash in Banks and Office 2,318,432.41 Commissions and other 
Premiums in Course of ee ee 7 150,000.00 

COURGOR. 6 cuscaas ss 8,062, 122.87 Reserve for Taxes...... 1,005,000.00 
Interest Accrued....... 148,180.80 Reserve for Depreciation 5,000,000.00 
Reinsurance  Recover- 

able on Paid Losses. . 157,804.20 

$67,922,096.58 $67,922,096.58 





Twenty-seven Years’ Progress 


ASSETS RESERVE SURPLUS 


Dec. 31, 1899 $529,282.59 $26,832.54 $3,038.94 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 


Surplus to Policy Holders - $27,661,943.85 
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N. Y. Board Stresses 
Questionable Losses 


366 MORAL HAZARD REPORTS 





Annual Report for 1925 Shows No Ex- 
plosion Losses and Only One Riot 
and Civil Commotion Claim 


Special emphasis is laid on moral 
hazard losses by the Committee on 
Losses and Adjustments of the New 


York Board of Fire Underwriters in 
its twenty-fourth annual report cover- 
ing 1925. Nearly $9,000,000 of insurance 
was involved in 366 moral hazard cases. 
This is 1.07% of all the insurance in- 
volved in the claims adjusted during the 
year, but about 6% of the whole num- 
ber of claims adjusted during the year. 
The moral hazard situation, according 
to the committee, is disturbing and ap- 
parently will be for some time to come. 
Of the 1925 losses there are still 72 that 
are still under critical investigation. 

Last year the committee handled six- 
teen fires in Greater New York City 
and Hudson County, New Jersey, where 
the loss exceeded $100,000. Eighty-seven 
claims arose from twelve warehouse 
fires with total insurance involved of 
$1,909,610 and adjusted loss of $423,537. 
There were two claims arising from pier 
claims with total insurance of $485,500 
and adjusted loss of $62,400. There were 
no claims under explosion policies ad- 
justed and only one claim under riot and 
civil commotion policies. 

Incurred Losses Increase 

“The incurred losses 
during the past year,” 
mittee report, “as compared with 1924 
show an increase of 1.15 per cent in 
number and an increase of 1.04 per cent 
in amount. New York City shows an 
increase of .98 per cent in num- 
ber and an increase of 4.23 per cent in 
amount. 

“We have made 366 moral hazard re 
ports during the past year; 116 of these 
claims reported on during 1925 called for 
unusual investigation; 2 of these were 
paid direct by single companies (their 
own adjusters having been assigned by 
us). As to the remaining 114, the cost 
of which amounted to $182,308.13, $90,- 
975.70 was paid during the year 1925, rep- 
resenting 17.78 per cent of the expense 
of the year’s adjustments. The result- 
ing saving to companies as compared 
with assured’s proofs in these was $1,- 
106,277.38. 

“In the Garment Trades, the efforts 
of the Committee seem to have borne 
fruit, as there has been a steady decline 
in the number of fires and claims and 
it seems apparent that the New York 
and Hudson County situation is being 
taken care of. There are, however, in- 
dications that the jobbers are increas- 
ingly sending their goods out of town 
to be manufactured at more distant 
points in New Jersey, Pennsylvania and 
up the state. Special efforts should be 
made by companies involved in claims, 
at these outside points, to check them 
up with the Metropolitan situation, with 
which we have had so much experience. 

Fur Trade Conditions 

“In the Fur Trade, particularly 
amongst the less responsible dealers, 
there is a distinctly bad moral hazard 
atmosphere. This business is speculative 
In its nature and, in good times, attracts 
people from other businesses who have 
neither the means nor the experience 
needed, and who have but little, if any, 
business morality. A general strike of 
employees of manufacturing furriers is 
said to be now imminent. 

“Our information is that there are 
several thoroughly organized bands, in- 
cluding in their membership incendiaries 
hold-up men and burglars, who do not 
hesitate to execute bold crimes of all 
Sorts, including the setting of fires and 
fraudulent bankruptcies. There is little 
doubt that worthless fur stocks are fre- 
quently substituted for good merchandise 
in the furtherance of these plans. 


reported to us 
says the com- 


“A hopeful indication is the extent to 
which Creditor Associations are begin- 
ning to realize the gravity of the situa- 
tion and the necessity for co-operation 
with the insurance interests. 

“We are receiving the hearty co- 
operation of Insurance Companies as to 
resisting questionable claims and are 
hopeful that the day is not distant when, 
without considering the cost, every case 
clearly involving a question of fraud or 
intentional burning, will be investigated 
fully and, where there is justification, 
resisted to the limit. 

“The Special Committee on $100,000.00 
Fund has held thirteen meetings dur- 
ing the year. It has expended to date 
$91,463.39 of which $57,637.06 was paid 
during the year 1925. The Committee has 
taken over six new cases during the year 
and is still interested in twelve cases. 
So far as the Insurance Companies in- 
terested are concerned four cases have 
been disposed of and claims for $115,- 
506.22 have been defeated. Several pro- 
posals for surrender of policies, which 
carried with them suggestions that the 
Committee cease its assistance to the 
Public Authorities, have been refused. 
As a result of its investigations there 
have been fourteen indictments and one 
conviction and sentence to a term in the 
Federal prison. The other cases in the 
hands of the Special Committee are ap- 
parently in excellent shape, and it is 
believed that there will be further con- 
victions. 

“There have been 935 apparel con- 
tractors’ claims reported during 1925, of 
which 826 have been adjusted with a 
whole sound value of $7,047,114.24; loss 
of $1,299,924.50, with insurance of $11,- 
467,162.23. The estimated loss on the 109 
claims not yet adjusted is $262,349.00, 
making a total incurred loss of $1,562,- 
273.50 on involved insurance of about 
$13,000,000,00. There has been a notable 
reduction in 1925 as compared with 1924 
in the fires in shops of contractors. In 
1924 there were 1,337 claims and _ in- 
curred loss $1,905,535.71 on insurance of 
$17,000,000.00. 

“Seven adjusters have been added to 
our approved list: William H. Almy, 
Kugene S. Brokaw, Edward A. Koch, 
Robert J. MacLachlan, Stephen A. Muel- 
ler, Louis Pfingstag, Edward R. Reilly. 
The total number of adjusters is now 
one hundred and seven, of which thirty- 
four are salaried employees of members, 
thirty- five are a ndent adjusters and 


CLEAN UP DRIVE IN N. Y. 


Another campaign, the fifth in all, 


clean up fire hazards in the ‘cane in 
New York City between Thirty-fourth 
and Canal Streets and the two rivers 


was started this week by the New York 
Soard of Fire Underwriters. HH. 
Kelsey, chairman of the committee on 
origin of fires, instructed the seventy- 
five inspectors who will spend all this 
week on the drive, in their duties. 
Charles F. Kerrigan, assistant to the 
mayor assured the inspectors of the co- 
operation of the city. 


FLORIDA AGENTS’ MEETING 

Several prominent insurance men are 
scheduled to talk before the Florida 
Association of Local Agents when the 
annual convention is held April 22 and 
23 at Daytona Beach. They include 
Walter H. Bennett, secretary-counsel of 
the National Association; Ed M. Allen 
of Helena, Ark., past president of the 
National Association; W. E. Harring- 
ton, prominent local agent at Atlanta 
and a member of the executive commit- 
tee of the National Association; J. C. 
Luning, Insurance Commissioner of 
Florida, and William F. Dunbar, mana- 
ger of the Southeastern Underwriters’ 
Association. 


JESSE GOULD, 85, DIES 


Jesse Gould, for nearly sixty years the 


leading agent of Chelsea, Mass., in the 
agency of Jesse Gould & Son, founded 
by his father, died at his home in 


Wellesley recently at the age of eighty- 
five years. He entered insurance right 
after the Civil War and retired in 1892. 


MAKES PROGRESS IN 1925 


The Stuyvesant, Headed by J. S. Freling- 
huysen, Increases Capital and 
Surplus by $600,000 
The Stuyvesant of New York, under 
the careful leadership of Senator J. S. 
Frelinghuysen, continues to show steady 
progress. The outstanding development 
this year was the action by the stock- 
holders on January 29 to increase the 
capital and surplus by $600,000. $300,000 
was paid ia to capital and a like amount 
to surplus. This amount, added to the 
total capital and surplus of $1,146,132.73 
as of December 31, 1925, gives a total 
surplus to policyholders of $1,746,132.73 
and adds the same sum to its assets, 
making that total $4,144,641.39 instead of 
$3,444,641.39 with which the company 
closed last year. During the year the 
unearned premium liability of the com- 





pany increased $343,730.61 and now 
stands at $1,943,943.16. 
The Industrial Fire, of which Mr. 


Frelinghuysen is the general agent, also 
made progress in 1925, now having total 
assets of $1,330,674.27 and a surplus to 
policyholders of $440,427.36. This com- 
pany has reputable backing; its securi- 
ties are of good character, and its gen- 
eral loss paying record is good. 


thirty-eight are more or less inactive for 
various reasons, although still retained 
on the roll.” 
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OF HARTFORD, CONN. 
Statement, January 1, 1926 
Ce is vc tie cacnknons cncanccdaccesddinscdeaceraseind $ 3,000,000.00 
RESERVE FOR ALL, LIABILITIES. ....0cccc sccccccseccccccccces 23,773,604.08 
ee IE, creda acccdicccesanaecukaduauddascaccé incase nance 11,429,172.66 
CONTINGENT RESERVE FUND. ....ccccoccccccccccccccscce ee 700,000.00 
MEE ic dtcbunataussiabaeadndeddaddbbadiucehcacedsacecade ee > 36,202,776.74 
TOTAL SURPLUS baied PUR PORE PIRIIN ig cas ddcccdcccacceces 15,129,172.66 
H. A. Smith, President S. T. Maxwell, V.-Pres. & Sec’y. G. F. Cowee, Secretary 
F, D. Layton, Vice-President C. B. Roulet, Secretary R. M. Anderson, Secretary 
F. B. Seymour, Treasurer 
Assistant Secretaries 
— H. B. Collamore C. L. Miller 
R. = Alton . H. Crane V. I. G. Petersen (Marine) 
L. C. Breed (Automobile) C. C. Hewitt 








that, by friendly co-operation 
service, has won a high 


$1,000,000 Capital Poli 





Fifty-five Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 
An American Company 


1926 


and consistent and dependable 
place in the agency field. 


Total Assets $4,543,938 


cyholders Surplus $1,752,289 
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Doremus on Actual Cash Value Policy 


President Doremus of the Sylvania 
Insurance Company, in discussing the 
actual cash value policy in automobile 
insurance said this week: 

“Some years ago this type of contract 
met with rather indifferent success, be- 
cause it was misnamed the ‘No Amount 
Policy,’ but, like all sales efforts, if the 
came product is dressed with a different 
label it instantly carries an entirely dif- 
ferent appeal, hence we find the old ‘No 
Amount’ policy now called the ‘Actual 
Cash Value’ policy meeting with almost 
universal approval among Automobile 
Insurance folks. 

“Before citing the benefits of this pol- 
icy form it might be well to explain that 
the ‘Actual Cash Value’ Automobile In- 
surance policy mentions no amount of 
insurance, but instead it specifies that 
the automobile is protected for the Ac- 
tual Cash Value at the time of loss. In 
fact, the policy is no different from the 
present standard conference form, ex- 
that the insurance 1s 
Furthermore, the policy does 


cept amount of 
omitted. 
not contain in any graduated scale of 
reductions by months, neither is there 
any specially determined ratio of depre- 
ciation. 
Position of Agent or Broker 

“Fully understanding that the Actual 
Cash Value Automobile Insurance policy 
does not mention an amount of insur- 
ance it can be readily seen that the 
agent or broker is placed in the ideal 
position of soliciting insurance without 
using nine-tenths of his time arguing 
with the prospective customer as to the 
amount of insurance that the company 
will allow, and automobile underwriters 
do not spend a large portion of their 
time arguing with the broker as to why 
they cannot accept the application for 
an excessive amount of insurance, and 
in addition to these advantages the in- 
surance company home office does not 
waste a lot of valuable time in corres- 
ponding with agents in an endeavor to 
reduce the amounts of insurance allowed. 

“The Actual Cash Value policy has 
no automatic reduction clause or speci- 
fied percentages of depreciation, because 
it is impossible to set a scale of depreci- 
ation and be certain that it will be fair 
and equitable to every car owner. Ex- 
perience has taught the Automobile Un- 
derwriters that the law of averages can- 
not be applied to depreciation on motor 
vehicles, because every automobile re- 
ceives different treatment from its own- 
er, and every make of car has certain 
peculiarities that induce a larger or 
lesser degree of depreciation, and every 


owner’s method of driving creates a 
different scale of depreciation. Each 


locality in which the car is operated 
changes its percentage, and on top of 
that the extent and use of each motor 
vehicle also determines a larger or 
smaller depreciation. Therefore, it can 
be seen that any insurance pdlicy that 
provides an automatic reduction regard- 
less of all of the phases outlined above 
is manifestly unfair to every policy 
holder who buys that type of contract. 


In Case of Total Loss 


“Some objection has been raised to 
the Actual Cash Value form of policy, 
because it sets no limit as to the amount 
of insurance which might be payable 
in the event of a total loss. This objec- 
tion is one purely of an accounting 
nature in order that the companies 
might furnish the total amount at risk 
to the various Insurance Departments, 
and has no bearing on the amount of 


loss payable, because at no time can 
this exceed the Actual Cash Value of 
the article insured. Therefore, the com- 
panies can easily eliminate this objection 
by installing a suitable system to take 
care of accounting for the amount at 
risk with the Insurance Departments. 

“Some underwriters contend that their 
“duties are immediately relegated to the 
adjuster. Their judgment in ac- 
ceptances of business is cramped, be- 
cause the underwriting is done after the 
loss occurs. The adjuster must deter- 
mine the Actual Cash Value of the auto- 
mobile and on the result of his adjust- 
ments the rates for the Actual Cash 
Value policies will be fixed. These ob- 
jections are minor ones when we con- 
sider that even now it is the duty of the 
adjuster to pay for the Actual Cash 
Value of the automobile in the event 
of total loss, but his perspective has 
previously been considerably warped by 
the fact that the underwriter has origin- 
ally insured the car for more than it 
was worth, therefore the adjustments 
were influenced in no small degree by 
the errors of the underwriter at the 
time the contract was written. 

“It has been the experience of adjust- 


Joss 











ers who have been operating under the 
Actual Cash Value form of policy that 
they pay slightly more on total losses 
that occur within the first sixty days 
on strictly new cars, and pay consider- 
able less on total losses of used cars, 
because the used car market has been 
undergoing rapid changes during the 
past year, and Actual Cash Value insur- 
ance policies that carry no amount of 
insurance quickly follow any changes in 
used car market trends. 


Used Car Market 


_ “A rather high calibre type of adjuster 
is necessary when handling claims under 
the Actual Cash Value form of policy 
because the adjuster must be skilled in 
determining the Actual Cash Value of 
automobiles. 
“In general, the used car 
values are based primarily upon 
1. Condition of the car, and number 
of miles travelled. 
2. Reputation of the manufacturer, 
and type of automobile. 
3. Price trend on used cars and cur- 
rent prices on new Cars. 
4. Supply and demand in the used 
car field at the place of loss. 
Changes made since the model was 
put on the market. 


market 


un 


‘to 501 Fifth Avenue. 


“When determining the Actual Cash 
Value of an automobile, the courts have 
considered the age of the car, its use, 
condition, distance travelled and the 
treatment of the car by its owner. Fur. 
thermore, they have accepted the testi- 
mony of automobile experts as being 
competent and qualified to gauge values 
of automobiles, even though the auto- 
mobile on which they were testifying 
was completely lost by theft. 

“There can be no question about the 
fact that the Actual Cash Value form 
of policy is an improvement to the busi- 
ness of insuring automobiles, and the 
insurance company that is properly 
equipped to adjust honest losses in a 
fair and equitable manner, and at the 
same time present the necessary sales 
propaganda to its agents, will secure the 
most business under this form of policy 
and have the most desirable type of 
moral risks.” 





NATHAN H. WEIL MOVES 


Nathan H., Weil has removed his office 
He represents as 
branch manager the Phoenix of Hart- 
ford, and the Springfield F. & M. and 
as agent the residence burglary, larceny 
and theft department of the American 
Surety of New York, and plate glass 
department of the General Accident. 


On January 1, 1906, the Fireman’s Fund 


Insurance Company had 


Assets . 


Reserves 





Policyholders’ surplus . . . . 


$7,232,552 
3,031,730 
3,718,145 


On April 1, 1907, upon rehabilitation, and 
after having settled losses in the San Francisco 
conflagration exceeding $11,500,000—the lars, 
est loss ever sustained by any company in the 
history of insurance —the Company had 


Assets . 


Reserves 


Policyholders’ surplus . . . . 


$5,500,000 


2,700,000 
2,178,000 


On January 1, 1926, after twenty years of 


constructive effort and fair dealing, the Com- 


pary had 
Assets . 


Reserves 


Policyholders’ surplus . . . . 


. $30,191,341 
15,004,325 
10,727,590 
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MARINE & AUTOMOBILE DEPARTMENT 








Automobile Not to 
Discontinue Marine 


REPORT TO CONTRARY DENIED 





However, Company Will Restrict Ocean 
Marine, Foreign Business and 
Other Unprofitable Lines 
A report which has been given wide 
circulation to the effect that the Auto- 
mobile of Hartford would withdraw 
from the inland and ocean marine lines 
was denied by the company this week. 
This report gained circulation following 
the publication of a letter from Presi- 
dent Morgan B. Brainard of the A®tna 
Life Insurance Company dated April 
10 in regard to a call for a stockholders’ 
meeting of the Automobile Insurance 

Company. y . 

In this letter President Brainard said: 
“In the future the business of the com- 
pany will be limited as far as possible 
to regular fire lines produced by the 
regular agencies of the Automobile In- 
surance Co., of Hartford, the A°tna Life 
Insurance Co., and the A&tna Casualty 
and Surety Company.” 

A statement issued Tuesday by the 
Automobile said that it was not in- 
tended to convey the impression that 
the company would withdraw from in- 
land marine lines. The statement, which 
was brief and conclusive, said: 

“The company plans to continue to 
develop fire, automobile and inland 
marine lines. Neither will the company 
withdraw from the ocean marine busi- 
ness. The company simply plans to re- 
strict ocean marine, foreign business and 
other lines that have proved to be un- 
profitable.” 


WAR RISKS INSURANCE 








Rate Extremely Low as No Losses 
Were Included During Year 
Ending February 19, 1926 
Interesting figures have just been 
published by the Liverpool and London 
War Risks Insurance Association, Itd., 
for the insurance year ended February 
19, 1926. At the close of the year the 
aggregate of the contributive values en- 
tered (as agreed, for the purposes of 
entry, between the individual members 
and the committee—pursuant to the 
resolution adopted at an extraordinary 
meeting held on July 3, 1923), was £149,- 
530,300 ($747,651,500). The risks covered 
during the insurance year under review 
have been those defined in the associa- 
tions standard policy, including all 
tisks of loss or damage caused by or 
arising from malicious acts, riots, politi- 
cal or labor disturbances, civil war or 
commotions, rebellions, revolutions, or 
military or usurped power, so far as 
such loss or damage is not recoverable 
under an ordinary Lloyd’s policy on ship 
containing an F, C. and S. Clause in 
the terms set forth in paragraph (b) 

of the standard policy. 

_ No losses were incurred during the 
Insurance year, and accordingly the total 
cost to the members of the cover af- 
forded by the association has been 
limited to the annual subscription of 
Yd per £100 (1 cent per $500) of en- 
tered values, which has met the ordin- 
ary administration expenses. The sub- 
scription for the, current year remains 
at Yd per £100 of entered values, and 
the entrance fee %d per £100 


STATE OF PA. CHANGES 
Scott Colman has been appointed 
irginia state agent, with headquarters 

at Richmond, for the Insurance Com- 
Pany of the State of Pennsylvania. He 
Is now special agent of the Continental 
at Atlanta, and is resigning April 30. 
Wilfred H. Chant has been appointed 
northern New Jersey special agent, with 
headquarters in the Essex Building of 
Newark. He was formerly state agent 
for that field for the New Zealand. 


Obsolete Tonnage 
Encumbers Markets 


SHIP VALUES ARE HELD DOWN 
Banks Loaded With Loans on Boats 
Unable to Compete With First 
Class Vessels 





The unsatisfactory condition of ship- 
ping the world over has undoubtedly 
been accentuated by the continued use 
of obsolete tonnage. Taken as a gen- 
eral rule present freight rates do not 
pay, with the result that it pays bet- 
ter to lay up many ships. The longer 
they are laid up the more obsolete they 
become. Meanwhile, insurance rates, 
far too low in themselves, are still fur- 
ther reduced by laying-up return pre- 
miums. Although a number of the old- 
est boats have been scrapped, and others 
have been admitted to be utterly unable 
to compete economically with more 
modern vessels, there is still a tendency 
for owners to hang on in the hope of 
better days, rather than have their ewe 
lambs destroyed. On the vexed question 
of  “Shipbreaking,” the Manchester 
Guardian Commercial says: 

“A contributor to Lloyd’s List explains 


the laggardness that is visible in the 
disposal of unprofitable and obsolete 
ships rather curiously. The lack of 


activity in shipbreaking is due, he says, 
in part to financial causes. The banks 
have such large commitments on many 
of the ships that are lying idle at the 
ports of the world and for which future 
employment is quite beyond reasonable 
possibility that they cannot afford to 
liquidate and disclose their losses. The 
value of the ships as scrap metal is so 
small that presumably the banks prefer 
to liquidate their losses gradually over 
a number of years, rather than send 
them to the shipbreakers immediately. 

Meanwhile tonnage figures are en- 
cumbered with an excessive number of 
ships that for all practical purposes do 
not belong to the world’s shipping at all. 
Thus, while statistics show that the 
world’s merchant shipping is increasing, 
it is as likely as not that in effective 
carrying capacity it is doing nothing of 
the sort, for if to the natural hesitancy 
of owners to cut their losses there is 
added the actual hostility of banks, no 
wonder that laid-up shipping figures 
keep so high. To whatever extent this 
explanation may be sound, the position 
is, of course, purely a temporary one 
created by the excessive freedom of 
credit that was so general in the years 
following the war.” 

lifty-seven automobile accidents occur 
every hour; 1,370 every day; 500,000 
every year. 
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T. A. KRUSE VISITS MEXICO 


Automobile Manager of Appleton & Cox 
Says Mexican Auto Business Is 
Not Unduly Risky at All 
T. A. Kruse, automobile manager for 
Appleton & Cox, recently returned to 
New York from an interesting trip dur- 
ing which he visited such distant places 
as Havana, Cuba; Mexico City, the Pa- 
cific Coast and the Northwest section of 
this country. He was gone about two 
months in all on this inspection tour 

of automobile insurance conditions. 

Contrary to general opinion, Mr. 
Kruse says that automobile business 
written in Mexico is proving rather 
profitable. The higher class of Mexicans 
who own automobiles are not moral 
risks. On the other hand a_ greater 
pride in the ownership and protection of 
automobiles is evidenced int Mexico than 
in many sections of this country. Not 
niany American companies are writing 
auto risks in Mexico, but those that are 
iollow careful underwriting practices, 
and as a consequence should make a 
profitable showing over a term of years. 

Mr. Kruse stated that he was not 
pessimistic over the outlook for auto- 
mobile underwriting this year in this 
country and thought that the sudden 
influx of automobile club competition 
and wholesale insurance covers would be 
offset by the readjustment of the com- 
panies’ positions to these conditions 
within a short time, after which business 
should tend to be as profitable as it has 
been in the past. 


DAYTON WITH NATIONAL UNION 


Walter J. Dayton, who has been with 
the automobile department of the Bos- 
ton in Boston for several years, yes- 
terday joined the National Union of 
Pittsburgh as automobile special agent 
for New England. In a few weeks he 
will open a service department in Pos- 
ton along with Frank Dunham, fire spe- 
cial agent, who now has offices with 
Kaler, Carney, Liffler & Co. Mr. Day- 
ton is president of the Insurance So- 
ciety of Masachusetts and vice-president 
of the Insurance Federation. 

The Thrift Deposit Plan, Inc., New 
York City, insurance agency, has been 
chartered at Albany with a capital of 
100 shares preferred stock of $100 par 
value, and 2006 shares common stock non 
par value. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,976,780.91 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $7,400,761.92 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,285,952.89 


WRITE FOR OUR AGENCY PROPOSITION 


& COX, 


Street, New York 




















Caustic Comment On 
American Attitude 


ON YORK-ANTWERP RULES 1924 





But British Are Hopeful that Some 
Satisfactory Arrangement Will 
Finally Be Agreed Upon 





sritish marine insurance and shipping 
interests, deservedly ill-pleased at the 
stand taken in the United States on the 
York-Antwerp Rules of 1924 by Ameri- 
can ship-owners, are publishing caustic 
comments on the latest report of the spe- 
cial committee of the U. S. Chamber of 
Commerce. However, the British are 
hopeful now that the lawyers “have done 
their worst” perhaps the real interests 
involved can all get together and work 
out a favorable stand. Following are 
the views from the other side of the At- 
lantic as contained in “Syren and Ship- 
ping :” 

“The more one considers the outlook 
of the American business man on com- 
mercial problems, the easier it is te un- 
derstand why the country is dry. Or 
perchance, the former results from the 
latter! Certainly, the self-sufficiency of 
the American attitude is maintained with 
a consistency which is none the less ad- 
mirable even if at times it savours of 
hypocrisy. This lack of appreciation of 
the other man’s point of view, strange 
intolerance in the home of ‘liberty’ evi- 
denced so clearly in the provisions of 
the Harter Act, is again exemplified in 
the report of the special committee of 
the United States Chamber of Com- 
merce on the York-Antwerp Rules, 1924. 
lrankly, the report is not helpful, indicat- 
ing as it does a complete failure to real- 
ize the benefits afforded by standard re- 
lationships. 

“These must be founded on compro- 
mise, and the™1924 Rules are not suited 
to piecemeal treatment. Either they 
achieve their object or they fail entirely. 
Some sacrifice of national prejudice is 
called for from all parties, yet the report 
clealy demonstrates that America is un- 
willing to make such a sacrifice. It is 
recommended that the numbered Rules 
I-XV and XVII-XXII be adopted by 
American interests, the lettered Rules 
(A.-G.) those numbered XVI and XXIII 
being unacceptable. Such action would 
appear to defeat its own ends, The let- 
tered Rules, defining as they do the 
principles on which general average is to 
be admitted and adjusted, are vital. The 
objection to Rule XVI nullifies one of 
the most important improvements in the 
1890 code made on revision. 

“The goodwill of American interests 
can be taken for granted, and for this 
reason ultimate agreement may not be 
so difficult of achievement as would ap- 
pear from the report. It is suggested 
that most of the difficulties are by reason 
of the deference paid by American busi- 
ness men to the lawyers. If this be so, 
the chances of the adoption ultimately 
of the 1924 code are quite rosy, for it may 
be taken that the lawyers have done their 
worst, and now the way is clear for ship- 
owners, underwriters, and shippers to 
sit in at the game. The report advo- 
cates the continued use of the ‘Jason’ 
Clause, and this is unexceptional, as it 
will dispose of a point of doubt much 
debated in thic country months ago. 
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Found Itself Harboring a Propagandist 

An experience of one of the insurance 
companies which had made some arrange- 
ments to broadcast over a radio station 
and had rented office space in its build- 
ing to the radio people throws consid- 
erable light on the necessity of keeping 
pretty close check on the radio. -When 
the radio is good it is very, very good; 
when it’s bad it is something else again. 

It developed in this case that the 
owner of the broadcasting station, a 
wealthy man, was the possessor of a 
number of narrow-minded ideas which 
he sent out on the wave lengths until 
the insurance company began to grasp 
the fact that he was a propagandist. It 
did not take long for the insurance com- 
pany to throw the radio outfit out of the 
building. 

* oe 


Those Intricate Tax Cases 


The most unpopular assignment for an 
insurance newspaper reporter to get is 
to be given a copy of some high court’s 
income tax decision or a ruling by the 
Internal Revenue Bureau on insurance 
taxation and then try to get an inter- 
pretation of it from the law departments 
of the life insurance companies. | know 
a reporter who went out on such a story 
last Saturday morning, arriving at the 
office of one of the life insurance com- 
panies at 10 o'clock. At noon he had 
seen four representatives of the legal 
department and had not captured the 
story. Each man passed the buck to 
some one else in the company until at 
noon the reporter found himself closeted 
with a mian who said he knew about the 
particular case. To refresh his memory 
he got oui a file of letters “with which 
to explain it. Atethe end of half an hour 
the reported retired to the street, groggy, 
but sure about one thing, which was 
that in the future he would pass up 
such assignments, if possible, and tackle 
something casier. 


* * * 


Sells A $95,000 Policy After Being 
Kicked Out 

Stopping to consider the rebuffs of 
the life insurance agent of today, I 
think it remarkable that they can make 
come-backs not conceivable in any 
other line of business. Probably it is 
because the nature of their work makes 
them insensitive. 

Take a story that Herman Duvall, of 
New York, $4,000,000 a year writer of 
the Northwestern Mutual Life, told 
about himself recently. 

Mr. Duvall had worked this man up 
to $50,000 and with his program in hand 
dropped in to see him one afternoon 
years ago. The clerk at the door told 
him that he might walk right in to see 
the boss. But it so happened that that 
individual was a cloak and dress manu- 
facturer who was busily -engaged with 
buyers and didn’t wish to be disturbed. 
His welcome to Mr. Duvall was: “Who 
told you to come in? Get the H—I1 out 
of here.” 

Mr. Duvall left, but not conquered. 
After some quick ,thinking he decided 














the best tactics were to call up the pros- 


pect and apologize. He needed the 
commission as he was going to get 
married, The result of a ’phone con- 
versation was that Mr. Duvall saw the 
manufacturer at 4:30 p. m., stayed with 
him until 6:30, and left the office with 
a check for a year’s premium on $50,000 
ot insurance. A week later he closed 
with him for the balance of $45,000. 
x ok 
Two Welcomes 

I recently became cognizant through 

two incidents of why East is East, and 


West is West, and never the twain 
shall meet. 
An insurance man from the West 


came to New York and called upon a 
friend and business associate at 11:45 
o'clock, sending in his name. The 
friend came out to greet him, saying 
warmly, “Sit down; make yourself at 
home; I'll see you in a few minutes.” 
At the end of twenty-five minutes the 
Westerner was ushered into the New 
Yorker’s office, and after a cordial ten- 
minute talk, was greeted with the fol- 
lowing statement: “Why in the deuce 
didn’t you telephone me that you were 
coming? I’m sorry you didn’t as Il am 
tied up for lunch.” : 
In contrast to this was the greeting 
that Ben Shapro, an unusually success- 
ful California manager of the Equitable, 
gave over the phone to Paul Sanborn 
of Boston, whom he had never met, 
who he had been informed by letter 
from a mutual friend was in town, | 
’Phone rings. “Mr. Shapro, _ this is 
Paul Sanborn of Boston talking. I 
wonder if you could have time to see 
me and my associate, Joshua Clark? 
The response came like a shot over 
the wire: “Hello, Paul, come right 


over. Did you bring your golf clubs?” 
x * 
A Warning About Confidential Informa- 
tion 


Naturally, there is a lot of confidential 
information in the insurance business and 
some of it causes trouble if it leaks. 
Take the case of the Loss Committee ol 
the New York Board of Fire Under- 
writers. If its confidential documents 
stray into the hands of certain brokers 
who communicate them to the assured 
the consequences might be serious. That 
is one of the reasons why H. H. Clutia, 
chairman of the Committee, sounded this 
warning in his annual report: 

“Our Committee has by formal reso- 
lution instructed that members and_com- 
panies be advised of their responsibility 
with reference to disclosing any con- 
fidential information received from us, 
whether through loss adjustment re- 
ports, loss index reports and bulletins 
or information bureau reports and bul- 
letins. We are advised by counsel that 
the confidential relations between the 
board, its adjusters and members are 
protected under the law; that any dis- 
closure is at the peril of the person mak- 
ing the disclosure to an unauthorized 
person. We beg of you to bear this in 
mind and to instruct -all members of 
your office staff so that you may not un- 


willingly be made individually subject 
to a suit for alleged damages. 

“We are constantly hearing that infor- 
mation in our loss reports and our loss 
index and information bureau is being 
given to brokers and assured or that 
our reports have actually been shown 
and in one case we have been told that 
a broker has a photostat copy of one of 
our loss reports. 

“We can only repeat that the person, 
whether individually or by his agent, 
making the disclosure or publication will 
under the law be held responsible if any 
damages are proved.” 

* ok * 


Have Carried Insurance for 150 Years 


During recent insurance legislature in 
Alberta, Canada, it developed that the 
Mennonite religious group has had in op- 
eration in four provinces of Canada and 
in the United States a system of reciprocal 
fire insurance operated under the Men- 
nonite Aid Union, and that there are now 
in force 117 of such policies in Canada. 
This insurance, sold only to members of 
the Mennonite Church, is administered en- 
tirely within that organization. 

The Mennonites have had this insurance 
system in operation for 150 years. The 
matter came to public attention by reason 
of a section of the new Provincial Insur- 
ance Act which would make it illegal for 
the Mennonites to run this reciprocal un- 
less they paid a deposit of $5,000. The 
committee of the Alberta House decided 
to make an exception in the case of the 
Mennonites and to permit the reciprocal to 
run without paying that deposit. 

aK > * 


Insurance Protecting Authors 

The newest form of insurance now be- 
ing issued in London is the protection of 
authors. This is in view of the with- 
drawal by Lord Gorrell of the Authors’ 
(Law of Libel) Protection Bill. As a re- 
sult a scheme of indemnity for novelists 
and playwrights has now been devised 
by underwriters here. 

The idea is to indemnify a novelist or 
playwright to the extent of 90% of the 
legal costs he may incur in successful- 
ly defending any lawsuit brought as the 
result of his using the name of a liv- 
ing person, or the reproduction of any 
plot, scene, or incident, from the pub- 
lished or unpublished works of any other 
person. 

There is a provision in the terms of 
the policy that no claim shall be paid 
unless the verdict is entirely in favor of 
the assured. The underwriters also pro- 
tect themselves by a provision that the 
policy shall be renderd void if the as 
sured makes any claim knowing it to be 
“false or fraudulent as regards amount 
or otherwise.” A provision that jthe 
assured shall bear himself 10 per cent of 
each claim is a further safeguard that 
misuse shall not be made of the indem 
nity. 

The premium is to be an annual one 
and is to be dependent on the varying 
circumstances, such as the standing of 
the author or playwright, and, in the 
case of the former, on the extent of the 
circulation of his works. The idea seems 
to be a development of the system of in- 
surance, long in existence, for the pro- 
tection of newspapers against libels in- 
nocently published. 


x 


Recommended to Mr. Kennedy and His 
Defenders: The Reading of Van 
Loon’s New Book 
My paragraph expressing surprise 
that a man having the public experi- 
ence of Assemblyman Martin J. Ken- 
nedy, able upper East Side insurance 
agent, should stand sponsor for a “clean 
book” bill at Albany, has drawn a _ pro- 
test from an insurance man in Maiden 
Lane, who makes the following com- 

ments: 

“IT am certainly not a Puritan, and I 
don't believe I am_ puritanic. 

“The point I make is as to the evi- 
dent necessity of some legal action for 
the protection of our youth, not of the 
mature. I am something of a_book- 
collector and therefore constantly haunt 


—. 


book stores of all kinds, and it is very 
noticeable that since certain compara- 
tively recent court decisions dealers 
have felt free to display with the great- 
est conspicuousness books that I am 
sure neither you nor I would approve 
a growing son or daughter reading, 
this was not formerly the case. We 
also know the class of magazine that 
is now flaunted in our faces all over the 
city as never before. 

“It is against this condition that the 
bill in question is aimed, and I don’t 
believe there is any intention or likeli- 
hood of interference with the rights 
of those whose morals would not be af- 
fected by familiarity in literature with 
the seamy or sordid aspects of life, or 
those who are qualified to see the artis- 
tic or instructive features of standard 
works by world-famed writers. 

“The criminal law takes cognizance 
of so-called obscene books. Isn't the 
reading by the young and undeveloped 
of certain other books, now so easily 
obtainable everywhere, equally deleteri- 
ous?” 

My suggestion to the writer of the 
above letter is that he read the new 
book by Hendrik Van Loon, entitled 
“Intolerance.” If he does he will find 
that there is nothing new in Senator 
Kennedy’s idea of censoring authors. 
It has been going on ever since books 
have been written with a futility which 
is indicated by the present state of the 
literature mart. 

Mr. Van Loon tells the story of at- 
tempts to suppress the works of the 
greatest thinkers who have influenced 
mankind and how many of them were 
burned at the stake or tortured to 
death because they insisted upon put- 
ting into print and circulating ideas 
which a great mass of the people at 
that time did not believe. As years 
went by, the writers were found to be 
correct and the authorities who perse- 
cuted them are now regarded as cruel 
bigots. 

The public is getting very impatient 
with that group of men who say, “We 
are right and everybody else is wrong. 
The law must punish those who do not 
agree with us.” 

* ok x 


When Fortunes Were Made and Lost 
In William Street 

I spent an interesting evening re- 

cently reading about William Street, 

now the famous insurance center in 

New York City, as it was during the 

closing days of the Civil War. A bound 


volume of “Harper’s Monthly” from 
18604, which I am lucky enough to 
possess, informed me that the Street 


saw some exciting times in 
1864. William Street and Wall Street 
were speculation mad. Women. priv- 
ately pledged their diamonds as margin 
with brokers, and astonished their hus- 
bands with the display of their gains. 
Clergymen staked their salaries and 
some of them realized in a few months 
more than they could have made by a 
lifetime of preaching. 

The labors and profits of the brokers 
were enormous, says the “Harper’s” ar- 
ticle. Nearly all the leading members 
of the board lost their voices from con- 
stant bawling, and talked in the even- 
ing as though they were in the last 
stages of bronchitis; clerks seldom left 
their offices before 11 or 12 p. m, a 
liberal dinner at Delmonico’s being al- 
lowed by their employers. 

The day was not long enough for the 
gamblers. 

At 8:30 a. m. the crowd began to 
collect in William Street, and by 10:30 
a. m. the police could hardly keep the 
thoroughfare open. All day long the 
crowd would ebb and flow between the 
boards and the street, shouting, scream- 
ing, swearing, quarreling, tussling, and 
not a few of them cheating and lying. 


1863 and 





GEORGE HESSE A SPECIAL 

George Hesse has been appointed spe- 
cial agent of the North British & Mer- 
cantile fleet in Kentucky assisting State 
Agent J. Grover Galloway. He has 


been examiner for Kentucky for several 
years at the home office and for two 
years has been department supervisor. 
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Laundrymen’s Ass'n. 
Make Study of Accidents 


GOOD RESULTS IN MISSOURI 





St. Paul Taxi Company Also Shows 
Way to Accident Reduction by 
Unique Safety Contest 





An indication that industries are alive 
to the need for reduction of accidents 
is shown in the study just completed 
on the subject by the Missouri Laun- 
dryowners Association. Laundryown- 
ers’ for example, in Kansas City, are 
co-operating with other fleet owners to 
make the streets of the city safer, not 
only for the benefit of pedestrians and 
the public generally, but also for laun- 
dry trucks. At a recent meeting, at- 
tended by more than a thousand truck 
drivers of the city, steps were taken 
to reduce the number of acidents in the 
future. This meeting was arranged by 
John Spence, president of the associa- 
tion. It was the opinion that inexperi- 
enced drivers and women were respon- 
sible for a larger per cent. of the acci- 
dents. Also, that the condition of the 
streets had much to do with it. 

As a result of the conference the fol- 
lowing six recommendations were pre- 
sented which will be observed by truck 
drivers : 

1. Full recognition of individual re- 
sponsibility. 


2. Recognize that the most. skillful 
may have accidents. a 
3. Compel attention to your driving 


by creating a “Duty Consciousness.” 
4. Don’t depend on habit or sub-con- 
sciousness to drive your car. 
Drive It Yourself. 
5. Keep sharp lookout on dangerous 
crossings and “blind” places. 
6. Be consistent in your driving. 


An Effective Safety Contest 


In St. Paul, Minnesota a taxicab com- 
pany has also effected real results by 
the use of an unique safety contest. 
The Red Top Cab Co., of this city or- 
ganized its 150 drivers into six teams 
and numbered them 1, 2, 3, 4, 5 and 6. 
Fach team was headed by a captain and 
heutenant, and each member wore a 
button giving his team and = ntmber. 
The duty of the captain and lieutenant 
was to assist their men in every pos- 
sible way regarding traffic, speed and 
courtesy. Each team was credited at 
the beginning of the month with 5,000 
points and deductions were made by 
the member of any team who caused 
an accident or traffic violation. Points 
were valued as follows: 100 for each 
personal injury and 1 for each dollar 
of damage to property; 50 for reckless- 
ness; 100 for speeding; 10 for minor 
violations. 

The contest provided for two winning 
teams and each received their percent 
age of a big pot. This plan of team 
work not only decreased accidents to a 
satisfying point but created a spirit of 
co-operation and team work among the 
Red Top drivers such as was never ex- 
hibited before. 


ELECTED TO TITLE BOARD 


_ Edwin D. Livingston, surety specialist 
in New York City, has been elected a 
director of the Lincoln Mortgage & 
Title Co. of Newark. This company 
plans to start May 1 with a capital of 
$1,000,000 and paid-in surplus of $200,000. 
It will write title insurance. Mr. Liv- 
ingston was formerly vice-president of 
the Royal Indemnity and of the 
Independence Indemnity. 





Falls caused the deaths of 14,000 per- 
sons during 1925, estimates the National 
Safety Council. 


Stockholders Again 
Give Fine Support 


TO METROPOLITAN CASUALTY 





Second Stock Issue Within Past Year 
Greatly Over-Subscribed; $4,500,000 
Invested in 17 Months 





Expressing the feeling that nothing 
speaks so forcefully of appreciation as 
the investment of hard-earned cash, 
President J. Scofield Rowe of the Met- 
ropolitan Casualty announces that for 
the second time within the past year 
an additional issue of stock of the com- 
pany has been greatly over-subscribed. 
On February 2 the stockholders of the 
Metropolitan Casualty authorized an in- 
crease in capital stock from $1,500,000 
to $2,500,000 by an additional increment 
of 40,000 shares, $25 par value, at $75 
a share plus accrued dividend. 

The new issue was allotted to stock- 
holders on the basis of two new shares 
for three shares being held, with the 
option of paying one-half the amount of 
the subscription March 22 and the bal- 
ance October 15. Instead of 20,000 
shares being paid for on the first due 
date, the entire issue was over-sub- 
scribed and 30,000 shares were taken up 
at once, turning $2,250,000 into the trea- 
sury for immediate use, of which $750,- 
QUO has been added to the capital and 
$1,500,000 has been credited to the com- 
pany’s surplus. 

The remaining 10,000 shares, which 
will be paid for in October, will add 
another $250,000 to capital and $500,000 
to surplus. Upon completion of the 
present issue The Metropolitan Casualty 
will have a capital of $2,500,000 and a 
surplus of approximately the same 
amount, or a surplus to policyholders of 
at least $5,000,000. 

The real significance of these figures 
lies in the tact that the stockhoiders 
will have invested by October no less 
than $4,500,000 in the company within 
a period of 17 months, indicating their 
approval of the phenomenal progress 
this company has made under the leader- 
ship of President Rowe. 





TO MAKE KNOWN HIS PLANS 

Jesse S. Phillips, president of the 
Great American Indemnity, will make 
iormal announcement of the incorpora- 
tion of the new casualty running mate 
of the Great American on Monday of 
next week. Mr. Phillips will make 
known at that time the position of the 
company on acquisition costs as well 
as his intentions of joining the National 
Sureau. 





TEMPORARILY ENJOINED 
A fight is on in Maryland to prevent 
the automobile club of that state from 
putting into effect the scheme of the 
Keystone Indemnity Exchange. It has 
been temporarily enjoined. 
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FREDERICK RICHARDSON, United States Manager: 
GENER L BUILDING, 4TH & WALNUT S15, 


PHILADELPHIA 








More Interest Shown 
in Deferred Payment 


FIVE COMPANIES NOW IN FIELD 
Other Company Executives Watching 

This Line Closely; Appeals to Buyer 

of Automobiles and Furniture 

Almost overnight the plan of deferred 
Layment insurance has come into promi- 
nence. At least five casualty companies 
are now writing this line, the Royal 
and Eagle Indemnity being the pioneers. 
It 1s expected within the next few 
months that four more companies will 
enter this field. While the experience 
of those writing the line is not available, 
it is understood that it has been 
profitable. 

The biggest market has been in the 
automobile business. The purchaser of 
a new car on the installment plan is 
able to insure himself against payments 
on his car while ill or disabled. He 
has nothing more to pay if he is acci- 
dentally killed. This eliminates all the 
anxiety and uncertainty about future 
payments which has always been the 
big obstacle in selling cars on the partial 
payment plan. It applies to purchases 
of used cars as well. 

Deferred payment insurance has been 
extended in the past year or so to pro- 
tect the purchaser of furniture and the 
latest development has been to protect 
building and loan payments. 


AUTO TOURING SERVICE 

The automobile touring service of the 
Maryland Casualty is again available to 
its policyholders this year. Before start 
ing on the vacation tour the company 
sends them the names and addresses ol} 
its agents in the cities and towns to be 
visited. Then, if any accidents should 
be met with en route, the policyholder’s 
identification card assures him of any 
courtesies within the power of a Mary- 
land Casualty agent. 
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TO VISIT BOSTON APRIL 27-29 
General Agents and Branch Managers 
of Employers’ Liability Will Meet 
British Delegation 


About fifty general agents and brancn 
managers of the Employers’ Liability 
will be in Boston on April 27, 28 and 29 
as guests of the company in order to 
meet Samuel Appleton, United States 
manager, and the head office officials of 
the company from England, including 
the chairman of the board, directors and 
others. They will also participate in the 
cedicatory exercises of the new build- 
ing of the Employers’ Liability, and later 
will have an opportunity to discuss with 
heads of departments and others on in- 
surance matters. 

There will also be a luncheon for in- 
vited guests and heads of departments 
at the Chamber of Commerce Building, 
Boston. 


POLICYHOLDERS FACE COURT 


Growing Out of Failure of Wm. 
Penn Motor Indemnity Exchange 


Many policyholders in the Williaw 
Penn Motor Indemnity Exchange, whose 
affairs are being liquidated by Insur- 
ance Commissioner McCulloch of Penn- 
sylvania, are finding themselves facing 
litigation. More than a hundred law 
suits have been instituted before an 
alderman at Altoona, Pa., against Al- 
toona and Blair county automobile 
owners who are insured in_ the 
Exchange. 

The Wiliam Penn was popular in the 
Altoona section. There were assess- 
ments, but some of them were not paid. 
It was the refusal of local subscribers 
to pay the assessments which resulted in 
bringing the suits. Probably a dozen 
attorneys are taking some part in the 
case, 


EXPANSION INDICATED 

An assessment of approximately $25,- 
000 has been levied by the governing 
committee of the Compensation Rating 
and Inspection Bureau of New Jersey 
{o cover estimated expenses of bureau 
operation for the quarter period com- 
mencing April 1. This includes a re- 
serve of $3,000 to provide for the possi- 
ble removal of the bureau to other 
quarters. 


WITH CRETH & SULLIVAN 

Harrison W. Fletcher has been made 
manager of the liability department of 
Creth & Sullivan, Inc., of Pittsburgh, 
after fourteen years of casualty insur- 
ance experience in Philadelphia, seven 
years of which was spent with the Gen- 
eral Accident. Creth & Sullivan, Inc., 
represent the Globe Indemnity and other 
companies. 


TO WRITE PLATE GLASS 
The Manufacturers’ Liability of New 
Jersey announce that they will now 
write plate glass insurance, effective at 
once, 
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The Royal Indemnity 
Promotes W. H. Wunner 


SUCCESSOR TO JOHN G. MAYS 








Joined Company in 1913; Formerly With 
Old Frankford; Also Treasurer of 
Eagle Indemnity 





William H. Wunner is the new secre- 
tary of the Royal Indemnity, filling the 
vacancy occasioned by the resignation 
of John G. Mays. Mr. Wunner has been 
comptroller of the company up to this 
time and also treasurer of the Eagle 
Indemnity. He retains the latter posi 
tion. The general accounts of the com- 
pany, the general pay-roll auditing de- 
partment, as well as the metropolitan 
accounts, are all under his supervision. 

Mr. Wunner has been with the Royal 
Indemnity since July, 1913, starting as 
assistant chief accountant lle was 
formerly with the old Frankford General 
Insurance Co., where his insurance 
career began. His experience with the 
Frankford covered a period of more 
than ten years and when he resigned as 
assistant secretary to join the Royal In- 
demnity, his training included work in 
almost every branch of the company 
from office boy upwards. 


F. F. BRAUN’S NEW POST 





Joins Metropolitan Casualty as Metro- 
politan Automobile Manager; For- 
merly with Standard Accident 
I’. IF. Braun left the New York office 
of the Standard Accident this week to 
join the metropolitan branch of the 
Metropolitan Casualty as superintendent 
of its automobile department. Mr. 
braun has been in the business for the 
past ten years and has been supervisor 
of the Standard Accident’s automobile 
business in New York for the past year. 
He started his insurance career in the 
plate glass department of the Royal 
Indemnity and was superintendent of 
this department for two years. He then 
transferred over to the automobile end 
of this company and was assistant super- 
intendent of this department for seven 
years. Mr. Braun has a wide brokerage 
acauaintance and in his new capacity 
with the Metropolitan Casualty will cen- 
ter his efforts on developing new busi- 
ness among brokers. He succeeds F. N. 
Benjamin as manager of the auto 

department. 

COMPENSATION DEATH. CLAIMS 
N. Y. Bureau Reports 150 in March; 50 
in N. Y. City District; Manufacturing 
Fatalities Heavy 


Out of a total of 150 death claims 
filed during the month of March with 
the five local offices of the Bureau of 
Workmen’s Compensation, 90 were 
from the New York City district and 
60 from up-state districts, according to 
a report made public this week by State 
Industrial Commissioner James A. 
Hamilton. The up-state deaths were 
distributed, 25 from the Albany district, 
15 from the Syracuse district, 14 from 
the Buffalo district and 6 from the 
Rochester district. . 

The manufacturing group of indus- 
tries was responsible for 46 of the 
fatalities reported in March. Nineteen 
of these deaths occurred in the manu- 
facture of metals and metal goods and 
8 in the manufacture of food products. 
Next in numerical importance among 
the industries was construction work 
with a total of 38 fatalities, 34 of which 
occurred in service, 19 in transporta- 

Of the remaining fatal accidents 22 
occurred in service, 19 in transporta- 
tion, 10 in trade, 8 in public utilities, 
and 7 in all other industries. 


The nominating committee of the 
Fire, Marine & Liability Brokers’ As- 
sociation of New York has submitted 
the following list of candidates for 
directors to serve until the 1929 annual 
meeting: John A. Eckert, Frederick S. 
Little, George P. Nichols, Carlton O. 
Pate and Louis J. Rice. These candi- 
dates will be voted upon at the annual 
meeting April 20. 


CORPORATION NON.-CAN. 
Sales Argument of Continental Casualty 
Taking Care of Valued Employes 
Through Insurance 


The Continental Casualty makes an 
argument for corporation non-cancellable 
insurance in its current issue of the “Rec- 
ord.” It says in part: 

“A corporation who has a very valuable 
man is morally obligated to take care of 
him in the event of his total and per- 
manent disability, and in the event that 
the corporation is not able to stand this 
expense in a long time illness, it has 
great possibilities of being used to ab- 
solutely bolster this contingency of this 
corporation. 

“Iirst, the contract must be drawn so 
that the corporation is positively indem- 
nificd against a prolonged illness of any 
of its executives and this can be done 
identically the same as under the life 
contract. 

“The assured (the executive) waives 
any and all rights under the contract 
and the corporation carries this exactly 
in the form of a fire use and occupancy 
contract. In reality this is really a use 
and occupancy arrangement that makes 
for the continuation of the salary of the 


inpured executive with no burden on the 
concern.” 


DENVER AGENCIES MERGE 
Two of the prominent Denver insur- 
ance agencies, the Paul RP. 
Agency and the Miller-West 
have been merged into 


Gaylord 
Agency, 
| a larger organ- 
ization with greater facilities for insur- 
ance service. The Gaylord Agency is 
one of the pioneers in the west, having 
been ‘started in 1874. 


FITZGERALD BILL POSTPONED 

The Fitzgerald Monopolistic Federal 
compensation bill, pending in Congress, 
did not come up this week inasmuch as 
a District Day was not held on Tues- 
day. It is probable that it will not come 
up until April 26, the next District Day. 
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NEW ACCIDENT POLICY 


The announcement of a new Norwich 
Union Indemnity accident policy is made 
by C. A. Barkie, assistant secretary of 
the company in charge of this line. It 
is an income accident policy with the 
feature of weekly indemnity and specific 
indemnity for dismemberment losses. 
The rates for select and preferred class 
are $3 for cach $5 of weekly indemnity ; 
$4.90 for extra preferred, and $5.95 for 
sclected ordinary class. 


INCREASE OF PENSIONS 

The bill passed by the United States 
Senate, granting increase of pensions to 
those who have lost limbs or have been 
totally disabled in the limbs, or who have 
become totally blind in the military serv- 
ice of the United States, would involve 
an additional cost for the next fiscal 
year of $300,000, says a report of the In- 
valid Pensions to the House recommend- 
ing its passage. 





L. B. CAMP IN NEW YORK 


One of the new faces in the accident 
and health department of the Aetna 
Life in its New York office is L. B. 
Camp. He succeeded B. O. Fielding in 
this department and previously was in 
the business placing department. Mr. 
Camp joined the Aetna Life in April, 
1924. 
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LLOYD’S UNDERWRITER WINS 
Claim Against Insurers Totalled More 
Than $200,000 for Theft of Stamp 
Collection from Hotel Room 


In a court action extending for more 
than a month in the Queen’s Bench Di- 
vision, London, recently concluded, 
judgment was rendered in favor of 
Henry Noble Matthews, a Lloyd’s un- 
derwriter, in the suit brought by Jonas 
Lek, an Antwerp diamond merchant, who 
filed claims totalling more than $200,000 
against several underwriters on the case 
for the theft of a valuable stamp collec- 
tion. The cost of the trial, including 
counsel’s fees, is said to have exceeded 
the amount of the claim by several thou- 
sand pounds. The stamp _ collection, 
which was insured against burglary, 
theft and fire, disappeared from a Ber- 
lin hotel room where the plaintiff was 
staying in February, 1924. The defend- 
ant un‘lerwriters refused to pay because 
they were not satisfied that the claim 
was genuine. The presiding judge in 
giving the verdict for Matthews said that 
the underwriter had succeeded in estab- 
lishing his defense and that Lek had 
made claims after his loss which ke must 
have known to be untrue. 








FATALLY WOUNDED RESCUING 
A SWAN 

The claim of Mrs. Margaret M. Joyce 
and other members of her family for 
compensation for the death’ of J. P. M. 
Joyce, a former officer of the Virginia 
department of game and inland _fisher- 
ies will be reviewed by the Virginia 
court of appeals. It was placed on the 
docket when an appeal from a decision 
of the Virginia industrial commission 
awarding the claimants $3,600 at the 
rate of $12 a week was allowed the 
Fidelity and Casualty, insurance car- 
rier in the case. In January, 1924, Joyce 
sustained an injury rescuing a wounded 
swan from a stream while in the employ 
of the department. He died in August, 
1925, and there was testimony that this 
injury was the cause of his death. The 
appellant claims that the commissions 
award is invalid because the state of 
Virginia was not a party to the sutt, 
its contention being that the department 
could not be proceeded against under the 
law. 


CAUSE OF SOCIAL UNREST 

The Retail Credit Men’s Association, 
Denver, Col. is of the opinion that much 
of the social unrest is due to the bor- 
rowing of money, too many borrowing 
money for frivolities and suffering re- 
morse later. To discourage money 
tending and with the hope of bettering 
conditions the association passed the 
following resolution: 

“Be it resolved that the loan group of 
the Retail Credit Men’s Association go 
on record as discouraging the making 
of loans whereby the borrower will use 
the money for the purchase of luxuries. 





JACOBS WITH METROPOLITAN 

Herman F. Jacobs is the new general 
agent of the Metropolitan Casualty for 
its accident and health department 1m 
New York. Mr. Jacobs has specialized 
in this line for many years with the 
Aetna Life, where he established an 
excellent record. 





Personal accident and health produc- 
tion in the Commercial Casualty for 
March showed an increase ef 50% over 
February. 
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J. S. Phillips Makes 
His First Appointment 
A. H. ROBINSON JOINS COMPANY 





New Comptroller of Great American 
Indemnity Was Formerly Treasurer 
of N. Y. Indemnity 


Jesse S. Phillips, 
Great American Indemnity, the new 
casualty running mate of the Great 
American, made his first executive ap- 
pointment this week in making A. H. 
Robinson comptroller of the company. 
Mr. Robinson leaves the New York In- 
demnity where he was treasurer to take 
this position. In his new capacity he 
will have general supervision over the 
accounting, statistical, purchasing and 
clerical work of the company. 

Born in Milwaukee in 1885, Mr. Rob- 
inson started his insurance career in 
1904 as bookkeeper in the New York 
branch office of the Aetna Life. In 
1910 he resigned from this position to 
become accountant at the home office of 
the Commercial Casualty, remaining 
there until 1912. He then joined the ac- 
counting department of the Ocean Ac- 
cident. His next step took him to San 
Francisco where he joined W. J. Gar- 
diner, who had been appointed manager 
of the Ocean Accident on the Pacific 
Coast. While in San Francisco Mr. 
Robinson installed a complete account- 
ing and statistical unit in the local office, 
which, under Mr. Gardiner’s direction, 
was converted into a departmental 
branch, reporting direct to London. 

Joins N. Y. Indemnity 


In 1920 Mr. Robinson returned to New 
York City to enter the brokerage busi- 





president of the 


ness. He was thus employed when E. 
M. Linville became president of the 
N. Y. Indemnity. Knowing of his abil- 


ity because of association with him in 
the Ocean Accident, Mr. Linville pre- 
vailed upon Mr. Robinson to become 
chief accountant of the company in 1923. 
He later became assistant treasurer and 
finally treasurer of the N. Y. Indemnity. 
Commenting on Mr. Robinson’s abil- 
ity, Mr. Phillips said: “By training and 
experience Mr. Robinson is eminently 
fitted for the duties which will engage 
his attention in the new company. He 
has had a wealth of experience in ac- 
counting and statistical work and has 
installed several, complete accounting 
and statistical systems which have met 
every test imposed upon them. Person- 
ally he is endowed with all of the quali- 
ties required by the executive who will 
be charged with supervision over the 
general administrative details of the 
company’s home office organization.” 





OPERA SINGER WINS SUIT 


Mme Ernestine Schumann-Heink, 
world famous prima donna, was awarded 
a judgment of $3,750 by stipulation in 
Circuit Judge Taylor’s court in St. Louis 
in a suit for personal injuries against 
the United Railways Company of St. 
Louis. The suit was fled in 1917 fol- 
lowing a collision between a street car 
and the taxicab in which Mme. Schu- 
mann-Heink was riding. Originally she 
asked for $35,000; declaring she had 
suffered three broken ribs and had been 
forced to cancel 29 concerts. 





HANDLES ALL A. & H. CLAIMS 


Dr. J. Bruce’ Galloway of the Metro- 
politan Casualty is now handling all the 
accident and health claims at the home 
office and in so doing makes it possible 
for W. Wollny, superintendent of acci- 
dent and health, to devote his entire 
_ to the underwriting feature of this 
ine, 


ACCIDENT POLICY BROADENED 

The Norwich Union Indemnity will ex- 
tend the hospital indemnity feature of 
its accident and health policies from ten 
weeks to twenty weeks. Nurses’ fees 
will also be included in these policies. 
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CONGRATULATIONS IN ORDER 


Newark rn Companies Welcome 


Opening of City’s New Art 


useum 
In the same issue of the Newark Sun- 
aay “Call” which contained artgravure 


pictures of the Newark Museum, the 
city’s new center of culture, the Com- 
mercial Casualty takes the opnortunity 
cf congratulating the city and its public 


spirited citizens for the forward step 
they have taken. 
Featuring its own home office inter- 


iors in an attractive half-page ad, the 
good wishes read: “This institution is 
bound to exert a profound influence in 
making our everyday life happier and 
more beautiful. We are proud to have 
this center of culture as our next door 
neighbor and have alwavs tried to make 
cur own quarters reflect the ideal, 
‘Peautv in Industry, to which it has 
Leen dedicated.” Other Newark insur- 
ance companies to offer their congratu- 
lations were the American, The Pruden- 
tial, the Eagle, New Jersey Fire and the 
Mutual Benefit. 


COOLIDGE HONORS D. A. ADAMS 





Metropolitan Casualty General Agent 
Agent in New Haven Appointed to 
National Conference on Street 


And Highway Safety 
Donald A. Adams, besides being the 


general agent of the Metropolitan Cas 
ualty at New Haven, finds time to use 
his ability in many public affairs. He 


recently was —_— d by President 
Coolidge to the National Conference on 
Street and Highway Safety; he is presi- 
dent of the Rotary International; a di- 
rector of the Broadway Bank and Trust 
Company of New Haven; secretary of 
the New Haven Dairy Company; direc- 
tor of the New Haven Chamber of Com- 
merce, and secretary of the Automobile 
Club of New Haven County. 





PASS THE ASSEMBLY 


Assembly of the New York 
State Legislature has passed and sent 
to the Senate the three Dunmore bills 
amending the insurance law by permit- 
ting mutual automobile casualty com- 
panies and mutual employers’ liability 
or workmen’s compensation insurance 
companies to amend their charters so 
as to permit them to transact the busi- 
ness of fidelity and surety coverage and 
limiting the amount of such risks. 


The 





SHOWS 50% INCREASE 

The Metropolitan Casualty shows an 
increase of more than fifty per cent. 
for the first three months of 1926 in pro- 
duction. The Southern California office 
of this company did more business in 
the first fifteen days of March than it 
did in January and February combined. 


N. Y. BROKERS’ DINNER 





Fifteen Leading Insurance Men Talk at 


First Big Turnout of New 
Brokers’ Association 
The General Brokers’ Association of 


the Metropolitan District, Inc., held its 
first big dinner last night at the Hotel 
Astor. There were fifteen speakers, in- 
cluding well-known company executives 
and organization men, each of whom 
spoke five minutes, with the exception 
of Third Deputy Superintendent of In- 
surance Terrence F., Cunneen who 
talked for ten minutes on “Co-opera- 
tion.” Each speaker was assigned for 
his talk one of the objects for which the 
brokers’ association is working. 
Included among the speakers were the 
following: John E. O’Brien, secretary 
of the New York County Lawyers’ As- 
sociation; J. L. Woods, chief of the 
complaint bureau of the New York In- 
surance Department; Stephen Aaron- 
stamm, lawyer; E. W. Roberts, manag- 
ing editor of the “Insurance Advocate”; 
Leonard L. Saunders, executive secre- 
tary of the New York Insurance Feder- 
ation; T. D. Brown, vice-president of 
the National Surety; Wallace J. Falvey, 
vice-president of the Massachusetts 
sonding & Insurance; Floyd N. Dull, 
vice-president of the Commercial Casu- 
alty; W. L. Chambers, secretary of the 
North British & Mercantile ; William T 
Woods, president of Lloyds Plate Glass 


Insurance Co.; Vincent Cullen, vice- 
president of the Fidelity & Deposit; 
Leon FE. Joseph, John S. Turn, vice- 
president of the Aetna Casualty & 


Surety, and William H. Almy. 
BAIL BOND AMENDMENT 

Under the provisions of a bill intro- 
duced in the Senate this week by James 
A. Higgins, Democrat of Brooklyn, sec 
tion 577-a Criminal Code is amended by 
providing bail shall not be given by a 
fidelity or surety company if within 
three years prior thereto defendant was 
convicted of a felony or if defendant is 
still under indictment found within such 
period. 


B. O. FIELDING a: PRODUCER 


B. O. Fielding is making himself 
known these days in the New York 
office of the United States Fidelity & 
Guaranty as special agent in accident 
and health production under H. G. 
Helm. Mr. Fielding was formerly with 


the Aetna Life in New York in its 
accident and health department. 


M. MALTBY’S NEW POST 

Munroe Maltby, formerly of the Sun 
Indemnity, has been appointed special 
agent for all lines by the Metropolitan 
Casualty in New York City. Mr. Malt- 
by has had wide underwriting experi- 
ence over a period of years and is well 
qualified for his new work. 





W. E. Small, President 
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Bureau Revises Rates 
for Public Liability 
MADE EFFECTIVE THIS WEEK 


Affect All Sections of the Country; Gen- 
eral 10% Increase; New York City 
Conditions Bad 





The National Bureau of Casualty & 
Surety Underwriters has revised the 
rates for manufacturers’ and contrac- 
tors’ public liability insurance. The re- 
vised rates affect all sections of the 
country with the exception of the states 
of Oregon and Washington, and were 
effective Monday for both new and 
renewal business. 

Formerly the rate for each industrial 
classification was uniform throughout 
the nation. A study of the experience 
indicates that conditions affecting the 
occurrence and adjustment of public 
liability claims for similar classes of 
risks differ materially from a geograph- 
ical standpoint. For the first time, 
therefore, the manufacturers’ and con- 
tractors’ public liability rates have been 
made on a territorial basis, thereby 
bringing about a more equitable distrib- 
ution of premium charges in different 
parts of the country. 

The following is a list of the rate 
territories established in this revision: 

Territory A—Greater New York and 
Missouri. Territory B—Arkansas, Flor- 
ida, Mississippi, Nebraska, New York 
State remainder, Ohio, Oklahoma and 
Tennessee. Territory C—Iowa, Kan- 
sas, Kentucky, Massachusetts, Minne- 
sota, North Ckrolina ‘and South 
Carolina. Territory D—Remainder of 
country. 

New York Conditions the Worst 


This tendency for losses and fre- 
quency of claims to increase has been 
noticeable particularly in New York 
City where conditions have been con- 
siderably worse than in the rest of the 
country and where the business has 
been carried on at a loss for many years 
on the basis of the old rates. The indi- 
cations are that loss costs have con- 
tinued to rise since 1922 and will prob- 
ably show a similar tendency to increase 
in the future. 

As a result of the revision, 
age level of rates for the country as a 
whole, will be increased 10%. This aver 
age increase is distributed over the 
four territories in accordance with the 
experience developed within each re- 
spective territory. The rate level in 
Territory A will be increased an aver- 
age of 84%; in Territory B the increase 
will average 28%; in Territory C the 
increase averages 2%, and in Territory 


the aver- 


D there will be an average decrease in 
the rate level of 13%. The rate changes 
are not uniform for all classifications. 


In many cases the rates for individual 
classifications have been increased con- 
siderably more than the average per- 
centage increase of the territory under 
consideration; in other cases the in- 
creases are less than the average. In 


many of the manufacturing industries 
the rates are unchanged, and in some 


cases the rates for individual classifica- 
tions have been reduced even in terri- 
tories where the average shows an 
increase. 


LICENSED IN MINNESOTA 


The Saint Paul-Mercury Indemnity, 
licensed by the Minnesota Insurance 
Department this ‘week, starts with 
$250,000 capital and $500,000 surplus, 
fully paid. This company, as the cas 
ualty running mate of the St. Paul Fire 
& Marine, will have the same set of 
officers. It will write fidelity, surety 
and general bonds, title, glass burglary, 
theft, forzery, live stock, credit, 
automobile, liability and physicians. 





INCREASING CAPITAL STOCK 


The Southern Surety is increasing its 
capital from $1,225,000 to $2,000,000 
The reason for this increase is to give 
agents of the company an opportunity 
to purchase the stock which is being 
floated through a Chicago banking 
house. 
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Company Answers Questions 
Is It Legal for Bank to Place Bond and Burglary 

Insurance with a Reciprocal?—-Whom to 
Solicit for Note Guarantee Bonds 
—Financial Statements 
of Contractors 


The Independence Indemnity answers 
for agents three interesting questions 
which has come to its attention. The 
queries and answers follow: 

O—What class of concerns should be 
solicited for Note Guarantee Bonds? 

A—Only reputable, well organized 
and well managed Finance Companies, 
Manufacturers, and dealers of substan- 
tial financial resources will be consid- 
ered for this class of guarantee. 
Companies whose business has in 
creased to such an extent that their 
normal needs are beyond their Banks’ 
loaning limit; or, having good credit 
seek to save money by the use of our 
Guarantee, constitute a satisfactory 
class, which is the only class we will 
consider. Finance Companies, Manu- 
facturers, and Dealers who desire a 
guarantee of their notes only because 
Banks refuse for cause or because of 
other conditions making it difficult for 
them to obtain credit do not represent 
a satisfactory class. 


Q—IVhat element in a contractor’s finan- 
cial statement ts the most wmportant and 
to which most attention should be given 
when investigating or verifying a_ state 
ment ? 

A—lf there be any single element in 
a contractor’s financial statement re- 
quiring more careful analysis and in- 
vestigation than another it is the 
element of statement dependent upon 
the outcome of contracts in process, 


i. €., amounts claimed due on finished 
and unfinished contracts. Contractor 
is either in a sound, financial position 
or on the verge of insolvency as the 
case may be, dependent upon the out- 
come of work under way. Amounts 
claimed due on unfinished work should 
be verified by obtaining copy of latest 
estimate available and as against work 
done from the date of that estimate 
down to the date of statement there 
should be an inquiry addressed to arch- 
itect or engineer in charge particularly 
if the amount involved is large. It 
should be definitely established that 
amounts due on finished and unfinished 
contracts are payable in cash and not 
in any way disputed and that cash is 
available to pay in full. If contractor 
has agreed to accept bonds, warrants, 
mortgages, or other evidences of in- 
debtedness in payment for work done 
it should be definitely established that 
these items represent a real cash value. 
If amounts claimed due on unfinished 
work are clearly shown and definitely 
verified the verification and analysis of 
the remainder of statement is relatively 
easy. Bear in mind, however, that con- 
tractor’s, financial statements and _ all 
other, financial statements must be con- 
sidered in their entirety and one hun- 
dred percent analysis and verification 
is most desirable and in many cases an 
absolute necessity. 

O—We have recently come in competi- 
lion with a reciprocal concern writing 
Bankers’ Blanket Bonds. We have ques- 


tioned the legality of a bank placing their 


bond and burglary insurance with a con- 
cern of this kind. We have taken the mat- 
ter up with the National Comptroller of 
Currency through the District Comptroller 
of St. Louis. We would like to know if 
you have any information to the effect 
that it is illegal for a bank to do business 
with a reciprocal. Furthermore, this re- 
ciprocal professes to have 90% reinsurance 
of Lloyds of London. Along this same line 
we wonder if you have ascertained from the 
Government tf the bank could place Lloyds 
legally as Lloyds is not licensed, as we un- 
derstand it, in the United States. 


A—London Lloyds have never been 
legalized to do business in any part of 
the United States, but this, of course, 
does not prevent any institution, which 
may see fit, from doing business with 
them. However, it should be pointed 
out to such institutions that cases have 
arisen where some of the Underwriters 
who have signed Lloyds’ Policies ac- 
knowledged liability in certain losses, 
the remainder of the Underwriters de- 
claring that there was no liability on 
their part. In these cases the Insured 
has been obliged to take action against 
those Underwriters who would not 
acknowledge liability under their bond. 
And, there are no facilities for collect- 
ing salvage; whereas, upon sustaining 
a loss under a bond of ours, we imme- 
diately attempt to apprehend the ab- 
sconder. Our Blanket Bonds provide 
for full salvage rights to the Insured 
and the facilities for collecting salvage 
presented by the American Bonding 
Companies has oftentimes proved in- 
strumental in an Insured receiving re- 
imbursement for the total amount of 
the loss, which may have exceeded the 
penalty of the bond. 


FRATERNAL MERGER 


The Ancient Order of United Work- 
inen of Ontario has united with the 
Independent Order of Foresters. 





ye 


TEXAS A. & H. DECISION 





Court Decides That Where Contract 
Terms Are Reasonable They Must 
Be Observed by Both Sides 


A few days ago the commission of ap- 
peals of the State of Texas handed down 
a decision reversing the decision of trial 
court in the case of J. J. Burns, plain- 
tiff, vs. the American National Insur- 
ance Co. This decision, one of the most 
important ever rendered in Texas courts 
affecting health and accident, estab- 
lishes more firmly than ever before the 


rule that where the terms of a contract 
of insurance are reasonable they must 
be lived up to on both sides. This makes 
it binding on the assured as well as the 
company. 

In this case Mr. Burns, the plaintiff, 
was injured in an accident in 1923 and 
at that time held a policy in the Ameri- 
can National calling for $100 per month 
ior total and permanent disability for a 
limited period of 36 months. A condi- 
tion precedent to recovery from the 
company was the filing of a statement 
as to the condition af the claimant and 
#s to the probable length of time that 
he would be incapacitated. Mr. Burns 
failed to do this, with the exception of 
one such statement on February 15, 
When the company received it payment 
was given for the month and unearned 
premiums on the policy. 





SHIPPING BOARD WINS CASE 


The U. S. Shipping Board has been 
awarded a verdict of $123,366.67 in the 
U.S. District Court at Baltimore against 
the New Amsterdam Casualty, as surety 
under a $100,000 bond for the American 
Shipbuilding Co. of Brunswick, Ga. The 
bond was executed in November, 1919, 
when the shipbuilding company bought a 
quantity of goods from the Shipping 
Soard. The verdict was for the full penalty 
of the bond and interest to date. 








Established 1869 


Accident, Automobile Liability, 


Collision. 
Burgfary. 


tractors’ Liability, Credit. 
Electrical Machinery Breakage, 
tor Liability, Elevator 
Breakage. 
Fly-wheel Breakage. 


General Liability, Golf 
Group Accident and Sickness. 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 
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Workmen’s Compensation. 
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Like a Town Crier 


In these days of brisk competition an agent cannot render inferior or 
indifferent service and long survive. 


If he does he might just as well advertise it, because insurance is a busi- 
ness in which the public can’t be fooled for long. 


When an assured has been shabbily treated, insurancewise, he emulates 
an old time “town crier’—he tells everybody with whom he comes in 


That’s why representing the “London” means agency building. A 
“London” assured simply can’t be shabbily treated. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


HEAD OFFICE: 
55 Fifth Ave., New York 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London - 
D. R. Forgan, Vice Chairman, National Bank of Republic - - + 
Fred L, Gray, of Fred L. Gray Co., Gen. Agents - - - =- = 
W. C. Potter, President, Guaranty Trust Company of New York - - 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - + = - 


United States Manager 
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Reinsurance 
Requirements 











The National Surety has the following 
to say about reinsurance requirements: 

“When submitting risks requesting au- 
thority to execute bonds agents seldom 
stop to consider that before authoriza- 
tion is given reinsurance is generally re- 
quired in advance. 

“The problems of a Reinsurance De- 
partment when it comes to selling rein- 
surance to other companies are not dis- 
similar to those underwriting depart- 
ments in underwriting risks which are 
submitted to them. It is essential always 
to submit all the information possible, 
and in detail. Where the company en- 
joys the full co-operation of the agent 
results are always most satisfactory. 
Companies to whom reinsurance is of- 
fered underwrite our offers as they would 
a direct piece of business but we are 
placed at a further disadvantage for 
they are in no way interested in our 
agents, nor do they sense the personal 
obligation we do in wanting to serve 
you. 

“Where a risk is submitted with com- 
plete information and it has merit, 
seldom is there difficulty in placing the 
required reinsurance and within a reas 
onable period. 


Essential Information 


“In examining papers referred to this 
department where reinsurance has been 
directed, we frequently find essential in- 
formation has not been furnished; appli- 
cations have not been taken, and often 
when taken not properly completed, em- 
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ployer’s statements not furnished, up-to- 
date financial statements are not sub- 
mitted and when submitted not verified, 
questionable items are not explained, 
bank letters and references not forward- 
ed, etc. These possible omissions are 
mentioned as in making offerings we are 
confronted with the underwriting re- 
quirements of other companies and un- 
derwriters. When our file is complete 
we are fortified to meet their objections. 

‘It also happens that authority for 
execution is requested a day or two in 
advance of the time a bond is required. 
Then after having been passed upon by 
the underwriters is referred to the re- 
insurance department if reinsurance 1s 
desired. Of some forty-three surety 
companies but two of the large com- 
panies with Home Offices are in New 
York City, necessitating our submitting 
these risks to a number of companies out 
of town directly or through a New York 
representative. 

“Tt is on submissions made under these 
circumstances that delay is occasioned 
by having to wait for replies from com- 
panies to whom the offering has been 
made and agents become apprehensive 
failing to realize that sufficient time has 
not been allowed in which to handle the 
case. 

“It is the 
Reinsurance 


of the 
contribute 


whole hearted desire 
Department to 


in its way to the service our field forces 
expect. We get a kick out of being able 
to take care of cases submitted for re- 
insurance enabling authorization of 
bonds. But, better and quicker service 
can be rendered if you will cooperate 
with us to the extent that when submis- 
sions are made to forward all details 
and information available and sufficiently 
in advance of the date the bond is to 
be required so that we can handle the 
risk intelligently and efficiently and meet 
all. questions put to us.” 


WHAT IS A COLLISION? 


Courts sometimes find it difficult to 
decide just what constitutes a collision. 
“Human Relations,” the monthly paper 
of the Independence Companies, sums 
it up in this manner: “We hear of a 
case where paint was _ accidentally 
splashed on an automobile. A _ collision 
was claimed and the cost of repainting 
the car was collected. On the other 
hand, when a peanut vendor’s horse, 
admiring his “school girl complexion” in 
the rear panel of a car, licked most of 
the paint off from said panel collision 
was again claimed. Truly we might say 

Whichever way the paint doth flow 

Some heart is glad to see it go, 

So scrape it off, or splash at will, 

Collision claims will pay the bill. 





E. J. Donegan Makes 
Important Connection 


WITH METROPOLITAN CASUALTY 





Elected General Counsel of This Com- 
pany; Formerly with United States 
F. & G.; Authority on Surety Law 





Scofield Rowe of The 
Casualty announces the 
election of Edmund J. Donegan as gen- 
eral counsel for the Company. 


President J. 
Metropolitan 


In going 
with this company Mr. Donegan resigns, 
as of May Ist, the position he has held 
for some years as general counsel in 
New York with the U. S. Fidelity & 
Guaranty but will be free to continue 
a limited private practice. 

This will not be Mr. Donegan’s first 
connection with the Metropolitan 
Casualty, since he formerly served that 
company as a director, also as general 
counsel, from May, 1923, until February, 
1925, when the U. S. Fidelity & Guaranty 
sold its stock interest in the Metropoli- 
tan Casualty. 

Mr. Donegan is a graduate of St. Fran- 
cis Xavier College, studied law at St. 
Lawrence University; was graduated 
from the Brooklyn Law School and ad- 
mitted to the Bar in 1906. He is recog- 
nized as an expert on surety law, having 
made a special study of the surety side 
of the insurance business, and is now 
preparing a special treatise on blanket 
bonds. His new connection with the 
Metropolitan Casualty will add strength 
and prestige to that company’s executive 
staff. 

Mr. Donegan’s hobbies are writing, 
golf and fishing. He has many club aff- 
liations, being secretary of the Upper 
Montclair Country Club and a member 
of the Mountain Club, the Lido Golf 
Club, Bankers Club, Casualty & Surety 
Club and Theta Phi Fraternity. 
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Home Office Buildings 


You are cordially invited to sit the Home Office. 


Maryland Casualty Company, it is believed, is not without 
honor in its own land. There is ample evidence every 
day of the fact that Baltimoreans are proud of tts 
Organization, of its Buildings and of it as 
an Institution of Insurance in thetr midst. 





Surety Bonds 














Page 34 





April 16, 192, 








WATCHING DEVELOPMENTS» 

R. J. Merrill of the United Health 
& Accident, in discussing non-medical, 
said in a recent issue of the agency pub- 
lication of that company: 

“T have lately been asked for an ex- 
pression of my views on this interesting 
development of our business. Here is 
my reply: We have not entered the 
non-medical field because we have not 
yet been convinced that it is either de- 
sirable or proper. We feel that the de- 
velopment of the life insurance business 
on the basis of medical selection which 
is constantly becoming more and more 


exact is an essential of the business 
which ought not to be sacrificed. We 
believe that non-medical insurance has 


its conception not in a purpose to serve 


but for competitive reasons only. We 
feel that it imposes a responsibility on 
agents which they ought not to be 


obliged to meet and which they will not 
accept. We believe it puts a premium 
on fraud; that it removes a very cogent 
appeal in solicitation; that it ignores the 
importance of the medical examiner as 
a factor in the growth and development 
of the business and presents very many 
other practical disadvantages. However, 
our main objection is fundamental and 
we have yet to be shown if the plan 
is proper. We may be forced into it 
but we shall keep out of it as long as 
we can.” 





COMMITS SUICIDE 


James M. Sowers, Vice-President of 
Davis & Farley Co., Cleveland, 
Shoots Himself; Prominent Agent 
James M. Sowers, vice-president of 

the Davis & Farley Co., Cleveland, Ohio, 

committed suicide Thursday by _ shoot- 
ing himself at his home, 12907 Clifton 
boulevard, last Thursday. He was dis- 
covered by his wife, who rushed into 
the bathroom on hearing a shot, with 

a revolver still in his hand. Coroner 

Hammond pronounced it a_ case of 

suicide. Mrs. Sowers said her husband 


had threatened to take his life some 
time ago, because his financial affairs 
were not satisfactory to him. He had 


been connected with the Davis & Far- 
ley Co. for five years, and had been 
in the insurance business twelve years. 


LOSES BUFFALO CASE 


The Massachusetts Accident In 
surance Company lost the suit against 
it brought by Mrs. Puella Scott for 
$7,500 for the death of her hus 
band, Dr. Walter A. Scott of Nia- 
gara Valls. A supreme court jury re- 
turned a verdict in favor of Mrs. Scott 


after deliberating nine hours. The case 
lasted three days. 

Mrs. Scott alleged her husband's death 
was due to cho'ing on a piece of Parker- 
house roll. The insurance company 
maintained that death was due to nat 
ural causes, and was not accide ntal. 


WIN CLOSE ‘BATTLE 


After a close battle all winter long, 
the Insurance and Banking Bowling 
League of Newark closed last week with 
the Globe Indemnity bowlers in the 
lead. The Globe men had high team 
score of 998, high team average of 867- 
11, and in the individual averages had 
four men among the first six. 


VINCENT ‘CULLEN 1s HAPPY 


Congratulations were in order this 
week for Vincent Cullen, vice-president 
of the Fidelity & Deposit in New York. 
Mr. Cullen was presented with a bounc- 
ing baby boy at 4 o’clock Tuesday morn- 
ing and is now the father of four 
children. 








37 Montgomery St. 








We Invite Your Inquiry — 


We are equipped to give unusual 
co-operation in the following lines: 


AUTOMOBILE AND GENERAL LIABILITY 
PROPERTY DAMAGE AND COLLISION 
WORKMEN’S COMPENSATION 
ACCIDENT AND HEALTH 


MANUFACTURERS’ LIABILITY INSURANCE CO. 


Manufacturers’ Liability Insurance Co. Building 


Jersey City, N. J. 














COURSES FOR TAXI DRIVERS 
Buffalo Chantee og Commerce Giving 
Series of Lectures on Safety; 
Success Assured 


The first of a series of five meetings 
in a safety course for truck and taxi- 
cab drivers was held last week in Buffalo 
with an attendance of about 200. The 
course is given under the direction of 
the safety bureau of the Buffalo Cham- 
ber of Commerce, and according to Wil- 
liam J. Guilbert, manager of the bureau, 
it gives indication of being the most 
successfur of its kind the chamber has 
ever conducted. I. C. Stanley, chief 
engineer of the Raybestos Company, 
manufacturers of automobile brakes, and 
Henry Seilheimer, district deputy Motor 
Vehicle Commission, were the speak- 
Crs. 

Albert Dodge, vice-president of Arm- 
strong, Roth and Cady, insurance un- 
derwriters, will speak at the meeting on 
April 29th, on “Financial Waste in Ac- 
cidents.” 


Radium Mewiate Added to 
Compensable Diseases by N. J. 


Workmen‘s compensation underwriters 
in New Jersey look with approval upon 
the action recently, of Governor Moore 
and both houses in passing the Consuim 
ers’ League bill to add radium necrosis 
to compe nsable diseases under the work- 
men’s compensation act. The deadly ef- 
fects of radium necrosis were broughe 
into public view this past year by the 
death of several of its victims a most 
notable case being that of the Carlough 
sisters in East Orange N. J., who fough 
unsuccessfully against the disease. 


GOES WITH “SPECTATOR” 


Julian M. Weddell, son of Thomas R. 
Weddell, well-known Chicago newspaper 
man, has been made manager of the 
Chicago office of the “Spectator.” 


TO RUN INSURANCE NEWS 


The “Herald-Tribune” is to start an 
insurance department in charge of Ed- 
ward Connolly, formerly of the “Journal 
of Commerce.” 


WIN IN SUPREME COURT 

The Fidelity & Deposit has won its 
appeal in the Supreme Court of the 
United States against J. M. Luna, chair- 
man, and Hugh Williams and Bonifacio 
Montoya, members of the State Cor- 
poration Commission of New Mexico, 
involving the cancellation by the State 
Corporation Commission of its right to 
do business in the State of New Mexico. 
The decision of the Federal Court for 


the District of New Mexico was re- 
versed by the Supreme Court of the 
United States, Associate Justices Mc- 


Reynolds, 
senting. 


Brandeis and Sanford dis- 


BRANCH OFFICE TO MOVE 

The Forty-second Street branch of 
the American Surety in New York, in 
charge of Charles A. Stumpf, will move 
on April 24 from its present location at 
17 East 42d Street to 475 Fifth Avenue. 
The new office will be known as the 
tifth Avenue Branch of the company. 





Autoists Get Complete 
Accident Protection 


IN CONTINENTAL CASUALTYy 
New Policy at Low Premium Rates Givg 
Unusually Broad Double Indemnity 


Features 








In response to a recognized public de. 
mand, the Continental Casualty has jg. 
sued an accident policy to protec 
against the growing frequency of auto. 
mobile accidents. It is called the motor. 
ist’s complete accident contract and pro. 
vides liberal accident coverage at a loy 
premium made possible through the 
economy effected in the handling of the 
large volume of business anticipated op 
this form. 

Under this contract $15,000 is paid j 
case of loss of life, providing the death 
is caused while operating, driving, rid. 
ing in, demonstrating, adjusting or 
cranking any automobile. Ii the as. 
sured is struck, run down or is a vic- 
tim of the explosion or burning of an 
automobile, he also receives this indem. 
nity. 

Indemnity of $15,000 for loss of life 
will also be paid if the assured loses his 
life while a passenger in a railway or 
street car; while in a passenger eleva- 
tor; when struck by lightning; when 
a victim of a steam boiler explosion, 
and when he is killed by the burning 
or collapse of any building he may hap- 
pen to be in. He is also covered in 
case of cyclone or tornado for the full 
indemnity of $15,000. For all other 
losses resulting from bodily injury 
caused by the happening of an acci- 
dental event $7,500 is paid. 

This policy costs select and preferred 
risks $30 annually; extra preferred risks 
$35 annually, and selected ordinary risks 
$47.50 annually. It has an unusually 
broad double indemnity clause for travel 
accident, and under a special clause, it 
provides double indemnity for injuries 
sustained as the result of an automobile 
accident. 


JUMP IN BURGLARY RATES 

Burglary rates in Chicago will in- 
crease on May 1 from 15 to 80% based 
upon the type of risk and the experience 
of individual companies. This step is 
necessary due to the epidemic of safe 
burglaries in the city. 








Merged ——— Trademark 
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CHICAGO, ILLINOIS 


The W ashington lidelity National In- 
surance Co. of Chicago, a combination of 
several companies, is now using the vig- 
nette on this page on all of its policies. 

The chairman of the board is Albert 


M. Johnson, president of the National 
Life of the U. S. A.; the president, 
George R. Kendall. Other — officers 


vice president; 
president; Z. i 
Curtis P. Kendall, 
Ramey, secre- 


follow; H. R. Kendall, 
C. B. Crawford, vice 
Miller, vice president; 
vice president; James F. 


tary; Claude P. Kendall, treasurer; 
Harry N. Lukins, general counsel; L. 
Hoge, resident vice president and Paci- 


fic coast manager, San Francisco. 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








Tel. RECtor 7501 
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“! YOUR HEADQUARTERS 
“| DURING the SESQUI-CENTENNIAL! 
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At the Historical Center of the United States 




















TO MEMBERS OF THE INSURANCE FRATERNITY, EVERYWHERE: 


windows will lie famous Independence Square, fami- 
liar to Washington, Franklin, Jefferson and all the 
other great leaders of Revolutionary days. Facing 
you will be seen stately and immortal Independence 
Hall where both the Declaration and the Constitu- 
tion first saw the light. In short, you will be located 


You are invited to make your headquarters with us 
while visiting the Sesqui-Centennial Exposition to be 
held in Philadelphia from June 1,to December 31,1926. 
Ample quarters in our building are now being fitted 
up for your convenience. There will be a ladies’ 
rest room, gentlemen’s smoking room, telephones, 





stationery and stenographers at your disposal; you 
may feel as much at home as in your own office. 
Here you will be in the heart of history. Under your 


at ‘‘The Historical Center of the United States’”’ and 
here a cordial welcome from brother insurance men 
will be found awaiting you. 


















1926 IS “INDEPENDENCE” YEAR 
{URGE COOPERATION] COTO 


THE INDEPENDENCE COMPANIES = && 
Home Offices— PHILADELPHIA aaa yay a 
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CHARLES H. HOLLAND, President 150 Years 7 American Independence 
Casualty Insurance * Surety Bonds * Fire Insurance SesquiCentennial 





These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
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The Employer does not have to 
be a student of Compensation 
insurance to get the message that 
this booklet carries. Itexplains 
the value of Travelers insurance 
and Travelers service in terms of 


Written In His dollars saved for him,a language 


which he readily understands. 


Own Language! 


Talk Travelers Compensation insurance and 


Mail a copy of this leaflet to every employer in 
Travelers service to the employer as a plan which 


your territory who is not, but ought to be, insured 


will assist him to’cut costs and increase production in The Travelers. 
and you will gain his attention and consideration , , 
ae +f 4“ After he has had a chance to read it, follow it up 
much quicker than if you come to merely “talk ; ina . ‘ 
insurance” armed with a copy of “Controlling Industrial 


or . : : Accidents”. 
That's what this new Compensation booklet 


“Fixed Charges which Can be Reduced’’ does. 
| 1 Char; hich ¢ be Red | 


“Fixed Charges” states that The Travelers can 
It shows how the Travelers plan saves him time 


reduce the accident frequency of his plant; ““Con- 
and money —as well as the lives and limbs of his trolling Industrial Accidents’ backs up these 
workers. It tells a story which he will be in- 


statements by showing what Travelers service has 
terested to read. 


done for others. 


In these days of keen industrial competition, when small savings made here and there are of 
big consequence in the balance sheet, ‘“‘Fixed Charges’’ should be particularly effective because 
it talks ‘‘dollars saved at no expense’’—-vitally interesting to every employer. A copy of this 
booklet will be furnished you by request—to any branch office. 


TH &£E TRAVELER SG 


THe Travecers INSURANCE COMPANY 


Tue Travecers INDEMNITY COMPANY THe TRAVELERS Fire INsuRANCE COMPANY 
LIFE L. F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut 


WINDSTORM 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, 


MACHINERY, INLAND MARINE 











